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The Essex ‘6” 


HUDSON-ESSEA 
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Hudson-Essex today is more than ever the opportunity line of the 
industry. It has long been the outstanding money-maker for dealers 
through fast sales, and little service requirement. 

The new models are more beautiful in line, color and appointment. 
ach is more distinctive in appearance. [Each is a triumph of body 
quality and comfort. Each is mechanically at the height of its 
value with chassis betterments overshadowing all forerunners. 
Long experience and the building of more than 900,000 cars on the 
Super-Six principle have produced not only a finer car, but have 


resulted in economies of manufacture and distribution that give 
amazing price and value. 
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TRENGTH far in excess a’ 
ordinary wrenches — ‘‘Pear’’ 
shaped jaws giving maximum 
clearance in close quarters— 
Thinner—Longer—Better 
Balance — Lighter — Extreme 

Accuracy in the milled openings—Size 

Markings easy to read—and the Distinc- 

tive Bonney Finish: nickel plated with the 

heads polished. 





Designed to meet the needs of 
Wrench Users 


The Tappet Wrenches are extremely 
thin and light and the heads are set so 
that two wrenches may be used in one 
hand like scissors; and they are very 
long so that you can adjust tappets on a 
hot motor without getting burned. The 
strength of the Chrome Vanadium makes 
a set of these wrenches outlast many sets 
of ordinary wrenches. 


The Water Pump Packing Nut Wrench 
(also of Chrome Vanadium) is thin with nar- 
row jaws; very light, but tremendously strong. 
The head is set at just the right angle to reach 
the pump gland nut which is so inaccessible on 
most cars; and the handle is short enough to 
clear obstructions and make a fuller turn. 


The Engineers Wrenches are very thin 
‘and very light—the “pear” shaped jaws 
‘enable them to get into close corners; and be- 
cause they are also Bonney *CV Chrome 
Vanadium they are guaranteed ‘‘to strip the 
thread of any USS or SAE nut, or break the 
bolt before the jaws will spread.” 


BONNEY *CV CHROME VANADIUM 
WRENCHES ARE USED EXTENSIVELY 
BY AUTOMOBILE, TRUCK AND BUS 
MANUFACTURERS FOR FACTORY AS- 
SEMBLY AND ARE RECOMMENDED 
BY MOST OF THE MANUFACTURERS 
FOR SERVICE WORK. 


*C. V. is a Bonney 
trademark 
registered in the 
U. S. Patent Office 


Chrome Vanadium 
registered 
August 11th, 1925 





BONNEY CV CHROME VANADIUM WRENCHES 
HAVE ESTABLISHED NEW STANDARDS 
OF WRENCH QUALITY 
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(PATENTS PENDING) 


You can secure from your jobber. 


Write for detailed information. 


Bonney Forge & Tool Works 


Allentown, Pa. 


Makers of Special Service Wrenches of Chrome Vanadium, Carbon 
Steel Drop Forged Wrenches, Stillson Wrenches, Vises and Drop 
Forgings and the Bonney Rim Tool. 
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The Greatest 


Ever Built 


—FIRST PLACE at the National Automobile Shows for 1927. This 
is the ninth consecutive year Buick has won this honor, which goes 
annually to the member of the National Automobile Chamber of 


Commerce doing the year’s largest volume of business. Buick value 
has sold a host of Buicks. 


BUICK MOTOR COMPANY, FLINT, MICHIGAN 


Division of General Motors Corporation 














Those who desire the Buick 
Franchise should have their 
namesonfile » 7 * 7 » 
































WHEN BETTER AUTOMOBILES ARE BUILT, BUICK WILL BUILD THEM 
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ECLIPSE 


BENDIX DRIVE 
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Service Without Delay 


HE SERVICE ASSORTMENT of genuine springs for the 
Eclipse Bendix Drive enables you to make spring 
replacements on practically every passenger car, truck 
or taxicab, without delay. Each spring is identified by 


its part number, and by the types of drives on which it 
can be used. Order from your jobber. 


Use These Service Bulletins 


Service Bulletins containing authentic and easily understood 

information on the proper servicing of the Eclipse Bendix 

Drive are issued regularly for the use of repairmen. We will 

be glad to send them to you without charge. Just fill out the 
coupon below and mail today. 


ECLIPSE MACHINE COMPANY, ELMIRA, N.Y. 


ECLIPSE MACHINE COMPANY, HOBOKEN, N. J. 
ECLIPSE MACHINE COMPANY, Ltd., WALKERVILLE, ONTARIO 


| Elmira, New York 


Department 7 


Please send at once your useful Service Bulletins on the Eclipse Bendix Drive; also name 
, of nearest distributor of Genuine Parts for the Eclipse Bendix Drive. 


| Name 
| Address 











Eclipse Machine Company «J MAIL THIS COUPON k: | 
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“We have made a profit 
every month since we 
took on the line.” 


So writes 


L. F. Mullin 


President 


The L. F. Mullin Company 
DETROIT 


N DETROIT, where several of 

America’s finest motor cars are 
built, a “foreign-made” automo- 
bile must have something on the 
ball in order to reach a satisfac- 
tory volume of business during 
its first half-year there. 


Mr. Mullin not only reports a 
fine service record with the New 
Safety Stutz, but he also states that 
his company has made a profit 
every month since taking on the 
line. 


Representative automobile mer- 
chants that like a profit every 
month—real, net, cash-in-bank 
profit—are invited to write for the 
Stutz Dealers’ Proposition. 


STUTZ MOTOR CAR CO. 
of AMERICA, Inc., Indianapolis 











Stutz Motor Car Co. of America, Inc., 
Indianapolis, Indiana. 


Gentlemen: 

After distributing Stutz cars for a period of 
six months it occurred to us that you might be 
interested in knowing what our experiences and 
re-actions have been. 

First, and most essential, we have made a 
profit every month since we took on the line. 

We have had no complaints from owners on 
the comparatively few service charges which it 
has been necessary for us to make. 


We hardly know which of the many Stutz 
features are most attractive to the buying 
public but think the opportunity to go into 
them has been brought about by the strong eye 
appeal of the car in its entirety. 

After fourteen years of distributing motor 
vehicles we were naturally critical in making 
a contract to sell a so-called “foreign-made” car, 
but have had no reason since for regret as the 
car has far exceeded our expectations. 

We thoroughly appreciate the courteous 
treatment from all departments in your organi- 
zation and you may be assured of our co- 
operation in the future. 


Very truly yours 
The L. F. MULLIN COMPANY 


President 





October 21, 1926 
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Sales 


eAssastance 


VS. 
Sales Resistance 


HE new Studebaker One-Profit Custom Cars 
put sales-assistance in the car and remove 
sales-resistance from the prospect. They are de- 
signed, built and priced to furnish their own 
selling arguments — and they come closer to 


selling on sight than any other car in the world 
at the price. 








Already sedan sales have doubled—and Stude- 
baker dealers are doubling their profits from the 
Studebaker Franchise. 


Find out if your territory’s open! 


Address Department 51 


THE STUDEBAKER CORPORATION OF AMERICA 
SOUTH BEND, INDIANA 














STUDEBAKER 


























New 
Nash 


Attractions 


7-bearing crankshaft motor 
—world’s smoothest type 
—powers all new Nash 
models. 


New-type crankcase 
‘‘breather’”? which pre- 
vents crankcase dilution. 


Rubber insulated motor 
supports—(standard Nash 


practice for some time). 


New-design motor muffler 
deepening operative 
quietness. 

Motor heat control by new 


thermostatic water regu- 
lator. 


Oil screen “‘agitator’”’ pre- 
venting oil coagulation 
in coldest weather. 


And many other new im- 
provements. 
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A NEW Instrument Board 


and Greater Front Compartment Convenience 


One of the many outstanding advan- 
tages offered by the new Nash models 
is found in the arrangement and ap- 
pointments of the front compartment. 


There is an attractive newinstrument- 
board with all instruments compactly 
assembled in a single panel under 
glass, indirectly lighted. 


Included in the grouping is an electric 
clock, a hydrostatic gas gauge, am- 
meter, oil gauge, and speedometer. 


Further forethought for the driver is 
shown in the way Nash has located 
the lever control of the new double- 
beam headlights on the steering wheel 
at your finger tips. 


You'll observe, too, that Nash places 


the parking brake at the left toward 
the sidewall, thus giving the center of 
the front compartment greater leg 
space and foot room as well as adding 
to the sightliness of this space. 


This parking brake (ordinarily called 
an emergency brake) is never needed 
for emergency use in a Nash because 
all Nash cars are standard equipped 
at no extra cost with the most efficient 
and powerful 4-wheel brakes known 
to the industry. 


These new Nash models re-empha- 
size the skill with which Nash has 
combined convenience with beauty, 
and made the greater comfort of the 
Nash driving compartment a com- 
pelling sales-attraction. 
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MAS things are contributing to the longer 


Y= life of motor cars and one of these is the 
New Departure Ball Bearing. 











Four features, not shared with any other 
bearing type, contribute to the long life of this 


bearing, and hence the added life of the parts 
it supports: 


The superior ball bearing principle with the reduc- 
tion of friction to the very minimum under all 
conditions. 


Free, true rolling motion under load without me- 
chanical aligning devices. 


New Departure precision manufacture. 


New Departure high carbon, high chrome, electric 
furnace alloy steel. 


THE NEW DEPARTURE MANUFACTURING COMPANY 
Detroit BRISTOL, CONNECTICUT Chicago 





New Departure 
Quality 

















Ball Bearings | 
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Further Widening the Gap Between Chrysler 
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And all Other Motor Car Franchises 


The announcement of the new, finer Chry- 
sler “70” only serves to emphasize the 
greater profit possibilities offered to 
dealers by Chrysler. 


In its new appearance, new smartness, new 
comfort, new richness of upholstery and 
fitment, it presents a vogue in motor de- 
sign that will be even a more decided in- 
fluence on motor car design and practice 
for years to come, than was the first 








Roadster - - 
Brougham - 
Royal Coupe 
Royal Sedan 
Crown Sedan 








New Lower Prices as Significant 
as Its New Beauty 


| Phaeton, $1395 Sport Phaeton, $1495 
All Prices .o.b. Detroit, subjecttocurrent Federalexcisetax || APDpearance, 


Chrysler “70”. 


Three years 
New Prices Old Prices Savings ago the first 


- $1495 $1525 $ 30|| Chrysler “70” 
- 1525 1745 220|| revolutionized 
~ 1545 1695 150 mo t or i n g 
- 1595 1795 200 

- 1795 1895 — 100|| Standards of 


performance, 














comfortaswell 
as engineering design and methods of 
manufacture. 


Today, others in the industry are still 
celebrating as advanced improvements 
features which Chrysler “70” initiated 
three years ago. 


But in all this time no car has as yet been 


able even to approach the first Chrysler 
standards. » 


And now the new finer Chrysler “70” not 
only strikes out into an even more pro- 
nounced Chrysler leadership, but at its 
new lower prices it even more definitely 
upsets all conceptions of motor car value. 


The introduction of this new Chrysler 
“70” furnishes the most graphic instance 
of the way Chrysler keeps its dealers far 
ahead of competition by supplying them 
with a group of products built under its 
unique plan of Standardized Quality—the 
“50”, finest of fours, the lighter six, “60”, 
the Imperial “80”, as fine as money can 
build, as well as the new finer “70”—to 
supply the four great quality car markets. 


Little wonder that shrewd, forward-look- 
ing motor car dealers the country over are 
eagerly turning to Chrysler, many of them 
severing connections of many years’ 
standing to take on a franchise which 
offers the greatest sales scope in the 
industry. 


Your inquiry for further details will be 
held in strictest confidence. 


CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN 
CHRYSLER CORPORATION OF CANADA, LIMITED, WINDSOR, ONTARIO 


CHRYSLER MODEL NUMBER S 


MEAN 


MILES PER 
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Paris Automobile Show Keflects 
American Influence 


Twenty-Two Makes from United States on Exhibition—European 
Models Coming to Six-Cylinder Engines and 
Four-W heel Brakes as Standard 


Special Cable 


By W. F. BRADLEY 


Paris Correspondent of Motor AGE 


curers America leads the list of foreign ex- 

hibitors at the twentieth Paris Automobile Salon 

which opened at the Grand Palais in the Champs 
Elysees today. Italy follows with ten makes, Belgium 
with six, England with three, and Austria and Spain 
with one each. A greater number of the leaders of 
the American industry attended the opening of the 
show this year than ever before. 

A review of the exhibits indicates that European 
engineers have been influenced by American practice 
or by the demands made by European users as a result 
of having become familiar with American cars. An 
increased number of six-cylinder models is one of the 
features of the show. Among the new models exhibited 
are designs by Voisin, Panhard, Minerva (all with 
Knight-type engines), Renault, Berliet, Donnet-Zedel, 
Nagant, Ballot, Alfa-Romeo, Steyr and Irat. Of the 
foregoing the Renault, Berliet, Minerva, Donnet and 
Nagant are laid out specially to meet American com- 
petition. 

There is no new development in eight-cylinder 
engines, which are built only by Panhard, Isotta-Fras- 
chini and Bugatti. Cars with supercharging engines 
are built only by small makers in small sporting types. 
Experiments made with turbulence type heads of the 
Ricardo and similar designs have given satisfactory 
results, and this, combined with the lower production 
cost of the L-head type, has been an important factor 
favoring the adoption of that type in a number of 
large production models. 

Among the distinctive tendencies in design are the 
greater use of sheet metal pressings in place of alumi- 
hum castings and the adoption of air cleaners and oil 
purifiers. Central chassis lubrication systems, gen- 
erally of American origin, are beginning to make their 
appearance. Increased use is made of single-unit elec- 
trical equipments, that is, combined generators and 
Starters, and interest in battery ignition is reviving, 
for both cheap and expensive models. 

Voisin has a new Knight six with dry-sump lubrica- 
tion, There is little development in clutches, trans- 
missions and rear axles in the field of big-production 
jobs. Constantinesco shows a small two-cylinder, two- 
stroke car with his torque converter, while Sensaud de 
Lavaud exhibits his automatic transmission and has six 


Px: Oct. 14.—With twenty-two car manufac- 


demonstrating cars running, the largest of these being 
fitted with a Voisin 182 cu. in. sleeve valve engine. The 
Cotel planetary, magnetic control transmission is 
demonstrated on various cars, including Fords. 

Four-wheel brakes are fitted on all of the European 
cars exhibited, and servo mechanisms are gaining 
favor, the most popular, apparently, being the 
Dewandre vacuum type. | 

Duplicate steering as a preventive against shimmy 
is used by Farman and Cottin-Desgouttes. Solution 
of the suspension problem is attempted by Farman 
with light transverse springs in front and rear, supple- 
mented by heavier longitudinal springs and positive 
linkage of both axles to the frame; and by Cottin- 
Desgouttes with quadruple rear and single front trans- 
verse springs. 

Citroen announces a new Budd-built standard sedan 
at 28,000 and a de luxe type at 30,000 francs, while 
the standard phaeton lists at 23,500 and the de luxe 
phaeton at 25,000 francs. The Renault 194 cu. in. six 
with fabric leather sedan lists at 47,000, the Berliet 
110 cu. in. six Weymann sedan at 49,500, the Donnet- 
Zedel 156 cu. in. six sedan at 48,000, the Overland 
Whippet sedan at 75,000 and the Erskine six phaeton 
at 77,000, while the Minerva (Knight) 122 cu. in. six 
is quoted at 37,500 Belgian francs for the chassis only. 

The show is practically divided between fabric 
leather and all metal bodies, the latter being built 
exclusively by Citroen, whose Budd plant has recently 
been enlarged to a capacity of 1,000 bodies a day. 
Renault is almost entirely on fabric leather construc- 
tion. A large gain is shown by the Weymann type, 
which is now made by 34 European manufacturers. 
Some high-class fabric leather bodies are finished in 
pyroxylin, giving varied color effects. About 80 per |. 
cent of all cars shown are pyroxylin-finished, several 
French lacquers of this type having been placed on 
the market recently. 

Closed cars have gained considerably. The general 
practice is to shorten the body to provide for carrying 
a trunk on a permanent platform, only the spare wheel 
being overhung. Michelin introduced a straightside 
tire, but the majority of cars are still fitted with the 
clincher type. Drop center rims are not yet widely 
used. Two new tire sizes were introduced, viz., 720 
by 120 and 850 by 150 mm. 
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The Up and Coming Merchandiser Is 
Looking After the Comfort of His 
Customers and Cashing in on 
a Seasonal Demand 


By A. H. PACKER 







Like the ventilator on a ship, 
taking fresh air to the crew 
Radiating fins in this heater 
make it extremely efficient 
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A five pipe copper 
coil in this heater 
makes it operate prac- 
tically as soon as the 














This heater employs a onman, engine starts 
two way valve to take ex- . _ aa 
haust gas to the heater @Gazpyers sr. Si wearer fi HE bridge game on the train that morning had 
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8 SS — he had tossed away in disgust but a short time before. 
ne “Fifty-one cents; add to that 16 cents train fare, or 
a total of 67 cents or $1.34 a day. Three hundred days 
a year makes $400 a year.” And the office manager 
of the Bondwell Corporation allowed his figures to 
extend to ten, twenty and thirty year periods until his 
commutation expenses assumed alarming proportions. 


The next day the stocky form of the Bondwell office 
manager was not seen at the suburban station. Per- 
haps he would show up at the last minute. The 8:01 
pulled in, gorged itself with waiting suburanites and 
pulled out again, but Suthers failed to appear. Suthers 
had joined the ranks of those who prefer individual 
This heater uses transportation. The new car with the winter enclosure 
water from _ the was his suburban train now and Suthers was enjoying 


upper hose connec- | every minute of the drive. 
tion at the radiator 


and stays hot after At least, he enjoyed every minute of it for the first 

the engine stops mile but there were nine more to go. It was at this 
point that Suthers, unconscious of what he was doing, 
slid one hand under him and drove with the other. 
The problems of traffic interfered somewhat with the 
accounting puzzle he was working as he rode, so it was 
another mile or two before he realized that his hands 
were cold and that in spite of the ease with which the 
car could be driven, it was hardly feasible to drive, 
sitting on both hands. 

Having solved the problem of what was wrong with 
his hands, Suthers drove on, alternating with first the 
right hand and then the left on the steering wheel. 
At the eight mile point he realized that his feet were 
cold and by the time he reached the office he was ready 
to admit that he was cold all over. 

“Not so good, after all,” he soliloquized, as he thought 
of the gang in the smoker, warm and comfortable, hav- 
































A Ford type 
heater for all 
models. It does 
not interfere 
with carburetor 
‘or hot spot 

manifold 








INSTALLATION 
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A specially constructed heating chamber is a feature of this 
device. In this chamber the exhaust gases entirely surround 
the fresh air passage 


ing a friendly though sometimes expensive game on 
the way down town. 

As Suthers glanced over his mail he noticed a letter 
addressed to him personally. Most of his personal mail 
came to the house so this letter at first startled him. 
It was from the West Morland Garage, and the tone 
was most friendly. 

““A short time ago we sold you a car,” the letter be- 
gan. “They are perfectly right so far,” thought Suth- 
ers and continued to read. 

“In all our sales from a spark plug to a Limousine 
we endeavour to give satisfaction. This effort on our 
part is sincere, but we are human and sometimes make 
mistakes. If there is any thing we have omitted that 
would contribute to the fullest enjoyment of your car 
will you tell us what it is. There is no other way we 
have of knowing whether we have lived up to our 
standard of honest, satisfying service. 

“Tf any detail is lacking we can supply it. We carry 
a full line of bumpers, windshield wipers, spot lights, 
heaters—” And Suthers read no further. That was it. 
Why had he not thought of it before? 

“Heaters — HEATERS — HEATERS” The word 
seemed to float before him and drift off into space as 
he watched. Of course, heaters. No more sitting on 
one hand while driving. No more tingling toes or cold 
shivers. The winter enclosure which kept out the rain 
and wind would hold in the heat. Perhaps even—but 
Suthers was skeptical—perhaps it might even make it 
possible to avoid the purchase of a fur coat for Peggy. 
But Suthers discounted that vain hope. He had fig- 
ured like that before. The heater, however, would be 
added to the car. He would leave the car at the West 
Morland garage that very evening. 

* * ¥& * 

The difference between comfort and misery, between 
cold and heat, between joy and gloom. What is it? 
Perhaps the difference in the methods employed in op- 
erating the dealer’s accessory department. Ask your- 
self, am I really taking advantage of the opportunities 
that are before me with the coming of the winter sea- 
son? Then consider what has happened to the auto- 
motive industry in the last fifteen years. 

Take away the closed car and the winter enclosure. 
Take away heaters. Take off the top and even the 
Windshield. Picture, if you can, the faint chance of 
making any money with an automobile of that sort. 

(Continued on next page) 
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This heater is easily cleaned from 
above by turning a screw which 
drops the doors on the under side 
and then closes them again 


This rail type heater carries the exhaust gas under a 
metal shell, protected by a perforated outer shell 


This heater is low in price and is made for 17 makes 
of cars and for new models as they come out 
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This heater 


. and Franklin Series 10 and 11 


A rail type heater with convenient 
chain control for the valve 
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is made for Nash Advanced and Special 
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Above: A dash control is used with 
this heater so that temperature of the 
car can be accurately controlled 


Left: A Dodge Brothers car equipped 
with heater which gets air through the 
radiator 


Right: This heater is made in two 

parts. One supplies heat to the carbu- 

retor, the other, heat to the car in- 
terior 






































This heater is cast iron and takes the 
place of the regular manifold 





A heater installation which does not 
interfere with the air cleaner 
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Then look at the other picture with a modern car, easy 
starting, smooth running, warm and comfortable as the 
well heated residence in which the car owner lives. 
That is the thing that is making the automotive busi- 
ness an all year instead of a summer business, but it 
needs the consistent efforts of all who are in it if the 
greatest advantages are to be realized. 

Heaters may be sold intelligently, aggressively, per- 
sistently, or they may be put in the show case or on 
the shelf and orders taken when customers insist. The 
maximum of service to the customer and the maximum 
of profit to the dealer and the industry will accrue, 
however, when a good product is handled and sold 
wherever opportunity permits. 


Types of Heaters on Market 


Three general types of heaters are available at prices 
ranging from $2 or $3 up to $25 or more. One type 
utilizes exhaust gas carried into the heater and then 
returned to the exhaust line where it passes on to the 
muffler. In this type a valve of some sort is usually 
employed to regulate the amount of exhaust gas which 
flows through the heater, the rest going directly to 
the muffler. Another type takes air past the exhaust 
pipe or manifold and delivers it to the car interior, 
these ranging from simple pressed steel covers which 
fit over the manifold and deliver heat through an open- 
ing in dash or floor, to more elaborate construction in 
which a special heating device may be employed and 
with air inlet and funnel extending to the front of the 
car to catch air as it comes in through the radiator. 
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Still another type operates with hot water from the 
cooling system, a connection being made adjacent to 
the upper radiator hose connection and a certain per- 
centage of the flow being diverted through the passages 
of the heater which is installed in the car interior. 

In deciding on any particular type the dealer should 
consider the various features and the class of trade 
with which he has to deal, also the installation features, 
as the heaters should be sold installed and the prices 
quoted accordingly. In this way another job is brought 
to the shop as well as an extra sale. 

Push Sales Now 


The time to sell heaters is now, just at the beginning 
of cool weather. Many owners can easily be impressed 
with the advantage of making the car comfortable for 
all kinds of weather. It will be easier to sell heaters 
now than when the winter is half over, for then the 
owner is likely to figure on holding out until spring. 

Some closed cars come from the factory equipped 
with heaters. After the buyer has driven the new car 
awhile he may or he may not be satisfied with that par- 
ticular heater. If he is not satisfied the dealer probably 
will be able to install one of another type at reasonable 
cost. 

Dealers selling new cars should stock suitable heat- 
ers for the cars they handle and should see that a real 
effort is made to have a heater on every new car going 
out. 

The dealer or garage that is pushing heater busi- 
ness now is getting ready to show a nice profit at 
the end of the year. 


Motor Age 








Salesroom of Huntingburg Motor Co., whose trade-in record so far this year has been only 5.6 per cent of sales 


Working the Two Car Idea 


Indiana Ford Dealer Induces Many New Car Buyers to Keep the 
Old One for Hack-about or Trucking Purposes, Thus Avotid- 
ing Trade-Ins and Profiting from Equipment Sales 


By H. L. CECIL 


66 DUCATE the farmer and the used car prob- 
lem is solved.” | 
With this slogan the Huntingburg Motor 
Co. of Huntingburg, Ind., has had a trade-in 
record of only 5.6 per cent during the first six months 
of 1926. 

Every effort is being made by the company to educate 
the farmers of the surrounding territory to the fact 
that cars discarded for passenger purposes have an 
invaluable part of farm life remaining to them. 

Salesmen for the Huntingburg company are educat- 
ing farmers to the thought that, converted into a truck, 
the old car can be used for many years to come about 
the farm or that, with a few attachments it becomes 
a valuable part of the farm power machinery. 

A series of direct-by-mail advertising letters, to be 
sent out in August and September by the company, 
carry this message. One reads: 

“Your old machine is worth keeping. Use it for 
your farm tasks. Get a ‘dress-up’ machine just as 
you keep a good suit of clothes for special occasions.” 

Another letter says: 

“Don’t trade in the old car. It will come in handy. 
You can buy a saw attachment for it and cut your 
Winter wood supply. You can convert it into a truck 
to haul your fertilizer, your corn, your wheat and your 
market produce at slight cost. See us for figures.” 

To back up this policy and campaign the Hunting- 
burg Motor Company is handling farm power machinery 
appliances suitable for use on old cars. 

One appliance, a saw attachment, is attracting much 
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attention of farmers. 
ing many sales. 


Huntingburg is a town of 4,500 population, yet the 
Huntingburg Motor Company’s estimate for 1926 is 
300 Ford cars. In 1925 the company sold 250 machines 
and J. R. Cary, who became secretary and treasurer 
and general manager in May of this year, expects to 
exceed the estimate of 300 cars this year. 


“Stick to your prospect until he buys or dies,” is 
the slogan on the sales chart board for the four sales- 
men of the company. Each salesman is instructed to 
avoid accepting trade-ins as much as possible and to 
seek to educate farmers especially to the value of 
maintaining their old vehicles as general farm ‘hack- 
abouts’.” 


As a result of the campaign, during May and June 
the company sold appliances designed to convert Ford 
cars into trucks and farm power machines to the retail 
value of $2,000. The sales also marked the success 
of the firm in avoiding the acceptance of 19 old cars 
in trade, according to the sales chart. 


A complete service station for Ford owners is the 
aim of the company at all times. Firestone tires are 
sold, batteries are carried in stock, with a battery 
service station backing up the sales, and accessories are 
provided for Fords. The company maintains a wrecker 
service and a complete parts department. 


S. R. Ewing of Owensboro, Ky., is president of the 
company, with S. B. Berry of Owensboro as vice- 
president. 


Small truck beds also are bring- 
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(Good Brake Service L 













Final testing and adjusting of brakes is vital. 
This equipment is to equalize the brakes. The 
separate motors drive the car wheels and the re- 
sistance to rotation of the wheels is shown on ihe 
four meters carried on the instrument board 








EQUIPPED FOR PROFIT 
Brake Service 


No one should attempt to handle brake service with- 
out proper equipment. Lack of equipment swells costs 
and shrinks profits. Proper facilities for hoisting the 
car, removing the wheels, and relining the brakes is 
absolutely necessary where profit is hoped for. 

The following pieces of special equipment, in addi- 
tion to wrenches, pliers and the like, should be in 
every brake service station: 

Machine for removing old rivets, drilling and counter- 
sinking the lining and setting up the new rivets. These 
come in motor driven and foot operated types and cost 
between $60 and $120. 

Cutting the lining can be done with a hacksaw but 
a regular brake lining cutter does the work better 
and faster. These can be had at prices ranging from 
$15 to $30. 

Quick acting or dolly jacks sufficient to hoist the 
| entire car at one time should be on hand. Such items 
| are to be had at prices from $9 to $36 each. : 

Wheel pullers, costing from $1.50 to $12, are needed 
for quickly and safely removing wheels. 

Lathes suitable for truing up brake drums range 
from $525. In the shop where a volume of brake serv- 
ice is handled a special dynamometer brake tester 
should also prove profitable. 























ROADLY speaking there is but one reason for 
effective brakes and that is safety. Surely, 
the matter of convenience is to be considered, 
but that generally is covered by being able to 

make an anticipated stop. Being anticipated, the car 
has been slowed down and as a consequence the strain 
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The Shop That Is Equipped to.-Do 
Testing, Adjusting and Relining 
Quickly and Accurately Has 
a Fertile Source of Business 


By C. EDWARD PACKER 


Below: A brake lining ma- 
chine that puts speed and 
profit in the job 





on the braking system is not severe. 

But the emergency stop that is 
required in order to protect life and 
property is another thing. Here 
there can be no compromise with 
braking efficiency. 

Driving in traffic—the car ahead 
stops with little or no warning. If 
the brakes of the car behind are 
O. K. all is well—otherwise a gas 
tank, radiator, possibly some lights 
and fenders are ruined. Quite a 
price to pay for neglect. But it 
might be worse. 

Touring in the country—a cross 
road—two cars a “tie” for the 
crossing. Good brakes can save the 
day. 

Night and an unguarded railroad 
crossing. Possibly a curve, some rain, blurred vision 
and a slippery road. Here again, effective brakes, well 
equalized, are essential if an accident is to be avoided. 


Authorities Boost the Brake Business 


Authorities are striving incessantly to devise ways 
and means of making the automobile more safe for 
pedestrians and passengers alike. This is a big and 
important work and one in which the car dealer and 
garageman should take an active interest. 
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There is hardly a car made today that is deficient in 
speed. Speed is built into them. Their speed is adver- 
tised and demonstrated. What is really needed, however, 
in this age of high speed and congestion is good brakes. 
Ability to accelerate rapidly is pleasant—ability to de- 
celerate suddenly is imperative. It is the duty of those 
engaged in the automotive business to take all steps 
possible to increase the safety and economy of the 
automobile. 


Many cities and towns have put on brake testing cam- 
paigns in connection with a special “Safety Week.”’ 
Local fraternal, business, and social organizations are 
quick to back any movement that will make their 
streets more safe. Naturally the live automotive mer- 
chants of the town should be the leaders in such an 
activity. 


What Has Been Done Can Be Done 


What others have done along the lines of improving 
the stopping ability of cars can be done by others who 
will put the same amount of thought and effort into 
the work. Such activity very greatly increases the 
business of the shops handling brake service as well as 
improving driving conditions. 

Take one example of what has been done. In Grand 
Rapids, Mich., attention was first give to brake test- 
ing three years ago. The first tests showed one third 
of the cars tested to have faulty brakes! 

But these tests brought home to the motorists the 
great danger of such a condition, business flowed into 
the service stations, and at the second test the num- 
ber of faulty cars was reduced to 25 per cent. 

This year tests showed that 98.4 of the cars could 
stop in the required distance. Surely the peace of 
mind that accompanies such a worthwhile undertak- 
ing makes the time and trouble a good investment. 
Maintaining these brakes means extra profits. 

True, public opinion is a great force for creating 
brake service business. But unless there is both the 
knowledge of how the work should be done and then 
the equipment to do the work right much of the 
development work is wasted. If the job is bungled 
in any way the : 
car owner gets 
disgusted and 
will risk using 
his car with 
poor brakes— 
business is lost 
—and potential 
profits are gone. 


But brake 
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Different kinds of brake relin- 
ing machines. These are the 
—— . pieces of equipment that put 
service 18 not S speed and profit in the job by 
deep or mysteri- i le mm. quickly removing the old lin- 
ous matter. ‘ | ae ing, without distorting the band. 


Primarily the ing being contracted upon, or expanded within, a steel 


brake of today drum mounted on the wheels but for the emergency 


consists of a brake sometimes located on the propellor shaft. 
composition lin- (Continued on next page) 
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Uniform adjustment is essential to satisfactory brake service 
Fig. 3. Schematic diagram of Lockheed hydraulice brake 
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(Continued from preceding page) 


The lining, the linking mechanism, and the actuating 
mechanism will now be considered. 


Requirements of a Good Lining 


The first thing that one is likely to think of in select- 
ing a brake lining is the frictional qualities. That is 
important, but other things must be considered. The 
lining must not readily absorb oil or grease, for that 
would destroy its braking ability. Also it must not 
absorb water as this would make it swell and thus 
cause dragging and loss of power. The lining that is 
selected must be durable and thus resist wear to the 
utmost if economical operation and freedom from fre- 
quent adjustment is to be obtained. 


Applying the Lining 


Removing the old lining is the first problem and one 
that has a direct bearing on the results to be obtained 
from the relining job. The old hammer and chisel 
method of removing linings is slow and is very likely 
to distort the band. The foot operated machines of 
today either punch out or shear off the rivets with no 
damage to the band and do the work much faster than 
any other method. 


In most machines it is but the work of an instant 
to convert the mechanism over for drilling or punch- 
ing the lining and countersinking it for the rivets. 


The lining should then be cut, allowing a gap of 
between 114 and 2 in. at the brake band anchor. In 
riveting this lining to the band it is best to rivet each 
end first leaving a slight excess of lining between so 
that the lining will hug the band and not have to be 
pulled to it by the rivets. Unless the lining does “hug” 
the band and unless the band is true the job will prove 
unsatisfactory, as the brakes will be hard to adjust 
and will be short lived. The rivets must be countersunk 
as illustrated or poor brakes with scored drums will 
result. 

Checking the Brake Drum 


It is absolutely necessary that the brake drum be 
smooth and true in order to get proper brake service. 
Obviously an eccentric drum will make it impossible 
to adjust the brake and a rough drum will quickly 
wear out the lining. 


If the drum is scored or worn it. should be trued up 
on a large lathe or special brake drum lathe. 


Wheel bearings should be adjusted so that there is 
no perceptible play in them. If the rear axle shaft is 
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sprung or if for any reason the wheels do not run 
true this should be corrected as this wobbling motion 
will quickly wear out the lining. 


Adjusting the Pedal and Levers 


Regardless of whether we are adjusting two or four 
wheel mechanical brakes the principles are the same. 
Hydraulic brakes will be considered later. 


First, all rust, mud and grease should be removed 
from the levers, rods and connections. This mechanism 
must move freely. Then in order to get maximum 
travel of the parts and the greatest leverage the dif- 
ferent parts should be adjusted as illustrated in Fig. 1. 
It is impossible to describe here the location of all 
such levers in the different cars, but whether found on 
the brakes, the equalizing shaft or elsewhere, the con- 
trol rods should be adjusted so that the lever when in 
— released position is as shown in illustration A of 

ig. 1. 


Due to the angle of the lever as shown in B lever- 
age is greatly reduced. In addition, if this angle were 


in the opposite direction the travel would also be 
reduced. 


In C, while the leverage is O. K., the lever is starting 
its motion at the point where it should be finishing. 


From that position on, the leverage will reduce, and 
also the travel will be limited. 


In adjusting the pedal position there should be a 


clearance of 3/16 to 1% in. between the pedal and the 
floor boards as shown in Fig. 2. Some cars are pro- 


A true brake drum is necessary for satisfactory performance. 
Photograph at left shows the drum being turned down on 
a special brake drum lathe. The finished job is shown at 


the right 
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Fig. 2. In adjusting the pedal 
clearance should be left as 
shown. If the pedal strikes 
when depressed—shift the clevis 
to position B or A 
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The lining must be count- 
ersunk for the rivets. 
Tubular rivets, set 
shown, produce the best 
results. Many _ Py om 
drum has resulted from 

the use of the wrong PIG. 1 
rivets or from failure to 
properly countersink 
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AT MAXIMUM 
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LEVERAGE REDUCED 
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Fig. 1. Setting the levers as shown is important 














vided with an adjustment such as is shown in Fig. 2 
at A, B, and C so that if the pedal strikes the floor 
boards before the maximum travel has taken place the 
clevis can be shifted from C up to B or A to increase 
the travel. 


When the brakes are locked there should still be at 
least an inch between the pedal and the floor boards. 


Hydraulic Brakes 


Briefly, hydraulic brakes consist of a master cylinder 
operated by the brake pedal, and separate brake cyl- 
inders on each wheel on which a brake is mounted. 
These units are connected by means of piping with 
flexible tubing for the final connections to take care 
of spring action and the like. 


Referring to Fig. 3, it will be seen that when the 
pedal is depressed the piston is forced into the master 
cylinder. As the fluid is incompressible it flows out 
through the line and into the different brake cylinders. 
Within these cylinders are two pistons that connect 
with the brake band through brake levers. The action 
just described applies absolutely uniform pressure on 
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all brakes, assuming of course that none of the moving 
parts are stuck with mud or rust. 

When the foot is removed from the pedal the return 
springs expand the band, return the pistons to their 
original position and consequently send the fluid back 
through the line, forcing the master piston back and 
the brake pedal up to its original position. 

In the operation of a system of this kind it is im- 
portant to use only the fluid that is supplied by the 
manufacturer of the brakes... One cannot afford to 
take a chance with corrosion in these nicely fitted cyl- 
inders and pistons. If it is impossible to obtain the 
recommended fluid a 50-50 mixture of glycerine and 
alcohol will serve well. 


Removing Air from, Line 


If any part of the line is disconnected air is likely to 
get in. Such a condition is dangerous as it reduces 
the effectiveness of the brakes. To remove air from 
the line proceed as follows: Remove the cover to the 
supply tank and withdraw the plunger. Fill the tank 
with the recommended fluid. Remove the dust screw 
located at the top of the brake cylinder between the 
brake levers, and force a short length of rubber tub- 
ing over the connection. The other end of the tube should 
be placed in a clean glass jar or tumbler. Unscrew the 
bleeder connection three quarters of a turn and then 
force the pump handle on the supply tank slowly down. 
This will force the fluid through the line and any air 
bubbles will be thus carried out. Do not use the old 
fluid that is removed, again. 

This “bleeding” operation should be repeated on each 
wheel. Be careful that the liquid in the supply tank 
does not become exhausted during the bleeding opera- 
tion as that would admit air to the line and it would 
then become necessary to repeat the operation that had 
just been performed. 

Ta remove air from the master cylinder the cover 
and plunger of the supply tank must be removed and 
the brake pedal pressed to the floor. This will cause 
the fluid to rise in the tank and carry any air bubbles 
with it. These will rise to the surface and break and 
then the tank can be supplied with enough fluid to 
fill it. As the plunger of the supply tank is pressed down 
into place the brake pedal will return to its normal 
position. The plunger should be screwed into place 
as tight as possible by hand in order to prevent the 
return of any fluid from the line, but a wrench should 
never be used on it. 


(Continued on next page) 
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be made for lubricating it and freeing it up. 





Breaking the News on Brake Service 


Brake service is rapidly advancing to the point where the price can be accurately quoted in advance. 


While it may be impossible to apply these figures in all cases these should 


cial machines plus a knowledge of the work are making that possible. 
the lists of several of the most prominent manufacturers of brake lining. 
lists varied as much as a dollar. 
be a good guide for the development of flat rates for this work. 
Labor & 

Car Labor Material 
Buick “6” 4-Wheel Brakes............ 21.50 26.25 
a i 15.00 26.00 
Cadillae 4-Wheel Brakes 25.00 33.00 
CI vocdnnicsncdciccse vataidinaill inepiinlassnesaaal 11.75 19.00 
Chevrolet ................. dae 7.00 11.75 
III a icant tal isalicnicidilicieitniiiniatincaiilaaaine 17.50 29.25 
RS a eee 21.00 25.00 
I INS a ccccncncsccksinessonbibanee ....L1.25 17.00 
Durant “6” oo... 11.25 18.50 
I i tee cates aa 10.50 17.25 
See er ae 11.00 18.25 
I dls stile tiie adiaciiamiaaaaee 10.00 15.00 
2 ee Ne Leer 12.75 17.00 
REESE eee Le Ne 13.25 22.50 
A ee 9.75 15.50 
Jewett caiman 11.00 14.75 
LE ae TTT 10.50 17.75 
a 15.00 22.75 
I 11.25 15.25 
EEE: 17.75 27.50 
FI Teen 13.00 20.50 
Rs sacl mladietsietiaedin ines teenie 11.25 18.75 


Where the actuating mechanism is rusted and stuck from neglect of lubrication an additional charge should | 
This is generally priced on an hourly basis. 


Spe- 
Following are prices averaged from 
None of the figures on the original 



























































Lubor & 

Car Labor Material 
Oakiand 4-Wheel Brakes................ 16.50 20.50 
Oldsmobile 10.75 17.50 
Overland 8.50 12.50 
Packard ‘6 11.00 18.75 
Packard 6-8 4-Wheel Brakes........ 12.50 23.50 
Paige 12.50 21.00 
Peerless 12.50 22.75 | 
Pierce-Arrow 14.75 25.00 
Pierce-Arrow 16.75 25.50 | 
Reo 13.50 22.75 | 
Rickenbacker 11.25 15.00 | 
Rickenbacker 4-Wheel Brakes....19.75 23.75 | 
Rollin 10.75 20.00 
Star 8.25 12.75 
Stearns-Knight 12.50 21.25 | 
Studebaker Standard 10.50 17.00 
Ee aT 11.50 18.50 
Stutz “G” “H” 9.00 15.25 
i aaa ell ee 13.25 23.50 
Velie 10.75 17.25 
Wills Ste. Claire 11.25 18.00 
Willys Knight ..... 12.50 18.75 | 
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With the bands relined, the drums smooth and run- 
ning true, and the brake actuating mechanism operat- 
ing freely and in proper adjustment the car is ready 
to have the bands installed. In doing this lubricate 
the brake lever and the brake band anchor bracket so 
that the parts move freely. 

The first adjustment that is needed is at the brake 
anchor. This should be so adjusted that the clearance 
between the lining and the drum is 1/64 in. A hack- 
saw blade with the teeth ground off makes a good 
gage for checking this. 

The bottom of the band is adjusted by means of the 
nuts at the bottom of the brake lever mechanism. One 
of these is a lock nut and care should be exercised to 
lock the nuts by means of two open end wrenches when 
the right adjustment has been obtained. The clearance 
here is also 1/64 in. 

The top of the band is readily adjusted to a clear- 
ance of 1/64 of an inch by means of the upper adjust- 
ing nut on the brake lever mechanism. Unfortunately 
this adjustment is commonly the only one that is given 
attention by some mechanics. All three of these ad- 
justments are vital. 


Testing the Brakes 


After all settings are correct the gripping power of 
the brakes should be tested. How essential this final 
test is will be appreciated after looking at the dyna- 
mometer brake testing machine which William Ellen- 
beck, the brake specialist of Hollywood, California, has 


installed. He recognizes the importance of exact ad- 
justment. 


But we can not all hope to have a volume of busi- 
ness that would warrant the expenditure of several 
thousand dollars for testing and adjusting equipment. 


The crude but effective method of locking the wheels 
is still used by many to test the brake adjustment. 
The thing to watch in doing this is that the tires are 
equally inflated, for a soft tire has more gripping power 
than a hard one has. Also if there is a load in the 
car or truck it should be uniformly distributed. The 
floor should be clean and free from oily spots if the 
test is to be of any value. 


With the conditions as they should be the car is 
speeded up to about 10 miles an hour in low gear and 
the brakes locked. Then the wheel that was last to 
slide, as measured by the marks on the floor, must have 
its brake adjusted so that all wheels grip alike. 


Bringing the Customer -Back 


No lining manufactured can have a permanent ad- 
justment made on it immediately after relining. It 
takes time and service to fit the lining perfectly to the 
drum. The band, therefore, must be left a little loose 
in order to avoid burning the lining. ‘As usage per- 
fects the fit it will be necessary to readjust the brake. 
The customer should be informed of this when he 
takes his car out and if he does not return in a few 
days should be phoned or written to and invited to 
return for the final adjustment. 





Machine Developed by U. 8S. to Measure 
Roughness of Roads 


Development of a “roughometer,” to measure the 
relative roughness of roads, has been completed by the 
United States Bureau of Public Roads after a long 
series of tests in which many devices for this purpose 
were tried out. 

There has been considerable demand for such a device, 
the Bureau officials state, as it will prove of great eco- 
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nomic value in permitting highway officials to establish 
a basis for rating contractors, engineers, inspectors and 
others having direct responsibility for paving. The 
instrument also will permit officials to detect faults ©»: 
road construction in time to prevent serious damage io 
surfacing, which might be done if the road were p¢°- 
mitted to remain rough. 

The device can be attached to any motor vehive 


without impairing the appearance of the vehicle, ‘\° 
Bureau states. 
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Running Down Generator Trouble 
Bill Fixit’s Apt Pupils Come to the Rescue of Their Friend Joe and 


ILL FIXIT’S men 
had had envdugh 
of traveling. The 


open road was 

fine and the experiences 
they had encountered had 
been both interesting and 
instructive, but the gypsy 
urge had played out and 
both the Red Head and 
the Valve. Grinding Fiend 
were anxious to get back. 
With the old Speedway 
car packed and ready they 
had a last breakfast with 
Jake Penders of Coal 
City, then said good bye 
and started for Westville. 
As they traveled along, 
the Red Head said, “I 
wonder how Joe is doing 
with his electrical work.” 


Save Him Having to Take the Machine Off 


By A. H. PACKER 








BILL FIXIT STORY No. 26 


REVIOUS installments in this series by A. H. Packer 

were published March 19, April 2, April 16, May 7, 

May 21, June 18, July 30, August 13, September 3, 
September 24, October 22, December 10, and December 31, 
1925; also February 11, March 11, April 1, April 22, May 
20, June 10, July 1, July 22, August 12, September 2 and 
September 23, 1926. 

SYNOPSIS: Bill Fixit’s electrical trouble shooting men 
start on a trip in a Speedway car. They stop at various 
places along the way and in a mining community are 
robbed of all their money. This necessitates getting a 
job with the local electrician, Jake Penders, to whom 
they give some helpful information gained working in 
Bill Fixit’s electrical department. Directional radio is 
used by government agents in locating a gang of crooks 
and the boys’ money is recovered. The trip is continued 
and the night after leaving the mining town they stop 
with Barney Oldfield Smith, an amateur race driver and 
help him with a magneto job, where a new condenser is 
needed. After getting a number of electrical pointers 
from Bill Fixit’s men, Barney decides to open an elec- 
trical shop. Bill Fixit’s men stay with Barney for a 
while helping him get his shop started and finally decide 
it is time to be going home again. On the way back they 
again stop with Jake Penders and give him some pointers 
on testing armatures and locating field cireuit troubles. 


the best way to set main 
brushes,” said Red. “But 
I believe we can figure 
some way of getting them 
set on the car. It would 
sure be worth figuring on 
with a bus like this where 
you nearly have to blast 
to get the machine out.” 


Figuring It Out 


“Before we go ahead 
and do anything we want 
to figure what happens 
when the main brushes 
are on neutral and when 
they are not. On the car 
we can not use the motor- 
ing test, for the coupling 
interferes with it. Then 
we will have to see what 














we can figure out about a 





“Joe?” said Valvy. 





generator. The third 





“Who’s Joe?” 

“The fellow at Wobble Inn where we stopped the 
first night out on our trip,” answered Red. 

“T remember now,” said Valvy. “He found dirt in 
our carburetor when we were hunting for ignition 
trouble.” 


“Yes,” said Red with a grin. “But we got even with 
him and showed him where he was all wet on wiring 
up those buses. I just wonder how he is getting along 
with his other electrical work.” And that evening they 
found out, for when still a hundred miles from West- 
ville, darkness fell and the boys decided that Wobble 
Inn was as good a place as any at which to spend the 
night. 

Joe was glad to see Bill Fixit’s men and was eager 
to show them his new front window and the way he 
had it fixed up to display accessories under a system 
of indirect illumination. Then back in the shop he 
had a new electrical testing outfit that did great things, 
according to Joe. 

“I pulled a boner just this afternoon, though,” said 

Joe. “Or rather my kid brother did it for me. He 
helps me some in the shop and this time it was a gen- 
erator that I repaired and tested and then gave to him 
to put back on the car. On this particular car the 
carburetor is in the way and you also have to take 
off the radiator in order to get the generator on or 
off. Just as I thought the job was about done I found 
him shifting the whole brush ring stead of adjusting 
the third brush only in order to give the machine its 
{nal setting on the car. 
_ “T was afraid to let the car go out without knowing 
tnat the brushes were set right and it was just before 
you came that the owner went away after I had told 
— it would be tomorrow before I could let him have 
he car,” 

“Youw’re right about having the generator off being 
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brush. action unbalances 
the magnetic field so we will want to eliminate the 
effect of this brush. This means it must be lifted 
from the commutator, for if it is not lifted it will 
cause a short circuiting effect on the commutator seg- 
ments it touches. 


“If the generator is run at various speeds with no 
field there will still be a voltage generated but it will 
be slight, for the only magnetism we have is the 
residual which just generates a small fraction of a volt 
in the armature. 

“I know,” said Valvy. 
meter ?” 

“Right,” said Red. “It will work fine. We can just 
connect it to the generator terminal and to the frame 
of the machine and then run the engine at some certain 
speed and shift the main brushes to get the point where 
the millivoltmeter reading is a maximum. Then a 
point just a hair farther in the direction of rotation 
would be permissible, for it would give a little better 
commutation when we start to get the field distortion 
that occurs with any generator when current starts to 
flow through the armature coils.” 

“Yeh, that’s a fine scheme,” said Joe. “But how 
do we work it when I do not happen to have a milli- 
voltmeter.” 


“Why not use a millivolt- 


Trouble Shooting on Noah’s Ark 


“That’s something else again,” said Red. “I have a 
combination instrument with all sorts of scales on it 
out in the car, but we should do this job with your 
equipment if possible. What sort of testing equip- 
ment have you outside of your pliers and the new 
test bench?” 

“An ammeter off of a Ford car,” said Joe. 
voltmeter from an old electric,” 


(Continued on next page) 


“And a 
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(Continued from preceding page) 

‘Must be going to do some trouble shootin’ on Noah’s 
Ark,” Valvy remarked. 

“Don’t razz the boy,” said Red. “He hasn’t been 
in the game very long. When he is as clever as you 
are he will know that equipment serves two purposes, 
it helps do the job and helps collect a decent price for 
the work.” 

Valvy gave a sidelong glance at Red, not quite sure 
whether he was being kidded or not, then remarked, 
“T bet if Bill were here he would be able to test with 
Joe’s meters if he had to.” 

“Whadda yuh mean, Bill?” said Red. “After shoot- 
ing electrical trouble through seven counties I guess 
we can too. All we need is a little battery current sent 
through those field windings with the third brush 
still off duty as well as off of the commutator.” And 
the Red Head proceeded to make a sketch (Fig. 1) 
to show how separate excitation with battery current 
could generate enough voltage so that an ordinary volt- 
meter could be used. 

“But that will give field distortion,” said Valvy. 
“For we have the same value of magnetism and voltage 
that we would have with the generator running.” 

“But you forget,” added Red, “that this field current 
does not come from the armature and it is only the 
armature current that acts to twist the magnetic field. 
That means we can set the brushes for maximum 
voltage at some certain speed just as well as we could 
using the residual magnetism and a millivoltmeter.”’ 


Eager to Try the Plan 


Talking never satisfied Joe. He was one who always 
wanted to try out the ideas to check them in actual 
practice. While Bill Fixit’s men had been arguing the 
various features of the test he had been busy on the 
car that had caused all the excitement. The third 
brush was hard to get at, but with the help of a button 
hook, Joe fished it up away from the commutator and 
then managed to disconnect the field lead and bring 
it out where it could be connected to one of the battery 
terminals and when the Red Head and Valvy were 
through arguing, he was ready to set the main brushes. 

After the engine had warmed up a bit it ran at a 
steady speed and the brush holder ring was shifted 
first one way and then the other. At first it seemed 
that at a certain place it did not make much difference 
if the brushes were shifted but a slight amount so Joe 
began to wonder whether the right point could be found 
this way after all. 


Then Red came to the rescue. The greatest reading 


they could get was 4.3 volts, so Red suggested they shift 


the brushes each way until the reading was 4.0 volts 
even. This was done and the setting marked where 
this reading was obtained. Then the brushes were 
moved the other way until the same 4 volt reading was 
obtained and the position again marked. 


“Now,” said Red, “we will put the brushes exactly in 
between the two marks and we will figure that is the 
neutral position.” | 


“That’s an interesting test,” said Joe, “and sure pulls 
me out of a bad hole but next time I will tell my kid 
brother to let the adjustment alone unless he knows 
for sure which one of the brushes he is operating on. 
I never knew you could make an adjustment like that 
with the generator on the car. Wouldn’t it be great 
if it were also possible to test a generator on the car 
so that you wouldn’t take the machine off as I have 
done sometimes, only to find that it is O. K. and the 
trouble is in switch, ammeter or wiring.” 


“Gee, is that what you do?” said Valvy somewhat 
scornfully. “One of the first things Bill Fixit showed 
me was how to tickle the cutout and watch the ammeter 
to tell what was wrong before I ever touched a wrench 
or screw driver to the machine itself.” 


“Yes,” said Red. “All the systems are pretty much 
alike and on practically all of them you can make sure 
that the trouble is inside the generator before you 
pull it off. It is not always possible to determine just 
what is wrong, although in most cases even the nature 
of the trouble can be determined by the cutout test. 


How the Cutout Test Is Made 


“Take these circuits (Fig. 2),”’ said Red, “for they 
are typical. We have a grounded battery, with a heavy 
lead to the starter switch. From the battery side of 
the starter switch a wire to ammeter and from the 
other ammeter terminals wires to cutout and lighting 
and ignition switch. . 

“Closing the cutout points allows current to flow to 
the generator. If the cover of the cutout is on tight 
you can accomplish the same thing by shorting the 
cutout terminals with a. pair of pliers. 

“There are now two circuits through which the 
current should flow, the armature and the field circuit 
of the generator. When the cutout points are closed 
or the terminals shorted we may get no current, a 
slight current, a fairly heavy current (14 to 20 am- 

(Continued on page 32) 








Essential circuit of the average car. Location of generator 
trouble is easily accomplished before generator is removed 
by closing the cutout points and observing the ammeter 
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Setting main brushes on neutral while generator is still on 
the car. The field can be separately excited from a battery, 
and a voltmeter can be used to get the position that gives 
maximum voltage. Without a battery a millivoltmeter is 


needed 
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How Star 


Fleetruck 


ets [wo High Speeds 


By DONALD BLANCHARD 











A ] tour-spee the use of a 
four-speed transmission 

of unusual design, the 
effect of two high speeds is 
obtained in the new Star six- 
cylinder Fleetruck. The shift 
from one of the “high” speeds 



































to the other is made easily — 
and surely, and in either of 























these speeds operation is al- “ 
most equally quiet and effi- 
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Fourth speed is actually 
the high of the transmission 
and in this position the drive 
is direct to the helical bevel 
rear axle which has a reduc- 
tion of 5.10 to 1. Third speed 
is undergeared 1.39 to 1 giv- 
ing an overall reduction to 
the rear wheels of 7.10 to 1. 
The shift from or to this 
speed is made by a sliding 
clutch which is positive in 
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its action. First, second and 
reverse speeds are obtained 
in the conventional manner 
except that the shifts are 
made by moving gear clusters 
on the countershaft and re- 
verse idler shaft instead of by 
shifting gears on the main- 
shaft as is the usual arrange- 
ment. 


Quiet operation in the 
undergeared third results 
from the use of two internal 
gears to provide the speed 
reduction. With this type of 
gearing, there are a greater 
number of teeth in contact 
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Top view and longitudinal and transverse sections of “Twin-High,” four speed 

transmission used in the Star Six Fleetruck. In the upper right hand corner the 

internal gearing is shown in section and also a plan of the movement of the 
shifter lever. 


and they come into complete 
mesh more gradually than 
with spur gearing, both of 
which factors tend to reduce 


























noise. Moreover,  lubrica- 
tion is better as centrifugal action tends 
to retain the oil between the teeth of 
the internal gear instead of throwing 
it out as in the spur gear. In a test 
drive, the writer found that, except for 
the difference in engine speed, it was 
impossible to tell whether third or 
fourth speed was engaged which testi- 
fies to the quietness of the undergear- 
ine. The shift can be made easily with- 
Out declutching but, naturally, a 
Smoother shift is obtained if the clutch 
is disengaged. 

.osses in this undergeared third 
Speed are about two per cent of the 
power transmitted so there is no exces- 
Siic amount of heat to be dissipated. 
Such heat as does develop is easily 
taken care of by the oil which is cir- 
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culated positively by means of a sliding 
vane type pump driven from the for- 
ward end of the countershaft. 
Referring to the accompanying draw- 
ings and diagrammatic sketches, the 
transmission is mounted amidships and 
is driven through a flexible coupling. 
The driven shaft of the transmission 
is mounted in an annular ball bear- 
ing at its forward end and at its 
rear end on two roller bearings inside of 
a cup gear which in turn is carried by 
a large roller bearing in the main case. 
A stub extension at the extreme rear 
end of the driven shaft has mounted on 
it a double row ball bearing which sup- 
ports the forward end of the second and 
low gear cluster. This driven shaft has 
a 17 tooth pinion A which meshes at B 


with a 21 tooth internal gear on the — 
sleeve C. This sleeve is supported in 
the case by two roller bearings and has 
an external gear D of 31 teeth at its 
outer end which meshes at E with an 
internal gear of 35 teeth. It will be 
noted that there is only a four-tooth 
difference in each case between the. 
driving pinions and the internal gears 
which makes the gears come into full 
mesh very gradually and gives quiet 
operation—e. g., velocity of approach 
and recession of teeth in mating gears 
is low as compared with spur gearing. 

The 35 tooth internal gear is part 
of a second sleeve F which is piloted 
in the case by the large roller bearing 
previously mentioned and maintained 

(Continued on page 32) 
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ome Details of the Peerless “90” 





The Peerless 6-90 engine is entirely insulated from the frame at the rear sup- 


ports by rubber blocks. 


Note that the angle at which the faces of the support 


arms are machined tends to wedge the power plant into the mounting 








Right side of Peerless Power plant, showing manifolding and support arms 


HOTOGRAPHS reproduced on this 
page show some of the mechanical 
details of the new Peerless “90” which 
was described in the Sept. 30 issue of 


j 


Motor AcE. The prices of this new 
model range from $1895 to $1995. A 
special feature is the method of cush- 
ioning the engine in the frame. 





French Plan Used Car Fair 

WASHINGTON, Oct. 18.—A new wrin- 
kle has been given the sale of second- 
hand automobiles by the French, 
according to a report to the Depart- 
ment of Commerce from the American 
consul general at Paris. 

There was held a Second Hand Auto- 
mobile Fair in connection with the 
Salon de l’Automobiles in Paris Octo- 
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_ power, for floor space. 


ber 7 to 17. All persons wishing to 
sell used cars could show them at the 
second hand exhibition hall by paying 
a rental, ranging from 30 to 50 francs 
a day, depending on the car’s horse- 
Papers attest- 
ing each car’s history had to accompany 
the display. Mechanicians were on 
hand to show off the operating power 
of the used stock. 


Principal Specifications 


W heelbuase—120 in. 
Engine—Six-cylinder, 34% x 5 in. 


Crankshaft—Seven bearing, machined al] 
over and balanced. 


Main Bearings — Bronze back, babbit 
lined, 2% in. diameter. Lengths: 
Front, 2 3/16 in.; Center, 15/16; Rear, 
2%; Intermediate, 

Connecting rods—Big ends, cast-in bab- 
bitt, in. diameter by 19/16 in. 
length. Bushing upper end takes 
1% in. diameter pin. 


1% in. 


2i% 


Pistons—Nelson type aluminum alloy 
with invar strut. Two % in, plain 
rings and one \% in. oil control, all 
above pin. 


Valve—Exhaust, silchrome steel; Intake, 
nickel steel. Length, 6% in.; head 
diameter, 111/16 in.; Stem diameter, 
3% in.; lift, 11/32 in. 


Front end drive—Morse 1% in. chain. 


Cooling system—-Pump circulation. Ca- 


pacity, three gallons. 


Lubrication—Force feed to main, crank- 
pin and cam shaft bearings. Puro- 
lator filter. Nine quart capacity. 


uel system—Stromberg 1% in. carbure- 
tor; Stewart vacuum tank; AC air 
cleaner and gasoline filter. 


Electrical system—Auto-Lite. 


Cluteh—Boreg & Beck with graphite com- 
position throwout bearing. 


T'ransmission—Ratios: first, 3.11; second, 
1.70; third, direct; reverse, 3.78. 


Propellershaft—Tubular with two metal- 
lic universals. Hotchkiss drive. 


Rear Axle—Columbia semi-floating with 
45/11 to 1 reduction. 


Front Axle—I-beam, reverse Elliot with 
ball bearings to take knuckle thrust. 


Brakes—Service, four-wheel, external, 
hydraulic on 14 in. drums, band 
width 2 in. Bmergency on trans- 
mission, 7 x 1% in. 


Springs—Front, 37% x 2 in., 11 leaves; 


rear, 54%, x 2%, 8 leaves. Shackle 
bolts, 3% in. diameter. 

Steering zgzear—RoOss. 

Tires—32 x 6 in., Firestone “A” rims, 


wood wheels. 


Equipment — Two-filament headlamps, 
Watson Stabilators all around, Pines 
Winterfront, front bumper, rear 
bumperettes. Motometer, dash gaso~ 
line gage, automatic windshield 
cleaner, rear view mirror, stop light, 
cowl lights. Sedans have doe 
lights and silk shades for rear WW": 
dows. Roadster has removable ¢'!) 
and windshield wings. 
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Gasoline Transportation—Air, Road and Water 
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DELIVERY BY AIR of an 
entire Ford car is here be- 
ing made at the Buffalo air 
port. It was brought in 
parts and put together at 
the field in 23 minutes 


“EL CAMINO REAL”—'‘The King’s Highway” 
in English—was originally the trail of the 
Padres, a foot path along the Pacific shore which 
extended from San Diego to San Francisco bay. 
Later when it became the official road of Spain 
it assumed its Royal name. Next the American 
Stage Coach followed this route and finally the 
motor car has demanded the splendid paved 
highway seen in the picture 


WRECKED AUTOMOBILE PARADE sstaged as 


an object lesson to motorists 
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tHE YACHT K’THANGA OF H. O. HARRISON, 
Chrysler distributor, San Francisco, being chris- 
te.:ed by Miss Dorothy Harrison, his daughter. 


U tober 21, 1920 
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NEW AND TIMELY OFFERINGS 


New Saf-De-Lite Models 


| SRAaD intensity of road illumi- 
nation and simpler installation are 
among improvements on the Saf-De-Lite 
models introduced by the Saf-De-Lite 
Sales Corp., Philadelphia. There are 
two models, one with black shell and 
nickeled door listing at $20 and the 
other in all nickel finish priced at $25. 

The oustanding improvement is the 
new drop-forged universal mounting 
bracket which has but one point of ad- 
justment for aiming instead of two on 
the previous cast brackets. The new 
bracket is said to take care of 95 per 
cent of the cars as it may be applied to 
flat or round lamp tie-rods, the spring 
horn and other points as shown in the 
accompanying illustration. 

An increase of one inch has been 
made in the diameter of the lamp and 
the shield design has been changed to 
give a more scientific light distribution. 
A large cork gasket under pressure to- 
gether with a circumferential bead in 
the shell insure a dust and water-proof 
enclosure. | 


Tandem Windshield Wiper 


HE Stromberg electric windshield 

wiper, made by the Stromberg Motor 
Devices Company, 58-68 E. Twenty- 
Fifth street, Chicago, is now provided 
with a tandem attachment which is 
claimed to offer greatly improved visi- 
bility and efficiency in bad weather driv- 
ing. Stromberg calls its Tandem Wind- 
shield Wiper “Safety Insurance,” de- 
claring the tandem equipment adds but 
small expense to the initial outlay for 
the wiper, itself, and requires but little 
additional power to sustain operation. 
Installation may be quickly and easily 
accomplished. 


Lozone 


OZONE Certified Anti-Freeze is a cool- 
ing preparation which takes the 
place of water in the radiator and which 
it is said will not freze at 50 degrees 
below zero and which will not boil be- 
low 220 degrees. It is marketed in 
drums by the Corace Laboratories, 29 
S. La Salle st., Chicago, to be sold in 
bulk to car owners. Lozone is not 
added to water nor is water added 
to Lozone. The preparation will not 
injure metal or rubber, will not gum 
or damage surfaces with which it comes 
in contact, according to the producers. 
It is odorless and non-inflamable. 












































E-Z Awning 




















Star Winter Shutters 
TAR All-Metal Winter Shutters for 
Fords are produced by the Star 
Shutter Company, 23 N. Desplanes St., 
Chicago. It is said this equipment will 
fit the late model Fords without chang- 
ing the headlight bar and that its ample 
clearance between the bar and radiator 
facilitates operation. The shutter is 
made of 22 gage steel, with baked 
enamel finish. A knob at the top of 
the shutter is employed for adjustments. 
Long-life is claimed for this device by 
the company which lists the Ford shut- 
ter at $2.75. 

The same company also has an All- 
Metal Star Shutter for Chevrolet models 
1925-1926 and 1927. This, too is offered 
as a practical and effective winter appli- 
ance. The Chevrolet shutters retail at 


$3. 























Vapotrap 

OSS of water and alcohol from the 
radiator is claimed to be prevented 
by means of a device manufactured by 
Jo Berge Co., 233 Broadway, New York. 
It consists of short rubber sleeve, with 
one end sealed and extended spherically. 
The Vapotrap, as it is called, is slipped 
over the end of the overflow pipe from 
the radiator, sealing it and preventing 
the loss of the cooling liquid. Water 
and alcohol when exposed to air will 
evaporate, even when the opening is as 
small as the vent pipe on a radiator. 
With the Vapotrap in place, this evapo- 
ration can not take place. The device 
is designed to withstand the normal 
pressures encountered in an automobile 
radiator, but if abnormal temperatures 
and pressures are encountered the 
Vapotrap will be blown off, leaving the 
cooling system open to the atmosphere. 
Therefore excessive pressures which 
might injure the radiator cannot be 
reached. A dozen Vapotraps, each in a 
separate carton with installation in- 
structions, are packed in an attractive 
carton of the counter display type. A 

single Vapotrap lists at 15 cents. 
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E-Z Window Awning 

[N its E-Z Window Awning the Mid- 

City Auto Devices Company, 1430 
South Michigan Avenue, Chicago, has 
placed on the market an article which 
it terms both a necessity and a catchy 
novelty. The awning is said to be 
easily installed, an adjustable frame 
fitting the window slides. It serves to 
protect occupants of the car from the 
glare of the sun, rain, snow, dust, and 
drafts, at the same time not interfering 
with ample vision. The awning is of 
duck in striped patterns, can be folded 
up and put under the seat when not 
needed and the list price for each is 
$2.50. 


Have “Reflex” Territory 
ALES representation for “Reflex” 
automobile lights in the St. Louis 
district has been taken over by the 
Reflex Auto Light Company, of Mis- 
souri, G. C. Donnan is general man- 
ager of the company. 
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winter shutter 
for Ford. Left 
— Safe-De-Lite, 
showing two 
universal 
mountings. 
Right — Strom- 
berg tandem 
windshield 
wiper 
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Questions And <=. \ f 


Answers 

















Longer Drive Shaft for 
Camping Car 


Q.—I have a 1922 model Studebaker in 
my shop and the owner wants me to cut 
the frame and add about 42 in. so as to 
make it the right length for the Big Six 
drive shaft. What I do not seem to be 
able to do is to find out where I can 
secure a drive shaft bearing to place at 
the end of the present driveshaft. What 
I want to do is to carry the present drive 
shaft to a cross member and then place 
the bearing just in front of the universal, 
and then extend the other drive shaft. 
Can you suggest some source of supply 
on these bearings. I am afraid of using 
an extra long drive shaft as it might 
whip and be hard on bearings. The 
owner expects to build a house on this 
chassis for camping purposes.—Benson’s 
Repair Shop, Keokuk, lowa. 


The idea we have of the change in 


construction that you contemplate is 
shown in a couple of sketches. The 
upper sketch shows the drive shaft as it 
is at present where the rear universal is 
at the axle and the front universal is 
at the rear of the transmission. The 
lower sketch shows the construction we 
think you are figuring on. You will put 
an extra cross member across the frame 
and mount a bearing on this cross mem- 
ber. It will of course be necessary to 
use a strong steel forging mounted on 
the cross member and through this forg- 
ing you will have to drill a hole the 
same diameter as the outside of the 
bearing which you will use. You will 
then need a short shaft running hori- 
zontally and an extra front universal 
joint. About the first thing to do is to 
get the largest standard stock bearing 
that you can get. We believe the larg- 
est bearing used in the Studebaker axle 
would be satisfactory. We are also giv- 
ing you the names of three bearing con- 
cerns which can probably supply any- 
thing you need along this line. Through 
the forging which supports the extra 
bearing on the cross member it would 
be desirable to drill a hole for the ad- 
dition of lubricant. A pressure con- 
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nection could then be applied so that 
grease could be forced to the bearing. 
Felt washers and metal plates at each 
side of the bearing support would be 
necessary to keep the lubricant in. The 
extra bearing should be as close to 
the universal as possible to give proper 
support to the rear of the extra stub 
shaft. 


FORDSON CRANKS HARD 


Q.—We have been reading Motor AGE 
only a few months and find it very help- 
ful, especially the Clearing House. We 
have here a Fordson tractor which 
cranks so hard on cold mornings that it 
is difficult to start the engine by hand. 
In very cold weather it is almost impos- 
sible to turn the engine over. The clutch 
sticks as long as the oil is cold. We 
have tried filling radiator with hot 
water, using light oil, and releasing 
clutch with but little effect. Is there 
any remedy for this trouble.—Herbert 
Waltner, Hurley, 8S. D 

This sounds as if the clutch is worn 
so that it does not readily release. An- 
other possibility is that the lubricant 
from the transmission is working into 
the clutch and engine. A remedy for 
such condition was discussed on page 
24 of the October 15, 1925, issue of 
Motor AGE and as you were not a sub- 
scriber at that time we are sending 
this page to you. If the gear shift is 
left in the neutral position we hardly 
see how there could be much drag even 
if the clutch were not releasing properly 
unless the grease of the transmission 
is old and gummed up. If this is the 
condition present it would pay to clean 
out the transmission case thoroughly, 
washing it out with kerosene and then 
using heavy lubricant, but one that 
flows readily, such as 600W. There is 
evidently some mechanical drag due to 
wear of various parts which would 
seem to indicate that the engine and 
clutch need to be overhauled. Possibly 
some of the other Motor AGE readers 
can offer suggestions which will be 
helpful. 


TRANSMISSION SHAFT 
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Suggestion for drive shaft construction when increasing wheelbase 


October ar, 1926 


Reader Suggests Grease 
Leak Remedy 


@.—Here is a “helpful suggestion” for 
the New Jersey Reader who mentioned 
trouble with grease leaking from front 
hubs. This article was in the Sept. 16, 
1926, issue of Motor AcE on page 25. 
Some of the soft cup greases that are 
furnished for use with pressure guns 
will attain the consistency of medium 
engine oil after being churned by the 
roller bearing, especially in warm 
weather. This results in the lubricant 
leaking out and being thrown on the 
fender and tire. My recommendation is 
to use heavy cup grease or some special 
non-liquifying grease, even if it cannot 
be injected with a gun.—California 
Reader. 

We appreciate the suggestion but 
wish to point out that with a pressure 
gun there is always a tendency to con- 
tinue forcing in lubricant until the in- 
terior space is absolutely full. Then 
warmer weather is bound to produce 
expansion which will force out some of 
the lubricant. There is a danger in us- 
ing grease which is too heavy for it 
tends to collect at certain portions of 
the bearings. We feel that it may be 
safer to use lubricant which is a little 
too thin and which will really flow to 
all surfaces rather than have a grease 
which is in danger of congealing and 
affording no lubrication when the first 
cool days approach. As long as lubri- 
cant tends to work out of the hubs it 
is certain that lubricant is also getting 
to the bearings. 


———_— -— 


TIRES SHOULD SPIN TRUE 

Q.—Would like to know what to do to 
a 1926 Rickenbacker 6 to keep the front 
end from shaking at high speed. The 
oil pressure also drops to 30 lbs. when 
running at high speed.—Elmer W. Goetz, 
Olive Cycle & Motor Co., St. Louis, Mo. 

In regard to the front wheels would 
suggest checking carefully to see that 
the rims are square on the wheels. 
This can be done with the axle jacked 
up and the wheel spinning. If wheels 
wobble it tends to start them shimmy- 
ing at high speed. Another thing with 
balloon tires, is to check the balance 
to make sure that the tires do not tend 
to settle at any particular position. If 
they do, counter-weights should be used 
on the wheel so as to neutralize this 
tendency. The toe-in of the tires 
should be ¥% in. In regard to the oil 
pressure believe that it will only be 
necessary to increase the tension on 
the spring in the oil release valve. This 
is found on the left side of the engine 
back of the carburetor. The cap on 
the release valve is taken off and the 
nut at the top_is tightened or turned 
clock-wise after which the cap may be 
replaced. 
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Enlarging an Old 
Building 


Q.—Am enclosing a sketch of my 
ground and present building and am 
asking your aid and suggestions in add- 
ing on the present building so as to 
make a neat appearing place of busi- 
ness. I have indicated the present build- 
ing and the way it is being used. I built 
this a few years ago and purposely set 
the building back from the lot line so 
as to be able to put in a modern front 
when I could. We want, if practical, an 
entrance from the front at one side. 
We want a showroom for cars and a 
stockroom of ample size, also office room. 

We are in a town of 1500 population 
and have a 120 car contract. We do 
not want to enclose all of the vacant 
lot at -present, but will probably build 
the front and extend it back about 50 
ft. On the rear we wish to bring our 
building out to the lot lines and have 
our service entrance there. We believe 
our shop is large enough and it has 
plenty of light.—Thomas Motor Co., 
Seneca, Mo. 

Everything considered we believe it 
best not to place your front entrance 
on either extreme side, but keep it 
about where you have it now, using 
your present office space for an en- 
larged accessory and parts store and 
stockroom and enlarging the other side 
to the full width of the lot for show- 
room and offices. 

This makes the minimum in altera- 
tions and divides the space about as 
it should be. We would think that your 
establishment were large enough to 
support a parts and accessory depart- 
ment divorced from the rest of the office 
- and if this is the case the separation 
would not be undesirable. The roof 
over the showroom should be supported 
by two trusses so that the room would 
not be hampered by posts. Otherwise 
the construction of the forward part 
would not be changed. 

The garage section remains about as 

it has been with the exception of re- 
moving the part of the rear wall as 
shown by dotted line to make the new 
part work in better with the old. This 
of course, is not essential but will give 
much better working conditions. 
. We would think it advisable to en- 
large your shop in spite of the fact that 
you say it is large enough, moving the 
partition back about as we have in- 
dicated. This would give a little more 
working space inside and make it easier 
to get cars in and out. You may, how- 
ever, think this unnecessary and this is 
really for you to decide. 

We have made no provisions for us- 
ing the yard back of the showroom but 
as this would be very good overflow 
storage space a doorway might ‘be 
placed in the side of the storage sec- 
tion so that cars could be driven into 
this yard. 
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The dotied lines show the front and rear of the 
building as it was before the additions were made 
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LEGAL QUESTIONS ANSWERED 


By Wellington Gustin 


=—— 





TAX ON PISTONS 

q@.—I have just read an article in the 
September 9 issue of Motor Ace under 
the heading of “Legal Questions An- 
swered,” in which we are much inter- 
ested, owing to the fact that the same 
condition confronts us as it does the 
man referred to. For that reason I am 
enclosing a copy of a letter from the 
Revenue Department. The one that we 
are sending you is but a copy, we have 
the original in our office. 

As your article is contradictory to this 
ruling by the Revenue Department, we 
surely hope that your construction is 
correct. However, the Revenue people 
are looking for us to pay this tax which 
has been held off some little time. What 
action, if any, could be taken?—Edwards 
Motor Co., Minneapolis, Minn. 

The answer which you refer to, as 
published, is not as detailed as it 
should have been. It suffered in the 
editing. The repairman, however, 
should not be confused with one who 
makes, produces, or manufactures. If 
the repairman is also manufacturer he 
becomes liable for the tax on specified 


parts and accessories. 


The tax is to be paid by the manu- 
facturer. The Rosen Company say, 
“these pistons we buy semi-finished or 
rather finished all over, except, ete.” 
According to the ruling you quote those 
pistons were not “finished all over” and 
are dubbed semi-finished, and this rul- 
ing says the person who finishes the 





piston is considered the manufacturer. 

In the Treasury Decisions of 1924 and 
1925 I find no further rulings or de- 
cisions on this point. In fact, nothing 
on the subject of pistons as set out. 
The ruling you quote is very clear. If 
your work comes within this ruling as 
to pistons, then I advise that you pay 
the tax under protest and make appli- 
cation for return or bring suit if you 
wish to test the correctness of this rul- 
ing and interpretation of the law in a 
court of law. 


Question of Increased Value 


If the pistons are purchased in a 
semi-finished state, and work is done 
on these pistons enhancing their value 
as a finished product, then a tax would 
be just under this law. 

My conception of grinding the piston 
was perhaps erroneous, as being 4a 
minor operation. However, if the 
maker of the semi-finished pistons pays 
a tax, then the finisher should be re- 
quired to pay only the tax on the added 
value of the finished piston. The law 
provides for this. Then, if no value is 
added no tax is payable. This gets 
back to my original conception in an- 
swering Mr. Rosen. Double taxaticn is 
not intended by the law, but it is uP 
to you to learn if tax has been pa: on 
pistons as sold to you. 
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Compression Test a Matter 
of Comparison 


@.—What is the formula for testing 
compression in the cylinders of an auto- 
mobile engine. It is presumed that there 
are certain requirements such as tem- 
perature and a definite speed at which 
the engine should be turned. On a Ly- 
coming engine in an eight cylinder Au- 
burn car the tests on various cylinders 
made with a U. S. compression gage by 
turning the crank very slowly were as 
follows: 




















No. 1 30 No. 5 22 
No. 2 25 No. 6 25 
No. 3 28 No. 7 20 
No. 4 25 No. 8 35 








We have no way of Knowing if our 
test was correct or not and whether we 
were turning at the right speed or not. 
What should the compression be on this 
engine which has 3% in. bore and 4% 
in. stroke with a displacement of 298 in. 
—H. N. Krenkel, Treasury Department, 
United States Public Health Service, 
Carville, La. 

Checking the compression in various 
cylinders is more or less a matter of 
comparison. On this particular engine 
the compression ratio is 4.6 and when 
we multiply this by atmospheric pres- 
sure of 14.7 it gives a theoretical com- 
pression of about 67 lbs. In an engine 
which is as perfect as it can be made 
we will never get a test equal to the 
theoretical compression. One method 
of testing recommended is to have all 
the spark plugs out so that the only 
compression obtained is in the cylinder 
where the gage is connected. Then a 
fully charged battery should be made 
to operate the starter and turn the en- 
gine over. The temperature should be 
ordinary room temperature ranging 
from 70 to 75 deg. Fahrenheit. 


Variation Allowable 


Under these circumstances you should 
get a compression of approximately 50 
lbs. which allows considerable for leak- 
age. We believe you should find that 
the variation is within 2 or 3 lbs. above 
or below the average cylinder when the 
test is made in this way to as to get 
substantially the same speed when test- 
ing each cylinder. In the table of tests 
which you gave the variation may have 
been due to variation in cranking speed 
or it may have been due to leakage past 
valves or piston rings in the cylinders 
which show the low reading. 





WHAT THE TROUGHS DO 


Q.—I would like to know why the 
Essex has four instead of two balls in 
the oil pump. Is it to give added weight 
Without increasing the size? I also 
Would like to have an explanation as 
to how the oil is evenly distributed to 
the dip troughs under the connecting 
rods.—C, M. C., North Dakota. 

We understand that the purpose of 
the four balls is, as you suggested, to 
mcrease the weight without increasing 
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Answers to Readers’ Questions 


the size of the check. However, it has 
been proved that two balls give quite 
as satisfactory performance as is ob- 
tained with the four. On the wall in- 
side of the crankcase in the Essex car, 
open troughs about % in. wide and ap- 
proximately 4 in. long are placed at an 
angle so that the oil that they collect 
is led down into the dip troughs. The 
Essex pump starts the oil in circulation 
and the impact of the dippers on the 
connecting rods creates an oily vapor 
or mist in the crankcase which quite 
uniformly distributes itself around the 
sides of the case and as it descends it 
is caught in these troughs on the side 
of the crankcase and fed back to the 
dip troughs under the rod. 
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IDEAS 
That have been Found Useful 


When honing the cylinder walls I found 
that it is quite a job to hold the electric 
drill. I have accordingly made it a prac- 
tice to use an old inner tube as shown in 
the sketch. This supports the weight of 
the electric drill and still has enough elas- 
ticity to make it possible to move the hone 
up and down in the cylinder. Another 
method that could be used would be to run 
a piece of clothes line over a pulley and 
have a counter-weight on the other end 
which is about equal to the weight of the 
electric drill. Either of these methods 
makes the job easy.—C. A. Schobel, Co- 


lumbus, Tex. 
































Readers of Motor AGE are invited to 
submit ideas that they have found useful 
in doing some particular service job in 
the shop in a better or quicker way. For 
each one published $2.00 will be paid. 
Whenever possible the idea should be ac- 
companied by a sketch or diagram from 
which a drawing can be made. 


Uneven Power Impulses 
May Cause the Jerk 


Q.—We have a Star six Landau sedan 
that jumps when it runs slowly in high 
gear. Can you give us a complete rem- 
edy for this? Please explain if it is in 
the viding qualities, springs or in the 
engine of this car.—Melvin H. Larson, 
Larson Motor Co., Marinette, Wis. 

The difficulty you are having is 
most likely due to uneven power im- 
pulses of the engine. When operating 
in high gear at low speed there is 
quite a time interval between power 
impulse and also the flywheel effect is 
considerably reduced. The result is 
that if the impulses are uneven the car 
tends to coast ahead of the engine 
Slightly on the weaker stroke. Of 
course while we said that the fault was 
primarily in the engine, still excessive 
play between the engine and the rear 
wheels such as looseness in the uni- 
versal or too much backlash between 
the pinion and the ring gear will in- 
crease the tendency to jerk. 


In checking up on the condition of 
the engine we would suggest that you 
first try the compression of all cylin- 
ders which should be the same within 
three or four pounds. If there is a-. 
variation in excess of this amount the 
valves should be ground and while 
doing this the approximate fit of the 
piston and the condition of the cylinder 
walls can be determined. If the pistons 
are very loose or the walls scored it 
will of course be necessary to recondi- 
tion those parts before uniform com- 
pression can be maintained. It would 
also be well to clean and adjust the 
breaker points in the ignition unit giv- 
ing them a maximum opening of .020 
in. The spark plugs should also be 
cleaned and set so that each has a gap 
of .025 in. 


Then Hunt Air Leaks 


With excessive play eliminated in the 
drive shaft and rear axle, with com- 
pression uniform in all cylinders ard 
the ignition in good condition, if jerk- 
ing still continues it would be well to 
test the intake manifold for air leaks. 
To do this fill an oil can with gasoline 
and with the engine idling slowly go 
over all parts of the manifold and par- 
ticularly the gaskets where the mani- - 
fold connects with the cylinder block 
and also where it connects with the 
carburetor. As gasoline is poured on 
each. part, if a leak exists, the suction 
in the manifold will draw the gasoline 
in and a decided change in engine per- 
formance will be immediately noticed. 
Obviously the thing to do then is to 
eliminate the. leak for it is impossible 
to have correct carburetion if air leaks 
exist at the gaskets. 
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Clearing Up Electrical Troubles 
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Electrical Device Makers, 
How ’Bout ItP 


Q.—I noticed your Bill Fixit story on 
page 14 of the April 22, 1926, issue of 
Motor AGE and would like to offer you 
a suggestion which I think would be 
of considerable benefit to owners of 
passenger cars. There is a decided 
tendency among owners to add elec- 
trical equipment to their cars beyond 
that which is furnished as standard 





Edited By A. H. Packer 


The above is merely an outline of a 
construction which would be of decided 
benefit, first in installing extra equip- 
ment and secondly in maintaining it. 
You are at liberty to make such use 
of the suggestion as you may see fit. 
—A. B. Cumner, The Autocar Sales & 
Service Co., Ardmore, Pa. 


We are publishing the sketch Mr. 
Cumner submitted and wish to point 
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TO SPOT LIGHT 


TO DASHLIGHT 


Setting the Timing 
On a Hudson 


Q.—In changing the timing on a Hud- 
son car how does the cam block come 
off? I find that this ignition cam is 
loose but I can’t get it to come off.— 
Sunset Garage, Elliston, Va. 

The looseness that you refer to is 
merely the play in the automatic ad- 
vance which is a part of the Bosch igni- 
tion on the Hudson car. It is perfectly 
correct to have considerable motion in 
this member, but to time the ignition 

it will be unnecessary to move 
the cam. As you will see in the 
cut the position of the distributer 








TO CIGARLIGHTER 


TO STOPLIGHT 


housing can be altered by loosen- 
ing the clamp screw on the dis- 
tributer arm. To retime the 
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FUSED BRANCH BLOCK e-) 


ignition put the spark advance 
lever in the full advance position 
which is at the top of the quad- 
rant. Take out the spark plug 
in No. 1 cylinder and bring the 
piston up on its compression 
stroke until the pointer on the 
observation hole on the flywheel 
case is directly over the mark 
“A” which is stamped on the 
flywheel. Then remove the dis- 
tributer cap and rotor and loosen 





Making it easy to wire up accessories 


re) 
— BATTERY STARTER 
101471 SWITCH 
equipment. If, say three or four de- 


vices, such as cigar lighter, stop lights, 
parking lights, etc., are put on and are 
connected to one of the ammeter ter- 
minals, it results in a very bad condi- 


. tion of putting a number of wires on a 


single terminal and the liability of their 
getting loose. , 

It is my suggestion that it would be 
a logical thing for the manufacturer 
to incorporate in his electrical system 
a small fused branch block at the point 
shown in the attached sketch with 
sufficient number of branches to ac- 
commodate the ordinary number of 
extra devices which would normally be 
installed. If these branches are fused, 
trouble on any one could be easily 
traced or by removing the fuses could 
be cut out temporarily until trouble 
was located and not derange the whole 
system. 

On my car I found that by putting a 
number of wires under one terminal 
that they were constantly loosening, so 
as a quick expedient I used a piece of 
strip brass about % in. wide and with 
a hole in one end which went over the 
ammeter terminal and then introduced 
six small screws to act as terminals 
and from which to take leads to the 
additional equipment. This has been 
very satisfactory, but I think it would 
be much better if it were fused. 
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out there are two possibilities. Makers 
of motor cars may in time come to the 
point of supplying such a fuse block 
or junction block. It is more likely 
however, that this will be used as an 
accessory and some live accessory 
house may put out a junction block for 
this purpose to facilitate sale and in- 
stallation of electrical accessories. 


BURNS OUT BALLAST COILS 


Q.—Can you tell me what causes the 
ballast coil in the ignition circuit of an 
Oldsmobile 1924 6 cylinder model car to 
burn out? This has happened twice on 
this car and each time when the car was 
being driven at about 35 miles an hour. 
—Willard Moody, St. Charles, Il. 

Excessive current through the ballast 
coil is what is causing it to burn out 
and the excessive current is probably 
the result of a poor connection some- 
where in the charging circuit, such as 
a loose or rusty ground at the battery, 
corroded battery terminals or the like. 
Another possibility is that a couple of 
turns in the primary winding of the 
coil are shorted thus causing the coil 
to draw abnormally heavy current and 
consequently burning out the ballast. 
If this coil is found to draw more than 
three or four amperes on 6 volts we 
would suggest the installation of a new 
coil. 


the holding screw in the timing 

arm. Turn the housing to the left 

until the interrupter points just 
start to open and then tighten the hold- 
ing screw. Replace the rotor and deter- 
mine under which terminal of the dis- 
tributer cap the metal segment will 
rest. Replace the distributer cap and 
connect this terminal to the plug in No. 
1 cylinder. Connect the rest of the 
terminals to the plugs according to the 
firing order which is 1-5-3-6-2-4. 






LOOSEN THIS SCREW 
TO TIME DISTRIBUTOR 7 
1015 <4 
Easy adjustment provided here 
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How to Set Distributor 
Gear Correctly 


Q.—Explain how to set the armature 
gear with the large gear on a magneto 
when there are no marks. Do you set 
the interrupter in the advance or the 
retard position.—S. E. Archibald, 109 N. 
9th Street, Olean, N. Y. 


The easiest way is to put the mag- 
neto together without paying attention 
to the distributer gear timing, but do 
not put the screws in the end bracket. 
Now advance the interrupter by turn- 
ing it against the normal direction of 
rotation. Then turn the armature in 
the normal direction until the inter- 
rupter points are just ready to open, 
with the fibre just touching the cam. 
At this instant the distributer brush 
should just have made a full complete 
contact with one of the distributer seg- 
ments, but it should not have traveled 
very far across the segment. 

In the illustration the correct posi- 
tion of the brush is shown. To check 
this position you can remove the dis- 
tributer cap and put a little speck of 
cup grease on the brush, then replace 
the cap and remove it to see where the 
grease spot is. If the timing is not 
correct you can draw the armature out 
of the magneto about % in. so that the 
gear does not mesh with the distributer 
gear and then turn the distributer gear 
and replace the armature and check 
again. If the brush has traveled far- 
ther along the segment than is shown 
in the illustration the magneto will be 
O. K. in the advance position but in 
the retard position you might find that 
the brush was off or half off of the 
segment when the points open. It is 
also well to check in the retard posi- 
tion after you think the timing is cor- 
rect in the advance position, to make 
sure that the brush is still on the 
segment. 


THAT MYSTERIOUS MOUNTAIN 

On page 29 of the July 22, 1926, issue 
of Motor AcE Mr. W. W. Gaskill of 
Roebling, N. J., spins a hot yarn about 
& hill of lodestone that kills the igni- 
tion. It is possible that a high fre- 
quency magnetic field can play funny 
tricks with ignition, but a static mag- 
hetic field would have little or no effect 
on it. If a magnetic field of such 
Strength were so near the ocean it 
Would have been known before on ac- 
cou. of its effect in disturbing marine 
havivation, by making the compass in- 
dications unreliable. This is simply a 
Case of a long steep grade that does 
hot icok as steep as it actually is. 
There is a hill here in Los Angeles 
that -;: known as “Magnetic Hill.” A 
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Clearing Up Electrical Troubles 
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bucket of water poured on the road 
runs up hill. The car in neutral will 
run up hill as soon as the brakes are 
released, yet a check up with survey- 
or’s instruments show a down grade 
of about 2 or 3 per cent in the direction 
that seems to be up hill. I have seen 
water troughs on the Tollhouse grade 
in the High Sierras that actually looked 
as if the water in one end were a cou- 
ple of feet higher than the other. It 
is simply a case of optical illusion. 
The various angles of the topography 
are in such relation to each other that 
the eye makes a false deduction. You 
can see many puzzles based on this 
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distributor brush just on a segment 


fact, the pair of parallel lines, for ex- 
ample, that appear to diverge when a 
herringbone pattern is gone over them. 
I trust you will not have to make a trip 
to the optician after wading through 
this letter—F. J. Schaifer, 1309 W. 
62nd St., Los Angeles, Calif. 
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GENERATOR BRUSH TENSION 


Q—Please tell me the amount of ten- 
sion that the spring should exert on 
generator brushes and also on starting 
brushes. I would like to know where 
I can buy one of those small scales for 
testing this spring tension.—S. E. Archi- 
bald, 109 N. 9th St., Olean, N. Y. 

You will find in general that the gen- 
erator brush tension will vary between 
12 and 18 oz. and that the tension of 
starting motor brushes will run from 
12 to 28 oz. Of course this varies in 
different pieces of equipment according 
to the amount of current carried, the 
composition of the brush and its size. 
The small spring scale for testing this 
tension can be generally purchased in 
any good hardware store. 


Generator Refuses to Run 
as a Motor 


Q.—I have a Ford generator which 
will not motorize. With the third 
brush lifted it runs as a motor but runs 
only in one _ direction. Shifting the 
brush holder does not have any effect 
on the speed, also when I drop the third 
brush it runs as fast as ever.—Marrow- 
bone Garage, Marrowbone, Ky. 

You should test the circuit from the 
third brush to ground with the third 
brush lifted to see that the field wind- 
ing is not open. An open circuit is 
suggested to us from the fact that the 
motoring of the generator is not 
affected by dropping the third brush 
back onto the commutator. Loosening 
the four small screws in the end 
bracket of the generator enables you 
to move the whole rocker ring and this 
should give you main brush positions 
which would give motoring in either 
direction. There should also be a neu- 
tral point where the armature will not 
tend to rotate. This test is made with 
the third brush lifted and battery cur- 
rent applied to the ground and to the 
insulated terminal. The normal setting 
for the main brushes is where you get 
just a slight tendency for the armature 
to turn in the normal direction. 

If you cannot get this adjustment it 
is possible that the machine contains 
a rewound armature which is improp- 
erly connected. In this connection 
would suggest your studying the Bill 
Fixit article which appeared in the 
Sept. 2, 1926, issue of Motor AGE, as 
this gives considerable information on 
testing armatures for wrong connec- 
tion. If you have a circuit through the 
field winding and have an armature 
where the brushes are approximately 
on neutral you should get slow rotation 
in the normal direction when you put 
the third brush on the commutator. 
If dropping the third brush gives 
wrong rotation then you may have a 
reverse connected armature. This can 
be compensated for by reversing the 
field connection. To do this you ground 
the connection that formerly went to 
the third brush and you put on the 
third brush the field lead that was for- 
merly grounded. 


0. K. WITH SLIGHT CHANGES 
Q.—We have an Excelsior motor cycle 
in our shop bearing the number 98985. 
Will a 45 deg. Bosch magneto, type Zev 
No. 1511238 work on this machine? If 
not, why?—Bethel P. Brown, 604 N. Elm 
Street., Henderson, Ky. 


We understand that this Excelsior 
motorcycle has an angle of 42 deg. 
Accordingly the magneto should be 
changed by the use of a new cam and 
interrupter. These parts can be ob- 
tained at any authorized American 
Bosch service station. 
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New Pierce-Arrow Oil Filter 


FEATURE of the new Pierce- 
A Arrow Series 36 Dual Valve Six 

is the oil filter which has been 
designed by Pierce-Arrow engineers. 
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Sectional view of the oil filter on the 
new Series 36 Pierce-Arrow 


The filter consists of an aluminum 
shell with aluminum top and bottom 
covers between which is clamped the 
cylinder built up of felt washers ce- 
mented together. The oil enters the 
chamber surrounding the felts and 
passes through approximately 1% in. 
of felt to get to the central opening 
from where it is returned to the crank- 
case. Oil enters the filter from a by- 
pass on the oil pressure line. The flow 
of oil through the filter can be checked 
- by turning the stop cock, from which 
the oil will trickle if the filter is oper- 
ating properly. 

The outstanding feature of the filter 
is the low replacement cost of the filter 
element. The element can also be easily 
removed and cleaned or the sludge 
chamber in the bottom can be cleaned 
with the openings provided. The filter 
is mounted on the right side of the 
dash. 





Omerod Visits U. S. 


NEW YORK, Oct. 16.—H. E. Omerod, 
managing director of Ford Automobiles 
(India), Ltd., vice-president of the 
Western India Automobile Association 
and chairman of the Motor Truck Asso- 
ciation of Western India, who is in this 
country in connection with the Indian 
Good Roads Campaign, will spend a few 
days in Detroit before returning to 
Europe. 


Mr. Omerod hopes to obtain Amer- 
ican and European co-operation in the 
project. Large areas of India, which 
do not have rail service, will afford 
a Splendid market for motor trucks and 
buses when good roads are available, 
he indicated. 
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Franklin Crankcase Ventilator 


ACRANKCASE ventilator which is reg- 

ular equipment beginning with en- 
gine No. 109938 can also be installed on 
earlier models of the series 11 Franklin. 
In authorized Franklin service stations 
this work is done for $11.70, including 
material. The regular Franklin air 
cooling system is used to blow air into 
the crankcase and it is taken out 
through the conventional breather or oil 
filler. 


The detrimental effect of water in the 
crankcase oil is well known and usually 
causes a sludge formation which seri- 
ously interferes with the engine lubrica- 
tion. In the combustion of the fuel, 
sulphur which exists to some extent in 
all gasoline, combines with the hydro- 
gen and oxygen to form dilute sul- 
phuric-acid. This finding its way into 
the crankcase tends to corrode the pol- 
ished bearing surfaces. A steady flow 
of air through the crankcase is said to 
take out the water and acid vapors be- 
fore they condense, thus preventing 
contamination of the oil. This system 
operates with a cold engine as well as 
with one that is warmed up and is said 
to not only prevent the formation of 
water in the oil but to remove any 
which may be in the oil. 





The regular oil filler acts as th 
ventilator outlet 
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New Model Crawler Tractor 


Cletrac Model A, 30-45 hp. 
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Wit. the addition to its line of 
the new model A, 30-45 hp., six- 
cylinder Cletrac, the Cleveland Tractor 
Co. is now able to offer a crawler type 
of tractor for every farm and industrial 
purpose. Advance announcements of 
the machine’s new features have cre- 
ated a wide interest. 

The A is designed to handle the heav- 
ier jobs with speed, efficiency and low 
cost of operation. It has a greater 
draw bar pull and with a total tractive 
surface of 1,800 square inches on the 
ground it is claimed that the tractor 
will travel without slippage over soft 
and wet spots, ice, snow and mud. 

All parts have been designed for ad- 
justments and replacements on the field 





with the minimum of time and effort. 
Lubrication is now accomplished by 
one push of a plunger and there are 
but four grease cups on the entire ma- 
chine. Driving parts are protected by 
dust-proof construction throughout. 

Steering is accomplished through 4 
compensating differential, using the 
power of the motor. The inside track 
is slowed down and the outside track 
speeded thus doing away with stoppage 
of tracks and minimizing power waste. 
The pull is maintained on the turns. 
The patented stering device, an exclus- 
ive feature, makes the machine as easy 
to handle as a passenger automobile, 
its designers claim. « 
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NEW HELPS for SHOPMEN 


New Selective Speed Buffer 


Ability to stop either spindle inde- 
pendently of the other by means of belt 
shifters in the rear of the spindles is 
one of the features of the new Hisey 
Selective Speed Buffer, a product of the 
Hisey-Wolf Machine Co., Cincinnati, O. 
An adjustable brake which works in 











Rear view of Hisey buffer with 
doors open for access to interior 




















unison with the shifter comes into auto- 
matic action when the belt is shifted on 
a loose pulley, thereby holding the spin- 
dle stationary until the belt is again 
shifted. Adjusting levers are provided 
for regulating the belt tension. A hinged 
platform, equipped with screw adjust- 
ment, on which the machine is mounted, 
provides for further adjustment. Con- 
venient access to the working parts is 
obtained by opening two large rear 
doors. Oversized ball bearings are used 
throughout. As with other Hisey prod- 
ucts Full Safety Automatic Motor 
Starter with push button control is 
standard equipment. Spindle speed as 
listed are recommended for average 
work by the makers but other speeds of 
2400, 2600 and 3000 r.p.m. can be furn- 
ished. Also spindles can be provided 
with a different speed on either end. 
The machine is made in three sizes with 
7%, 10 and 15 hp. motors. 
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Model T Time Recorder 


Simplex Time Recorder Co., Gardner, 
Mass., offers a unit in its Model T. 
Universal recorder which is especially 
adapted for use in garages, machine 
shops, etc. While the recorder sells 
for only $90 it includes the same type 
of movement used in the company’s ma- 
chines selling for from $225 to $250. 
This recorder, which makes a clear 
Printed time record, will run without 
Winding for two weeks although weekly 
Winding is recommended. It may be 
used for both payroll and cost keep- 
ins purposes, the employe not only reg- 
istering upon arrival and leaving the 
shop but upon starting and completing 
a joo. Costs of new parts used also 
may so into the record. 





Mayo Tow Pole 


Tata, . . 
“<coptional strength and convenience 

dre dualities in the Mayo Tow-Pole 

recoiiinended by the producers’ David 
\etoher 
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Lupton’s Sons Co., Allegheny Ave. and 
Tulip St., Philadelphia. The pole is 
built in one piece which is declared to 
make for ruggedness and prevent the 
loss of parts. Flexibility in traffic is 
provided for through double ball and 
socket joints at both ends of the pole. 
The Mayo pole is quickly attached. 
Jaws at both ends clamp securely to 
the car at any convenient place. This 
grip is made more fixed by a chain 
passing through two forks in the jaw 
and around the axle, bumper or other 
convenient part of the towed car. 
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C and E Safety Handles 


The Ericson Mfg. Co., 1987 East 105th 
St., Cleveland, O., has placed on the 
market a line of flexible rubber safety 
handles which are designed to reinforce 
the connection between the portable 
electric cords and plugs or sockets, pro- 
tect the cord and plug from injury and 
safeguard the user in the event of a con- 
nection being broken. They are de- 
signed especially for garage service and 
in a variety of styles for practically all 
types of portable light sockets. The 
manufacturer states that they have been 
approved by the Underwriters Labora- 
tories as well as the Associated Mutual 
Fire Insurance Companies. 

! 











C and E safety handle 














Left—Model T Universal recorder. 
Right—-Specimen labor and parts ac- 
counting card produced by Model T 

















Manley Auto Dolly 


The “Manley Auto Dolly” is a product 
of the Manley Manufacturing Company, 
York, Pa. It consists of a steel frame 
mounted on four ball bearing swivel 
castors with pads to support the car, 
whether under the axle or frame, and it 
is adjustable for various heights. Used 











Manley auto dolly 




















to support a car the makers declare 
the mechanic may feel perfectly safe 
while working under the car as there 
will be no tipping or falling. The dolly 
is designed to fit either front or rear 
axles. It may be used conveniently in 
unloading new cars without putting on 
the wheels until after the vehicle has 
been moved from the freight car. Also 
among other valuable uses a pair of 
these devices are handy in moving cars 
about in the shop. The Manley Auto 
Dolly complete is priced at $15. 





Shur-Stop Fire Extinguisher 

A fire extinguisher, with an automatic 
feature is being produced by the Shur- 
Stop Mfg. Co., 25 West Forty-third St., 
New York. It consists of a glass globe 
containing carbon tetrachloride. The 
extinguisher is supported by a wall 
bracket, which contains a fuseable link 
with a melting point of 130 degrees 
Fahr. Should a fire occur the increased 
temperature melts the link, opening the 
wall bracket and drops the extinguisher 
to the floor, where it breaks, scattering 
the carbon tetrachloride over the fire. 
The device may also be used as a hand 
grenade. It is recommended for use in 
public and private garages, service sta- 
tions, homes, ete. As the glass con- 
tainer is sealed it is impossible for the 
fluid to evaporate and it is always ready 
for use, either automatically or man- 
ually. In Eastern Pennsylvania and 
New Jersey it is being distributed by 
the Superior Sales Service, 15 North 
13th St., Philadelphia, Pa. Price $2.85. 


Visits Home Office 

Gordon H. McCrae, London, England, 
vice-president of the Independent Pneu- 
matic Tool Co., has been making a busi- 
ness visit at the home office in Chicago 
and factory at Aurora, Ill. Mr. McCrae 
is in charge of the London office of the 
company. 
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Running Down Generator Trouble 
(Continued from page 20) 


peres) or a very heavy current (meter needle off the 
scale). 

“No current might indicate an open circuit either 
before or after the cutout and in this case it would 
pay to take a piece of wire and flash test from the 
frame to the battery terminal of the cutout to see if 
this terminal is live. Then with the points closed it 
would pay to flash at the generator terminal to see if 
current is getting that far. 


“Tf a slight current is flowing it usually indicates 
field current and an open armature or a main brush 
not touching or a commutator from which the solder 
has been thrown. If the current is in the vicinity of 
15 or 20 amperes it shows the generator circuits 
approximately normal and the next thing to do is to 
start up the engine, still holding the cutout points 
closed or shorted. <A sliver of wood or piece of a 
match can often be used to block the points closed. 


Reading the Symptoms 


“With the engine started and speeded up the ammeter 
discharge reading may stay as it is or come up to 
zero or come up still farther and show a charge reading. 
If the ammeter reading is unchanged with engine run- 
ning it indicates an open field circuit or third brush 
not touching commutator. If the needle shows about 
zero it usually indicates a grounded or shorted arma- 
ture, while charging properly shows the generator 
nearly normal but incapable of building up by itself. 


“Failure to build up may be due to oil soaked brushes 
or brushes making poor contact or stuck in the holders. 
It may be due to poor connections between the field 
coils or to poor connections at the armature commutator 
eonnections where the armature coils are soldered in 
place. 

“Another possibility where the generator is normal 
when the cutout points are closed by hand is that the 
cutout shunt winding is open or the adjustment too 
stiff. One easy way to check is to try another cutout. 
Another way is to take generator voltage from the 
terminal to ground to see’ whether it builds up or not. 
This may save several hours some time taking off a 
generator which has nothing the matter with it. How- 
ever, if a good generator has operated very long with 
a cutout that is not connecting the generator to battery, 
there is a chance that the generator will be affected, 
for operating disconnected will cause it to overheat 
and the extent of the damage is measured only by the 
length of time it has operated that way. 

“When there really is trouble inside the generator it 
necessitates taking the generator off, the possible excep- 
tion being bad brushes where they can be changed with 
machine still on the car. The value of running down 
the trouble before actual work is done can not be over- 
estimated. In the first place it gives the repairman 
confidence in talking with his customer and in the 
second place it enables him to judge more accurately 
the time and material that will be needed so that he 
can make his cost estimate more accurately if an esti- 
mate is asked for, or can pick the right flat rate 
operations if working on this basis.” 
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How Fleetruck Gets Two 
High Speeds 


(Continued from page 21) 


square with the driven shaft of the 
transmission by two roller bearings. 
On the outer end of this sleeve, there 
is an external gear G which drives the 
countershaft and also serves as the 
male member of a gear type clutch. 
Only every third tooth of this gear is 
of full face width, the intervening two 
- being backed off 7/64 in. The female 
clutch member consists of an internal 
gear H on the forward end of a third 
sleeve J which is slidably mounted on 
the transmission main shaft by means 
of an internal-external gear arrange- 
ment as shown at K. Near the rear end 
of the driven shaft just forward of its 
pilot bearing, there is an external gear 
L. It will be noticed that in the neutral 
position shown, the teeth of the internal 
clutch gear lie between the gears G 
and L. 

The internal clutch gear has only 
every third tooth, the intervening two 
teeth being broached out as shown in 
the transverse section of the transmis- 
sion at M. This construction together 
with the backing off of the teeth on the 
gear G assures positive action of the 
clutch regardless of relative speeds as 
there is a possible movement of about 
40 deg. before engagement. 

For third speed, the slidably mounted 
sleeve J is shifted forward so that gear 
G and H are in mesh. The drive is 
from the pinion A through the internal 
gear at B to the sleeve C; thence 
through the internal gearing at D to 
the sleeve F. From this sleeve, torque 


32 


is transmitted by the clutch to the 
mainshaft. In fourth speed, the sleeve 
J is shifted backward bringing gears 
H and L into mesh and positively coup- 
ling the driven and mainshafts of the 
transmission for direct drive. 

The sliding vane oil pump is shown 
at the forward end of the transmission. 
It delivers lubricant to the inside of 
the sleeve C insuring proper oiling of 
the internal gearing and giving quiet 
and efficient operation. 

The various positions of the shifting 
lever are shown in the accompanying 
sketch. It will be noted that reverse 
position is the same as for fourth speed, 
excepting that the lever must be moved 
further to the right in the neutral slot 
before pushing forward to engage the 
gears. Accidental engagement of re- 
verse is guarded against by a latch 
operated by a downward pressure on 
the shifter lever. 

The transmission also simplifies the 
problem of rear axle design as smaller 
reduction ratios are possible thus per- 
mitting the use of a larger pinion with- 
out increasing the overall diameter of 
the ring gear and axle housing. 





Sell for Cash Only 

BURNETT, Tex., Oct. 16.—There are 
five garages and filling stations here 
and they have entered into an agree- 
ment to sell for cash only. 

In order to acquaint customers with 
the new plan the garagemen and filling 
station proprietors notified them 
through the press that there would be 
no more credit business. 

The notice in the papers said: “Noth- 
ing charged—We the undersigned ga- 


rages and filling station proprietors, do 
hereby agree to go on a strictly cash 
basis. This means that we have thrown 
away our books and positively nothing 
will be charged under any circum- 
stances.” 

The garagemen and filling station 
men of the city declare they are doing 
just as much business on the cash 
basis as they did when they “charged 
A 


600 At Sales Meeting 


NEW YORK, Oct. 16.—William: B. 
Burruss, merchandising expert, ad- 
dressed the first of a series of three sales 
convention meetings held at the Hotel 
Astor by the Automobile Merchants 
Association of New York, Inc., under 
the auspices of the National Automobile 
Dealers Association. His subject was 
“Shakespeare the Salesman.” More 
than 600 attended the meeting. 

Two other meetings will be held be- 
fore the National Automobile Show, 
the object being to prepare the sales- 
men to take advantage of the oppor- 
tunities afforded for increased business 
during and after the show. 


Gabriel Distributors Meet 

CLEVELAND, Oct. 16.—Distribi‘ors 
of the Gabriel Snubber Co. held teil 
annual convention here this week. ‘SeS- 
sions were held at the home of C..ude 
Foster, president of the company. and 
at the Willowick club. The distr 'utor 
organization was recently increas i by 
the addition of representatives i’. sev- 
eral more districts. Under the <. trib- 
utors there are 3,200 dealers. 
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Accessories to Sell 


—The Radiator Shutter— 


N the coldest weather many automobiles run around 
powerfully fanning air through the raditor just as 
they would in midsummer. It is a most wasteful 

and thoughtless act. Heat is necessary to the efficient 
and satisfactory operation of the automobile engine. 
And the best operating temperature is much higher than 
atmospheric temperature even in the hottest weather. 


Combustion within the cylinders soon brings the en- 
gine up to efficient temperature and would overheat 
if it were not for the cooling system. The danger 
of overheating is greater in summer than in winter be- 
cause the warm air does not carry the heat away as 
rapidly as does the cold air of winter. 


Most automobiles will run hot enough in winter after 
they are once heated up, but the heating up takes a 
long time while gasoline is being wasted and probably 
damage done to the bearings because of poor circula- 
tion of cold oil. With the fan driving cold air through 
the radiator and across the engine the warming up is 
delayed. A shutter to close the air passages through 
the radiator reduces the time required for warming 
up. And if the shutter is closed when the engine is 
stopped the engine will be kept warm much longer. 


A good radiator shutter is a device that quickly pays 
for itself in the saving of fuel and oil and wear and 
tear on the engine. There are good makes on the 
market that can be quickly and easily installed and 
that add to the appearance of the car. The radiator 
shutter need not be taken off in summer, as even then 
it is helpful in quickly warming up the engine. With 
blades opened it permits free circulation of air. 

The automotive dealer or garage man does not de- 
serve the name MERCHANT unless he is right now 


pushing the sale of radiator shutters and profiting 
thereby. | 





All good roads lead to bigger automobile profits. 





Price Revisions and Used Cars 


NUMBER of price reductions in the automo- 
bile field in recent weeks are worthy of the 
dealer’s notice. Overland found it possible to 

list its cars lower. Studebaker, with increased produc- 
tion of the new custom models announced substantial 
reductions in the broughams. Chrysler, announcing a 
new “70Q”' model, made the prices somewhat lower on 
the higher priced enclosed models, but discontinued the 
lower priced enclosed cars. Now comes Hudson- 
Essex with a $100 reduction applying to all enclosed 
models made by that company. 


_ These price reductions should not be taken as an 
indication of a general wave of price cutting. It is 
entirely possible that other reductions will be made 
before the winter is over and such if made no doubt 
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EDITORIAL, 


will help to maintain the volume of production and 
sales at a time when there is a noticeable tendency 
for them to slacken. 


It is the used car in the dealer’s hands that is most 
likely to be affected by any tendency toward lower 
prices for new cars. This makes it imperative for 
dealers to buy used cars at low prices and move them 
quickly. Used car prices are low enough now that the 
entire present market value of any vehicle in the 
medium price class might be entirely wiped out by stor- 
age cost and depreciation if held until spring. 


It is moving time for used cars. 





A dealer can’t tell where he stands unless he knows how 
each department stands. 





Two Cars to the Family 


HEN Motor AcE more than a year ago pub- 

\) lished articles calling the attention of automo- 

bile dealers to the rapidly developing field for 

the sale of a second or third car in many families it 

was a pioneer in that form of sales promotion. Since 

then we have heard the argument advanced from plat- 

form and through the trade press by leading execu- 
tives of automobile manufacturing companies. 


Mr. Edward S. Jordan of the company bearing his 
name and Mr. Harry G. Moock of the Hudson Motor 
Car Co., have very logically and effectively presented 
the argument to thousands of automobile dealers. Says 
Mr. Jordan: 


“Fifteen years ago if a person built a garage it 
was a one car affair. That was the extent of the am- 
bition of the average man. Those were the days when 
the manufacturers sold big five and seven passenger 
touring cars so the whole family and a few friends 
could drive proudly down the avenue on Sunday after- 
noon. 


“Now look at the picture. Nobody builds a house 
today without adding at least a two car garage, while 
many people provide accommodations for three, four or 
even more cars. 


“Country clubs and public golf courses are so nu- 
merous that every one who wants to can play and the 
automobiles are parked there by the thousands. Of 
course, that means at least two cars to a family. Father 
has to have one in his business and there simply must 
be one at home for the family. We are living in a 
motorized age and the idea is spreading. 


‘The big market of the future in this country is the 
American family. Every member of the household 
who goes anywhere will have his own individual trans- 
portation and be independent of the other fellow. More 
small cars will be sold, more roadster, more small en- 
closed models.” 


Mr. Dealer, there’s a day’s lesson in your own course 
in merchandising. 
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URBAN AND MANUFACTURING 








Liveliest Regional Mart 
Just Now in the North 


Current Slackening of Gen- 
eral Sales Seems Only 
Seasonal Turn of Tide 


NEW YORK, Oct. 19.—Smaller orders 
for steel and for equipment units that 
go into automobiles forecast further 
curtailment of manufacturing opera- 
tions, but there are no signs of a 
serious slump. The _ extraordinarily 
high rate of output in August and 
September was not expected to con- 
tinue for long, and the current slack- 
ening in sales does not appear to be 
anything more than the seasonal turn 
in the market. 

Irregularity of sales trends is noted, 
with the urban and manufacturing 
centers buying much more freely than 
the agricultural districts, and with the 
northern states much more active than 
the southern. 

A lull in presentations of new models 
is giving manufacturers the opportunity 
to press policies involving relations 
with their dealers, including the ex- 
pansion of parts sales and the estab- 
lishment of used car plans designed to 
eliminate losses in this part of the 
business. 

Dealer losses in the past have been 
due mainly to unsound used car oper- 
ations and insufficient profitable service 
business. Both these sources of weak- 
ness on the retail end are now under 
concerted attack. 

Another cut in prices has evidently 
caused widespread belief that the trend 
is definitely downward, but at the fac- 
tories no such theory is held. Ina 
few instances manufacturing costs and 
other considerations may permit a 
lowering in lists, but on the whole the 
industry appears to regard the present 
level as likely to endure. A serious 
decline in business might even lead to 
higher prices, as the margin of profit 
for most of the factories is so moderate 
a high level of operation is required. 

Dealers’ stocks have _ increased 
slightly, but by no means to an un- 
sound extent. 


ome ee 


Morse Chain Expanding 


DETROIT, Oct. 16.—Extensive factory 
additions by the Morse Chain Co. are 
announced by F. C. Thompson, Detroit 
manager. At the Ithaca plant the com- 
pany is putting up a five-story building, 
providing 123,000 additional square feet 
for manufacture of Morris Silent front 
end chains. The capacity of the De- 
troit plant which manufactures sprock- 
ets will be doubled by the addition of 
a new two-story building. This struc- 
ture will house the offices, engineering 
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department, tool room and experimental 
laboratories. All space in the present 
Detroit plant will be utilized in manu- 
facturing, increasing the present facili- 
ties 100 per cent. The expansions are 
demanded by increased business. 


- 


New Studebaker Victoria 


DETROIT, Oct. 18.—Another special 
model known as the Big Six Custom 
Victoria listing at $1735 and mounted on 
the 122 inch wheelbase chassis is in- 
troduced this week by the Studebaker 
Corp. of America. The interior is of the 
four passenger type embodying a fold- 
ing seat for the front passenger and a 
bucket type seat for the driver. Up- 
holstery is in chase mohair with broad- 
lace trim, while the exterior is finished 
in Croatan green with an ebony belt. 
The line of equipment featuring the 
previous custom line of cars is em- 
bodied in the new Victoria. 


Buy Premier Motors, Ine. 


INDIANAPOLIS, Oct. 16—Premier 
Motors, Inc., which formerly manufac- 
tured “Premier” taxicabs, has been 
bought out by the National Cab & Truck 
Company, which is now manufacturing 
these taxicabs under the Premier name 
and in addition manufacturing 
“National” trucks. The former Premier 
Model D-4 taxicab that was manufac- 
tured by Premier Motors for the Ma- 
jestic Cab Company is now being manu- 
factured by the Larrabee-Deyo Motor 
Truck Company of Binghamton, New 
York. | 


_ —— -—- — 


Burd Promotes White 


ROCKFORD, IIll., Oct. 16.—The Burd 
High Compression Ring Company an- 
nounces the promotion of Frank M. 
White from the position of sales man- 
ager to general manager. Mr. White 
also has been made a member of the 
board of directors. 


—- --_— _ — 


Priced at $1195 
ST. LOUIS, Mo., Oct. 16.—The Moon 
Motor Car Co. announces that the list 


price of its new Six-Sixty Cabriolet 
Roadster is $1195. 


Reduce Hudson-Essex Prices 


DETROIT, Oct. 15—All Hudson and 
Essex models have been reduced in 
price $100 effective today, it is an- 
nounced by the Hudson Motor Car Co. 
With this reduction a new model 
known as the Hudson Coach Special is 
introduced which lists at $1150 or $55 
more than the standard coach. Bullet 
type headlights and new upholstery 
and trim are special features of the 
new model. 


The new prices, f. o. b., Detroit, for 
the entire line are Essex coach, $695; 
Hudson coach, $1095; Hudson Coach 
Special, $1150; Hudson Brougham, 
$1395; and Hudson 7 passenger Sedan, 


* $1495. 


_—---—— 


Three New Franklin Bodies 


SYRACUSE, N. Y., Oct. 16.—Three 
new custom designs, a tandem sport, 
a semi-collapsible top coupe and a Vic- 
toria coupe with covered rear deck are 
announced by the Franklin Automobile 
Co. These models were exhibited for 
the first time at the new show room 
which occupies 500 sq. ft. of space on 
the ground floor of the company’s gen- 
eral office building. 


eee 


AC Strainers on Buick 


FLINT, Mich., Oct. 15.—Announce- 
ment has been made that starting Octo- 
ber 1 all Buick cars are equipped with 
the new AC Gasoline Strainer. 


+ a tee 


September Output Estimate 


NEW YORK, Oct. 16.—September pro- 
duction of cars and trucks in the United 
States and Canada approximated 410.,- 
000, according to estimates now avail- 
able. This compares with 439,653 in 
August, a decline of slightly over 3 per 
cent and with 334,709 in September, 
1925, a gain of 22 per cent. 

The total for the first three-quarters 
of 1926 is brought to about 3,670,097 
vehicles, against 3,184,129 in the cor- 
responding period of a year ago, a gain 
of 15 per cent. 

September car output is estimated at 
264,900 and truck production at 45,100. 
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Price Changes and New Models in Moror AGE 
| Oct. 21st Issue 


Make Model Body Style Old Price New Price 
Chrysler 60 Coupe $1165 $1125 
Coach 1195 1145 

Sedan 1295 1245 

Hupmobile A Roadster New Model 1385 
Hupmobile E Victoria New Model 2345 
Jordan J Custom Victoria $2190 2195 
Custom Sedan 2190 2195 

Pierce Arrow 80) 7-p Coach 3350 3250) 
*Velie 60) DeLuxe Sedan 2150 2050 


“This is a correction from the previously announced price. 
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CENTERS BUYING MOST CARS 





Ballenger Leaves Chevrolet 


FLINT, Oct. 16.—William S. Bal- 
lenger, treasurer of the Chevrolet Mo- 
tor Co., resigned his position before 
leaving on a trip around the world 
with Mrs. Ballenger, some months ago, 
it was made known, today. The an- 
nouncement was issued following his 
return to Flint. Mr. Ballenger was 
dean of local automotive executives. 

His history in the industry really 
dates back to 1888 when he came to 
Flint from Cambridge City, Ind., to 
become a bookkeeper for the Flint 
Wagon Works. 

When the Chevrolet Motor Co. was 
organized it took over the plant of the 
Flint Wagon Works and Mr. Ballenger 
became treasurer of the new company. 

Besides his activity in the automotive 
industry, Mr. Ballenger has also been 
interested in other lines of business. He 
is a director of the Citizens Commercial 
and Savings Bank and the Flint Savings 
Association. 


G. M. Sales Increase 


NEW YORK, Oct. 18.—General Mo- 
tors Corp. sales to dealers in September 
were 138,360, which compares’ with 
134,231 in August and with 83,018 in 
September last year. Sales at retail 
in September were 118,224 as against 
122,305 in August. Retail sales in 
September, 1925, were 83,519. For the 
nine months ended September 30 sales 
to dealers totaled 996,321 compared with 
612,047 in 1925, an increase of 63 per 
cent. For the same period retail sales 
by dealers to users were 962,295 com- 
pared with 624,389 in 1925, an increase 
of 54 per cent. 


Would End Receivership 


DETROIT, Oct. 16.—A hearing will 
be held in federal court, Oct. 25, to 
determine whether the Murray Body 
Corp. shall be sold, thereby terminating 
the receivership. 

A petition was filed in the United 
States District Court by the reorganiza- 
tion committee, asking the court to 
Order the sale of the corporation in its 
entirety so the receivership might be 
ended. The court referred the petition 
to William S. Sayres, master in chan- 
cery, who heard the plea of the peti- 
tioners and reported to the court that 
it had merit. Anyone objecting to the 
sale will have an opportunity to come 
into court at the hearing, Oct. 25. The 
reorganization committee represents 90 
ber cent of the security holders and 95 
ber cent of the creditors. 





Occupy New Gear Plant 


DENVER, Colo., Oct. 16.—The Colo- 
tado Gear Manufacturing Corporation 


has toved into its new factory and 
— vuilding at 1361-71 So. Broadway. 
1S 


ilding is 75 by 125 feet, with an 
ell 40 iy 60, and is thoroughly equipped 
Md pianned. 


October 21, 1926 


To Build Diesel Plant 


NEW YORK, Oct. 16.—Construction 
of a new plant at Franklin, Ill., by the 
Chicago Pneumatic Tool Co., to cost 
$500,000, for the manufacture of Diesel 
engines is said to have been decided 
upon. Charles M. Schwab, a director 
of the company; H. A. Jackson, presi- 
dent, and W. H. Callan, vice-president, 
recently visited the site. 





Keys Leaves Gabriel 


DETROIT, Oct. 16—W. C. Keys has 
severed connections with the Gabriel 
Snubber Mfg. Co., which he has repre- 
sented in Detroit for the past four and 
one-half years. . He will continue his 
engineering work in automobile riding 
comfort in which he has specialized for 
the past 14 years, ‘with headquarters 
at 700 Gladstone Avenue, Detroit. 





In Charge of Cadillac's 


Service Department 





Nicholas Dreystadt 


Appointment of Nicholas Drey- 
stadt as general manager of the 
service department of the Cadil- 
lac Motor Car Co. has been an- 
nounced by: H. M. Stephens, gen- 
eral sales manager. Previous to 
the appointment, Mr. Dreystadt 
was service manager of the Chi- 
cago Cadillac branch. F. 

Enlargement and improvement 
of the Cadillac service depart- 
ment by the establishment of 
many new service stations, rais- 
ing the standard of service 
throughout the country, and im- 
provement in the distribution of 
parts was also announced by Mr. 
Stephens. Mr. Dreystadt has 
been with the Cadillac organiza- 
tion in Chicago since 1916. 











Car and Tire Plants 
Make Employment Gains 





Labor Department Finds 
“Full Forces” Generally in 
Automotive Industry 


WASHINGTON, Oct. 16—The auto- 

mobile and tire industries are enjoying 
a high degree of prosperity, according 
to employment statistics and survey 
for September just announced by the 
U. S. Department of Labor. Analysis 
of the employment situation shows that 
these two ,industries have a consider- 
able increased employment roll at the 
present time, compared with the 
volume maintained during the month 
of August. 
' Comparing the automobile industry 
with other industries the department 
finds that it, with the iron and steel 
mills, are operating with full forces in 
almost every instance. “Automobile 
factories generally are running to 
capacity, with full forces employed, and 
in a few localities a shortage of skilled 
automobile workers is reported,” the 
survey states. 

Following are telegraphed reports on 
the industry from the principal auto- 
motive manufacturing and _ rubber 
centers: 

Detroit: General employment condi- 
tions satisfactory. Most automobile 
plants working full time, none, how- 
ever, overtime. 

Grand Rapids: Automobile spring 
and bumper plants operating overtime. 

Flint: Automobile factories call- 
ing for tool makers, tool designers 
and skilled tool workers. All plants 
and accessory plants operating overtime 
and expect to continue this basis in- 
definitely. 

Lansing: A motor wheel corporation 
plant working overtime. 

Jackson: Some departments in auto- 
mobile accessory factories are operating 
only 40 hours per week. 

Racine: Shortage of automobile tool 
makers. 

Ohio (General): Automobile industry 

is in a very satisfactory condition. 
Rubber factories are practically all 
operating with full forces. 
' Akron: During the past three weeks 
nearly every major rubber company of 
the Akron district announced increased 
production. 

Indiana (General): Automobile fac- 
tories in almost all instances are run- 
ning at capacity. 

New York (Central): In the auto- 
mobile and rubber factories labor is 
well employed. State, municipal and 
county road ‘construction absorbing 
much common labor in highway con- 
struction. 
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Harry H. Bassett Dies 
While on Trip Abroad 


Head of Buick and General 
Motors Vice-President 
Succumbs in Paris 








DETROIT, Oct. 18—Harry H. Bas- 
sett, president and general manager of 
the Buick Motor Co., and vice-president 
of General Motors Corp., who died in 
Paris Sunday of pneumonia at the age 
of 51, was one of the outstanding execu- 
tives in the automotive industry. Born 
on farm near Utica, N. Y., Sept. 11, 1875, 
a son of William L. and Mary Babcock 
Bassett, he was educated in public 
schools of Utica and Ilion and after 
graduation from Ilion high school at 
the age of 16 took a position with the 
Remington Arms Company as Office boy. 
He remained with this company 14% 
years, becoming assistant general man- 
ager. In 1907 he became assistant 
superintendent of the Weston-Mott 
Company of Utica, manufacturers of 
automobile axles. 


When this company built its plant in 
Flint he served in the same capacity 
at both Utica and Flint and when the 
company transferred all manufacturing 
activities to Flint he became works 
manager and assistant general manager, 
a position he held until 1913 when he 
was made general manager. 


In 1916 he was elected vice-president. 
When Weston-Mott Company combined 
with Buick in 1916 he was made assist- 
ant general manager of the Buick Motor 
Co., and in April, 1919, was promoted to 
general manager. On May 1, 1919, he 
was elected director and vice-president 
of the General Motors Corp., and in 
January, 1920, he was elected president 
of the Buick company. 


Through his years of training as a 
production executive he was admirably 
suited for his responsible position. He 
had an exceptional understanding of 
men and his office was ever open to 
his employes. He spent much of his 
time in the shops familiarizing himself 
with his organization and maintained a 
speaking acquaintance with thousands 
of his workers. During the past few 
years he devoted much time and study 
to problems of his workers and was 
largely responsible for establishment 
of the General Motors College at Flint 
which is now being built. When Gen- 
eral Motors gave one hundred acres of 
improved parks including a golf course 
and community building to the city of 
Flint, two years ago, the city named 
one of the playgrounds “Bassett Park” 
in his honor. 


Mr. Bassett devoted much time to 
civic affairs. Besides connection with 
Buick, he was a director of the Genesee 
County Savings Bank and Workman’s 
Mutual Bank of Flint. He was a mem- 
ber of the Flint Country Club, Detroit 
Athletic Club, Question Club and So- 
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Loses Fight With Illness 





Harry H. Bassett, Buick president 
and General Motors vice-president, 
who died in Paris 











ciety of Automotive Engineers. Mr. 
Bassett was twice married. His first 
wife, Nina Cole, died August 17, 1911. 
On October 30, 1913, he married Jessie 
M. Hood of Jackson, Mich. They have 
two children, Harry Wood and William 
L. Bassett. He also is survived by two 
sisters, Mrs. F. P. Mann and Mrs. E. R. 
Kapp, both of Flint, and his mother 
who is 86 years old. His father died in 
1914. 


Hartz Wins at Salem 

SALEM, N. H., Oct. 15.—Driving at 
a speed averaging 123 miles an hour 
Harry Hartz took first in Tuesday’s 200- 
mile race on the Rockingham board 
course. He completed the distance in 
one hour, 37 minutes and 21.25 seconds. 
Two laps behind Hartz was Peter Kreis 
who finished second while slightly be- 
hind Kreis, Leon Duray finished in third 
place. 

Hartz took the lead from the pole 
position for the first 100 miles when 
Frank Lockhart pushed ahead of him, 
Lockhart holding this advantage and 
having a lap to the good on Hartz until 
the 145th lap, when Lockhart was 
forced to go to the pits. At this time 
Lockhart had only 15 laps to go. 

Bennett Hill created a sensation in 
a preliminary 25-mile sprint with an 
average speed of 130.57 m.p.h., declared 
to be a new record for that distance 
with a 90% cubic inch mount, but in a 
second 25-mile sprint Duray shaved the 
time made by Hill. 

A. E. A. Meeting for Canada 

CHICAGO, Oct. 18.—Three merchan- 
dising meetings will be held in Canada 
in the latter part of this month by the 
Automotive Equipment Association. 
The places and dates are: Toronto, 
Oct. 25; Montreal, Oct. 26: Ottawa, Oct. 


ar 
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Complete Arrangements 
For Credit Conference 


Important M.& A.M.A. Meet- 
ing to Be Held in Cleve- 
land, O., October 20 


NEW YORK, Oct. 16.—Final arrange- 
ments have been made and speakers 
have accepted invitations to address 
the credit conference of the Motor & 
Accessory Manufacturers Association to 
be held in Cleveland, October 20, 21 
and 22, local headquarters of the M. & 
A. M. A. has announced. 

On Wednesday, October 20, meetings 
of Groups C and E and the ABCD Asso- 
ciation will be held. On Thursday, 
October 21, a general credit conference 
and dinner, open to members generally 
and also to their guests, will be held. 

All sessions during the three-day con- 
ference will be held in the Hotel Stat- 
ler. Arrangements have been made so 
visitors may play golf at any of the 
several Cleveland clubs on Thursday. 
Thursday evening a dinner will be 
served, following which the main 
address will be made by Allard Smith, 
vice-president of the Union Trust Co. of 
Cleveland. He will talk on business 
conditions and the outlook particularly 
for the automotive industry. 

On Friday, October 22, meetings will 
be held by Groups A, B, W and RP. 

The Wednesday and Friday sessions 
are the regular monthly meetings of 
the credit groups of the Cleveland area. 


Indiana Sales Decline 


INDIANAPOLIS, Oct. 16.—New car 
sales in Indiana for September took a 
drop of 10.5 per cent under the August 
figure, according to an anlysis of tabu- 
lations prepared by the Indianapolis 
Auto Trade Association. The Septem- 
ber total was 3052 as against 3472 for 
the month preceding. The downward 
curve has continued since the end of 
June. Ford registrations for Septem- 
ber dropped 12 per cent under August, 
the Ford figure 3052 representing 38 
per cent of the total compared with 
37 per cent in August and 43 per cent 
in July. Gains were made by two of 
the low priced lines with the month’s 
feature being in moderate gains by a 
number of high priced lines and two 
medium priced lines. These increases, 
however were not sufficient in number 
to offset the other losses. 

Fred E. Skeetop Dies 

BOSTON, Oct. 16.—Fred E. Skeetop, 
manager of the New England branch 
of the Paige-Detroit Motor Car Com- 
pany, with headquarters in Boston, 
died today at the Battle Creek, Mich. 
Sanitarium. Mr. Skeetop was born at 
Brockton, Mass., about 40 years ago. 
He was married several years ago, but 
his first wife died. He married again 
and is survived by his widow and a 
son. 
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Chicago Jobbers Prepare for A. E. A. Show 





Chicago A. E. A. Jobbers— 

Sitting, from left to right: E. J. McKee of the Automobile Supply Co.. 
H. M. Behan of Chicago Auto Equipment Co., F. J. Novak of Universal Automo- 
tive Supply Co., and B. H. Hargraves of Electric Appliance Co. 


Standing, from left to right: 


L. J. Fielding of Sheridan Auto Supply Co.. 


W. M. Weber of Chicago Automobile Supply House, W. H. Cragie of E. D. 
Kimball Co., and H. V. Jones of Sheridan Auto Supply Co. 
The Motor Car Supply Co. is also a member of the A. E. A. but their 


representatives missed the picture. 


CHICAGO, Oct. 16.—-Representatives of Chicago jobbers who are members 
of the Automotive Equipment Association met this week to make plans for 
entertaining dealers who attend the coming A. E. A. show on dealers’ night 


and the merchandising meeting the evening of Nov. 9. 


These jobbers will 


constitute themselves a reception committee to serve with any others who 
desire to do so to greet the dealer guests. 











Business Conditions 


Department of Commerce Gives 
View of Current Situation 








Check payments during the first week 
of October showed a further increase 
and were larger than a year ago, ac- 
cording to the weekly statement of the 
Department of Commerce. The distri- 
bution of merchandise, as seen from 
car loadings, was at another high point 
at the end of September, exceeding any 
week of 1925. The production of bitu- 
minous coal continued its progressive 
increase and exceeded the same week of 
last year, while bee-hive coke output 
declined, both from the previous week 
and a year ago. Lumber output also 
declined from both these periods. 


Wholesale prices declined still fur- 
ther during the first week of October, 
With cotton showing particular weak- 
ness. The loans and discounts of the 
Federal reserve member banks again 
rose to a new high record. Interest 
rates On time money remained the same 
as in the previous week, while the call- 
money rate declined, both rates, how- 
ever, being higher than a year ago. 
Stock prices declined from the high 
Mark of the previous week, but were 
higher than the corresponding week of 
1925. Bond prices were also higher 
than a year ago and showed almost no 
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change from the previous week. Busi- 
ness failures were higher than during 
the previous week and also exceeded 
the same week of 1925. 


——— 


Stiles Joins Edelmann 


CHICAGO, Oct. 16—Jack Stiles: has 
resigned as field representative of the 
Automotive Equipment Association and 
has been appointed sales manager of 
E. Edelmann & Co., of Chicago, manu- 
facturers of automotive accessories. 


A. L. A. Meets Nov. 4 


CHICAGO, Oct. 16.—The annual meet- 
ing of the Automotive Lighting Asso- 
ciation will be held in Chicago at the 
Drake Hotel, Thursday, Nov. 4, at 10 
A. M. This announcement is made by 
W. S. Murtfeldt of Cleveland, secretary 
of the association. 


me 


Buy $200,000 Building 


ROCHESTER, N. Y., Oct. 16.—The East 
Avenue Tire Company, distributor of 
Federal Tires in this territory, has 
purchased the building it now occupies 
at 239 East Avenue. The price paid 
was $200,000. The building was pur- 
chased so that the company could ex- 
pand its service facilities. The service 
station in the rear will be enlarged and 
in addition to other features a battery 
service will be installed. 





Equipment Mart Has 
Twelve New Exhibits 





Expect Many Jobbers to 
Visit Chicago Display in 
Next Few Weeks 


CHICAGO, Oct. 18.—Following the 
adoption of the new policy opening che 
Automotive Equipment Mart, main- 
tained in Chicago by the Automotive 
Manufacturers’ Association, to all rep- 
utable manufacturers whether mem- 
bers of the association or not, 12 new 
exhibits have been installed. 

It is also announced by W. E. Green, 
secretary of the association and man- 
ager of the mart, that the exhibition 
is being enlarged and prepared for the 
inspection of the many jobbers who 
are expected to visit it within the next 
few weeks. Mr. Green states that al- 
ready 125 jobbers have signified their 
intention of visiting the mart. The new 
policy, he said, has proved very satis- 
factory. 

The new exhibitors are: 

National Machine & Tool Co., Jackson, 
Mich, 

Ero Mfg. Co., Chicago. 

Lock-Tite Patch Co., Detroit. 

Aurora Equipment Co., Aurora, Ill. 

Semaphoric Indicator Sales Co., Chi- 
cago. 

The Catalog Association, Chicago. 

Auto Specialties Mfg. Co., St. Joseph, 
Mich. 

Hide Leather & Belting Co., Indianapo- 
lis. 

Felt Products Mfe. Co., Chicago. 

Dexter Rubber Co., Goshen, N. Y. 

Universal Spring Co., Grand Rapids, 
Mich. 

Quincy Compressor Co., Quincy, IIl. 





Eldridge Record Falls 


PARIS, Oct. 1—(By Mail)—World’s 
speed records for distances of 50 kilo- 
meters 50 miles, 5 miles and 10 kilo- 
meters, have been captured from 
Eldridge driving a straight eight 91% 
Miller by the Frenchman Breton han- 
dling sleeve valve Panhard Levassor 
cars. 

Breton used a straight eight 483 inch 
Panhard & Levassor, his time being 
14 min. 29.69 sec. (128.6 miles an hour) 
for 50 kilometers, compared with 14 
min. 46.94 sec. for the Miller, and for 
the 50 mile run 23 min. 8.26 sec. (129.6 
miles) compared with 23 min. 22.89 sec. 
for Eldridge. The fastest lap on the 
concrete track was at 133.2 miles. 


Show Yields Prospects 


SALT LAKE CITY, Utah, Oct. 14—_ 
Twelve firms were represented at the 
annual automobile show held in the 
Coliseum at the Utah State Fair, just 
closed after an eight-day run. Most 
of them are located in Salt Lake City. 
Some sales were reported, and most of 
the dealers and distributors said ex- 
cellent prospects were obtained. The 
attendance was not quite so good as last 
year’s. Admission to the automobile 
exhibit was free. 
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Wider Plan of Activity 
For A.E.A. Is Suggested 


Committee Gives General 
Outline of Enlarged Pro- 
gram It Proposes 


CHICAGO, Oct. 15 -The useful field 
of activity of the Automotive Equipment 
Association from now on as visioned 
by the special committee on market 
development lies in the direction of 
merchandising and selling development 
rather than in judicial activities. 


This point is brought out in a report 
made by the Market Development 
Committee outlining in a general way 
how the committee believes this work 
should be carried on and stating that 
a complete recommendation will be re- 
ported to the annual convention of the 
A. E. A. in Chicago, Nov. 8 to 13. The 
committee’s conception of the enlarged 
merchandising activity of the future is 
defined as follows: 


“To successfully and adequately 
handle the work it is the opinion of 
your committee that it will be neces- 
sary to develop a special merchandising 
structure within the association, under 
the direction of a trained able mer- 
chandising expert—someone of the type 
of men who have addressed our mer- 
chandising sessions, a man able to or- 
ganize, develop and administer three 
phases that make up a national mer- 
chandising campaign, selling, publicity 
and trade organization development. 


Cooperation an Essential 


“Coordination and cooperation with 
the national associations of car manu- 
facturers and car dealers is necessary 
to get their support and eventually their 

active cooperation and coordination. 
' Without this and with the greater mer- 
chandising campaign instituted purely 
as an A. E. A. activity the effort will 
be met with much less success. 


“It is the opinion of your committee 
that it is an eventual possibility that 
this greater merchandising campaign 
can be made the basis of a joint co- 
ordinated effort by all groups of the 
industry to better serve the consumer 
and thereby find greater profits and 
greater security for our various busi- 
nesses.” 


The committee stated that at present 
the plan of adding a field merchandising 
man for each zone is the best method 
of promoting the merchandising work. 
It outlined as follows, however, the 
structure that it believes will be neces- 
sary to develop the comprehensive plan 
that will be reported at the November 
meeting: 

“It is the sense of your committee 
that it is necessary to set up a new 
structure which we will call the 
Market Development Department, with 
an executive manager. Under the 
-manager’s direction there should be 
three or more major activities, namely, 
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(1) merchandising, (2) publicity, (3) 
trade organization development, each 
supervised by a department manager. 


“Under publicity there should be 
formed a central bureau, this bureau 
to advise ways and means of obtaining 
national advertising for the benefit of 
the industry, trade paper publicity and 
advertising and newspaper publicity and 
advertising. 

“The scope of the merchandising de- 
partment as_ presently constituted 
should be continued and if necessary 
enlarged upon.” — 

This undertaking would require a 
great deal of money and the committee 
stated that several methods of raising 
the funds are being considered. These 
methods include the pro rata assess- 
ment of members on the basis of sales. 

The special market development 
committee, which was appointed at the 
Montreal meeting last summer, is com- 
posed of W. T. Morris, chairman, 
American Chain Co.; N. F. Ozburn, 
Ozburn-Abston Co.; R. W. Proctor, 
Black & Decker Mfg. Co.; A. C. Storz, 
Storz Western Auto Supply Co.; H. E. 
Ervin, Canadian Raybestos Co.; R. J. 
Cahall, Cahall Motor Supply Co.; T. K. 
Quinn, National Lamp Works; E. V. 
Hennecke, Moto-Meter Co.; and L. A. 
Safford, McQuay Norris Mfg. Co. 

Another meeting of this committee is 
to be held in Chicago Nov. 3 and 4 to 
further formulate the greater merchan- 
dising campaign. 


Handles Willys-Overland - 


OMAHA, Neb., Oct. 14.—Franchise 
here for the Willys-Knight, Overland 
and Whippet lines has been obtained by 
the J. H. Hansen Motors, Inc., 28th and 
Farnam streets. L. G. Peed, general 
sales manager of Willys-Overland, Inc., 
went over the situation with Mr. Han- 
sen and the new merchandising organ- 
ization is now in active operation. The 
Hansen organization has taken over the 
Willys-Overland branches—retail, serv- 
ice and parts—and the branch will op- 
erate exclusively wholesale. 


Fourteen cars may be displayed in 
the company’s sales room. The serv- 
ice station is commodious and modern. 

Mr. Hansen formerly was Cadillac 
distributor in Omaha, Lincoln and 
Sioux City, being previously connected 


with the Chrysler’ distributors at 
Omaha. 


Canada’s Production 


In August Was 15,261 


Output Ran 73 Per Cent 
Ahead of That for Same 
Month in 1925 


WASHINGTON, Oct. 16.—Canadian 
automobile statistics for August, which 
were not available when the August fig- 
ures for the United States were com- 
piled by the Automotive Division, De- 
partment of Commerce, show a produc- 
tion for that month totaling 15,261 units, 
an increase of 73 per cent over the 
8,963 units produced in August, 1925, but 
only slightly above the July production 
of 15,208 units, which had been the larg- 
est monthly output of the year. For 
the first eight months of the year, -the 
cumulative production of 155,347 units, 
or 35 per cent above the 114,650 units 
produced during the corresponding pe- 
riod last year. 

August, 1926, production, included 
5,124 open passenger cars, 7,324 closed 
models, 2,079 truck, 725 chassis and 9 
busses. Of the chassis, 321 were in- 
tended for passenger cars, 325 for 
trucks and 79 for either passenger or 
truck service. 

1926 Sales Are Better 

CLEVELAND, Oct. 14.—Cleveland au- 
tomobile distributors sold 6,593 more 
new automobiles during the first nine 
months of 1926 than for the same pe- 
riod in 1925, according to a compila- 
tion by Herbert Buckman, manager of 
the Cleveland Automobile Manufactur- 
ers and Dealers Association. This is 


an increase of 12 per cent over last. 


year. 

During the first nine months of 1926 
32,248 new cars were sold and during 
the same period last year, 28,841. 

Speaking of Gas Stations 

BALTIMORE, Oct. 14.—With a total 
of 689 gasoline filling stations to its 
credit, Baltimore is probably the most 
gasoline “serviced” city in the country 
according to its size. A census just 
made by the license bureau of the city 
to determine the need of additional sta- 
tions shows that there is a station for 
each 769 cars in the city. 








- Rubber Tree Pest Menaces Future Crude Supply 


Says Kellerman 


WASHINGTON, Oct. 14.—A single pest, such as a new and destructive 
beetle or a new fungus, within- a few years might wipe out rubber plantations 
in the East Indies, the backbone of the world’s supply, according to Dr. H. 5. 
Kellerman, associate chief of the bureau of plant industry of the Department 


of Agriculture. 


The warning is sounded by Dr. Kellerman as an intended impetus toward 
the establishment by the United States of its own rubber supplies. 
“Certain diseases already exist which are a cause for concern,” Dr. Kelicer- 


man declares. 


“Rubber trees in the East Indies suffer from a bark disease 
and a leaf disease, both of them considered dangerous. 


Thus far, they have 


been kept under control, but how long this will be the case cannot be foreto'd.” 
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$84,939,373 Collected by States First Six Months 
Through Gasoline Taxes 








WASHINGTON, Oct. 16.—Taxes on 
gasoline used in motor’. vehicles 
amounted to $84,939,373 in the first six 
months of 1926, according to revised 
figures tabulated by the Bureau of 
Public Roads, Department of Agricul- 
ture. This money was distributed as 
follows: $54,981,677 to state highway 
departments; $19,338,976 for county and 
local roads; $6,329,413 for state and 
county road bonds and $4,140,998 for 
miscellaneous purposes. 


IE titieicnsainteiitiensinintanininateleela $1,175,152 
I  iihitiitannncitinniiniuiiisitinabiiainile 456,334 
ED ieiitictisethinitnsaniintntitiasiibaiatints 1,861,280 
I lai aintssictriniinanainaal 7,413,624 
a a 921,426 
ii asic arisneiiiiaielad 1,140,433 
III cine sachitenniniemenipaniaiinlianein 173,214 
I dicidiicendeaiisdiatiemiee ia acneatinmenins 6,197,421 
SI caisisisicicrsiamtninibinaie seabaeiidiienieate 2,559,217 
rg ee 477,123 
I aia lala 
Ee et oe 4,022,264 
SI Ori stcrtnineniciesteeaceceniiikieinisidataninihaaeaemetan 2,193,634 
aa ata lees 1,839,712 
ERIE Sa eTO me ED 2,448,809 
Louisiana ...... Rn ee ERENT 1,253,859 
ee 561,791 
a 1,019,388 
TE a eT 
Michigan ....... SET Cena Dene eer 4,373,598 
Minnesota ................... neni 2,148,340 
Mississippi ...................... insaiadeiamein 1,722,707 
Missouri .................. siedeuanielt 2,561,611 
Ts ee ee 388,946 
ile lar ee 1,402,941 
TN atta create taieierateaiatail 173,719 


A total of 3,560,987,586 gallons of 
gasoline were taxed and it is estimated 
that an addition 856,450,000 gallons 
were consumed in the four states in 
which taxes were not collected—Illinois, 
Massachusetts, New Jersey and New 
York. The average of taxation was 
2.39 a gallon, and the range from one 
to five cents. The average gasoline 
consumption per vehicle during the six 
months was 225 gallons. 


The revenue by states follow: 








New Hampshire .................000...... 263,944 
 cninictctiieinnisiaiimiiasn  - wnteshaiiiin 
New MeXiCO ...0........... cece cece eee ee 322,536 
PIII iisitnnsiniatinisnnciitiniasinitiesinnieanaels - ° “sgimniaiilies 
North Carolina ......... ar ae eee 3,598,412 
I I iicnitcicicetetniapatnidceaiiaaal 339,507 
ES nnn ne TRUE IES 5,968,232 
IE ae ene em 2,775,015 
ee 1,466,204 
I iii aininetiiainnniouinniael 5,252,410 
Rhode Island ..............0...02200.-2.022.- 224,693 
ee 2,454,033 
slice ... 848,663 
I iceudssscisnstesstesiteaiiisliunatianemaniaiinn 1,700,601 
, EE er eran ene 2,355,792 
Re eae risen ilies 568,724 
, NET ene en 179,468 
WEIN cctnccnsnctssasers .. 2,446,643 
Washington ....... aiid ene ai 1,595,302 
WRU WIE wn ccccccccccnicccscccccnecesss 1,194,022 
Wisconsin ....... sa eeaete i aateaceaeceieaian 2,189,579 
, ae 220,833 
District of Columbia.................... 478,217 

<n Ce Cr een ae $84,939,373 








Marmon’s District Managers Who Attended 
Merchandising Conference at Factory 








Here are the district managers of the Marmon Motor Car Co., who 
recently held an important merchandising conference in Indianapolis. 


Included in the group are other Marmon executives. 


Left to right: 


Hi. W. D. Brown, sales manager; John Tainsh, dist. mgr.; John Boe, 
dist. mgr.; G. F. Green, dist. mgr.; Porter Smith, dist. mgr.; R. W. 
Creulich, dist. mgr.; L. F. Johnson, dist. mgr.; Paul Marford, dist. mgr.: 


‘{. C. Edwards, dist. mgr.; R. J. 


Mahoney, factory salesman; J. K. 


uregory, dist mgr.; S. A. Zweibel, sales mgr.; Ottis Lucas, sales megr.; 


. A. Hoffman, educational director. 
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Says Two-Car Family 
Opportunity Is Here 


Moock Tells California Deal- 
ers Demand Is Result of 
Natural Development 


LOS ANGELES, Oct. 14.—The auto- 
mobile industry is now entering a two- 
car-per family market, which holds 
tremendous possibilities for future busi- 
ness, declared Harry G. Moock, sales 
promotion manager of the Hudson 
Motor Car Company, in an address at 
a convention of Hudson and Essex 
dealers of Southern California held in 
Los Angeles under auspices of the 
Walter M. Murphy Company, dis- 
tributors. 

“The best part of this demand for 
two-cars-per family,” said Mr. Moock, 
“is that it is not an artificially created 
situation, but one that has auto- 
matically developed. It arose, in fact, 
before many automobile men ever saw 
the handwriting on the wall. Two cars 
per family will soon be as common as 
the one-car-per-family now. Look at 
two-car garages. 

“We used to hear of motor car 
saturation. There are 10 times as 
many cars as when this was first talked 
——but who hears it now? Just as ‘two- 
pants’ suits has become the sensible 
and economical vogue among business 
men of America, so has there suddenly 
grown up a definite and natural wave 
of demand for ‘spare’ motor cars. And 
this demand is a guarantee to the fu- 
ture prosperity of the eutomobile 
industry.” 


Jameson Gives Dinner 

NEW YORK, Oct. 14.—H. W. Jameson, 
for the last eight years general man- 
ager of the Paige-Detroit Co. of New 
York, was host to 200 Paige and 
Jewett dealers at a dinner in the music 
room of the Hotel Biltmore. Mr. Jame- 
son, who resigned from the Paige 
organization a few days ago, was sur- 
prised when he was led into the Bilt- 
more and confronted by practically his 
entire old dealer organization which 
was on hand to pay him homage. 


DeLuxe Opens New Branch 


ST. LOUIS, Mo., Oct. 14.—The DeLuxe 
Automobile Co., Oldsmobile distributor 
in St. Louis territory which includes 
part of the state of Illinois, has opened 
a branch at 713 Hampshire Street, 
Quincy, Ill. The branch will be oper- 
ated under the name of the Brockman 
Automobile Co. and owned, as is the 
DeLuxe Co., by Philip H. Brockman. 

More Space for Oakland 

PONTIAC, Oct. 14.—An extra floor is 
being added to the administration 
building of the Oakland Motor Car Co. 
The addition will cost $70,000 and will 
provide 70,000 square feet of additional 
space and will permit closer grouping 
of related departments. 
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General Motors’ Show 
Attracts Large Crowds 





Complete Line of Cars Are 
Displayed in Brilliant 
Setting 


DETROIT, Oct. 15.—Exhibition of the 

full line of General Motors cars in the 
General Motors building, and the throw- 
ing of the great structure open for pub- 
lic inspection for the first time since 
it was built six years ago, is attracting 
large crowds. The show opened Oct. 9 
and closes Oct. 16. 
- All the various units of the corpora- 
tion are showing their complete lines 
of cars in the main show in the exhibi- 
tion floor on the fourth floor while the 
Cadillac Motor Car Co. is conducting 
an additional display on the main floor. 
The Buick Motor Co., Chevrolet Motor 
Co., Olds Motor Works, and Oakland 
Motor Car Co., are represented in the 
passenger car display while Yellow and 
G. M. C. truck companies, Chevrolet and 
Pontiac have an interesting showing 
in the commercial car display, which 
also includes Yellow taxicabs, Hertz, 
Drivurself cars, and a Cadillac am- 
bulance. 

Autumn foliage and chrysanthemums 
have been used to advantage with 20 
large mural paintings to form the back- 
ground for the show which includes 
100 passenger cars besides the com- 
mercial vehicles. A stage occupies the 
center of the room from which George 
Olsen and his Hotel Pennsylvania or- 
chestra present a varied program of 
dance and musical comedy selections. 

Guides are stationed at various points 
throughout the building to provide the 
public with any information about the 
structure. Guests are welcome in the 
Iobby and the various General Motors 
units’ showrooms, and the retail stores, 
the golf school on the seventh floor, on 
the 13th floor, and in the cafeteria, 
lounge rooms and assembly hall on the 
15th floor. 

During show week the two top floors 
of the building are being flood lighted 
with vari-colored lights thrown from 
320 huge lamps which have been in- 
stalled to illuminate the Corinthian 
columns and the cornice above. The 
display is visible for miles and is said 
to be the most spectacular ever made 
in Detroit. 

While General Motors is exhibiting its 
full line in the building, dealers for a 
radius of 50 miles of Detroit are hold- 
ing special showings of General Motors 
cars in their respective showrooms 
throughout the week. 


we 


To Canvass Makers First 
WASHINGTON, Oct. 14.—A canvass of 


the automobile industry, especially those 


manufacturers engaged in the construc- 
tion of aviation engines, has been or- 
dered by the War Department at the 
direction of President Coolidge. 
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Above—A striking view of the General Motors building in Detroit, showing 


night lighting effects. 
Detroit 


Purpose of the survey is to determine 
whether the government’s proposed plan 
of selling a surplus of 12,000 Liberty 
motors will work a hardship on the in- 
dustry. If it does not the plan provides 
that these motors are to be sold to pri- 
vate aircraft builders at a considerable 
price reduction as an inducement to 
stimulate commercial aviation. 


ee ee 


Many Foreigners to Attend 


CHICAGO, Oct. 16—The Automotive 
Equipment Association has given out a 
list of 25 representatives of foreign au- 
tomotive concerns who already have 
signified their intention of attending the 
A. E. A. show at Chicago, Nov. 8-13. 
The countries represented include, 
England, India, Denmark, Italy, Aus- 
tralia, Holland, Egypt, Jugoslavia, Aus- 
tria and Mexico. 


To Help Star Dealers 


OAKLAND, Cal., Oct. 14.—Creation of 
a new department for the promotion of 
sales in general, and for the assistance 
of dealers in particular, is announced 
by the Pacific Coast Star Company, 
manufacturers of Star cars. Philip 
Sheridan, of Oakland, has been ap- 
pointed as head of the new department. 
He will maintain headquarters here. 


Below—A glimpse of the General Motors show held in 
Oct. 9-16 


Hold Exhibit in Tent 


SIOUX CITY, Ia., Oct. 14.—Twenty 
different manufacturers were repre- 
sented in the big automobile tent at the 
Inter-State Fair last week and exhibits 
were valued at $150,000 in the biggest 
and most varied automotive display in 
the history of the fair. Public interest 
in the cars was high, dealers reported, 
and the fall season in this territory is 
anticipated to set a record for sales of 
new models. The exhibit was arranged 
by the motor trades bureau of the 
Chamber of Commerce in conjunction 
with the fair association. 


ee 


Detroit for Headquarters 


DETROIT, Oct. 14——The Delco-Remy 
Corp., latest subsidiary of General Mo- 
tors, which will take over the sale of 
products of the Dayton Engineerins 
Laboratories of Dayton and Remy 
Electric Division of Anderson, will have 
headquarters in the General Motors 
building in Detroit. 

Manufacturing administration of the 
two divisions was centralized under one 
head 5 months ago and the new sub- 
sidiary will perform a similar function 
by correlating the selling activities 
from a single office. 
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New York Packard Puts 


Vast Sum Into Expansion 





One Service Building Alone 
Will Call for $2,000,000 
Investment 


NEW YORK, Oct. 14.—Great progress 
has been made by the Packard Motor 
Car Co. of New York in the last year 
in the development of its program for 
expanding service facilities throughout 
the city. 

The company is now planning erec- 
tion of a building on Eleventh Avenue 
between 54th and 55th streets, which 
will have more than 300,000 square 
feet of space, will be eight stories high 
and will cost about $2,000,000. This 
organization will service cars of the 
company’s customers in central Man- 
hattan. 


Another service building is in course 
of construction at Broadway and Sher- 
man Avenue, near 196th Street, which 
will be available to Riverside Drive 
customers. Property also has been 
bought at Fordham Road near Bronx 
Park from which Bronx owners will be 
served. 


A sales and service building at At- 
lantic and Glasson Avenues, Brooklyn, 
was purchased recently at a cost of 
more than $350,000. Additions are now 
being made to this building. During 
the present month another service unit 
was put in operation in the Flatbush 
section, Brooklyn. 

Enlargement of floor space is being 
made in the Newark branch and in 
other suburban branches. 

Lee J. Eastman, president of the 
company, says the program was made 
necessary by the great growth in Pack- 
ard sales in this section. 





Neary Joins C. C. J. C. 


PHILADELPHIA, Oct. 20.—John 
Cleary has become associated with the 
Chilton Class Journal Company as a 
field editor. Mr. Cleary is widely known 
in both the manufacturing and mer- 
chandising ends of the automotive in- 
dustry. Born in Philadelphia, he was 
graduated from the public schools and 
prepared for the priesthood but gave up 
Seminary life to engage in journalism. 
He specialized in automobile writing on 
Philadelphia newspapers but became in- 
terested in advertising and handled the 
accounts of a number of distributors. 

Eventually he gave up newspaper 
work and became sales promotion man- 
acer for the local Cadillac distributor. 
His next step was to the position of 
advertising manager of the Cadillac 
Motor Car Company at Detroit in 1921. 
Mr. Cleary left Cadillac to assist in the 
Organization of the Collins Motor Car 
Co. and when this concern was taken 
Over by the Peerless Motor Car Co. he 


became advertising manager of Peer- 
less. 
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Two Olds Branches Now 


In New Quarters 








Above—C. H. Hurst, Olds branch 


manager at Chicago. Below— 
C. C. Lee, Olds branch manager 
at Buffalo 


Two new branch buildings are 
now occupied by the branch ac- 
tivities of Olds Motor Works in 
Chicago and Buffalo. The Chi- 
cago building is at South Michi- 
gan avenue and 24th street, af- 
fording much larger and finer 
quarters than at the former loca- 
tion at 2518 South Michigan ave- 
nue. From this stronghold C. H. 
Hurst, Chicago branch manager, 
will direct a dealer organization 
in northern Illinois and eastern 
Iowa as well as the large dealer 
organization of the Chicago met- 
ropolitan district. 

The Buffalo branch will con- 
trol the dealer activities of the 
western half of New York state. 
Adequate facilities to serve both 
sales and service operations have 
been established in the new 
branch, which is under the man- 
agement of C. C. Lee, who form- 
erly was assistant manager of the 
New York branch. The new Buf- 
falo branch is located at 1018-20 
Main St. 











In New Sales Home 

YORK, Pa., Oct. 

Motter, now dealer for Marmon ex- 

clusively, has moved to a new sales 
home at 33 South Duke Street. 


14.Charles E. 





Florida Advertising 
Plan Rapped by Vane 


Denounces. Scheme to Use 
Part of Gas Tax Fund 
For State Publicity 


ST. LOUIS, Oct. 16.—A scheme to use 
25 per cent of the revenue derived from 
the four cent gasoline tax in Florida 
to carry on a national advertising cam- 
paign for the state has been vigorously 
denounced by C. A. Vane, general man- 
ager of the National Automobile Deal- 
ers’ Association, on behalf of the asso- 
ciation. Mr. Vane declares that the 
N A. D. A. will call on all Florida auto- 
mobile dealers to oppose this scheme 
and on dealers throughout the country 
to take steps to check any similar pro- 
posal in other states. 

The Florida scheme is backed by an 
advertising agency at Jacksonville 
which for a number of years has been 
endeavoring to have a part of the gaso- 
line tax money set apart for state ad- 
vertising purposes. On October 6 this 
agency wrote to Charles E. Gambill, 
formerly president of the N. A. D. A., 
asking him to get the support of the 
association for the advertising plan 
which it was said would take $3,000,000 
a year from the money paid in by mo- 
torists as gasoline taxes. It was stated 
that an effort is being made to bring 
about similar diversion of gasoline tax 
revenue in 34 other states. 

Replying for the N. A. D. A. Mr. Vane 
declares: “As a national dealer body 
we are unalterably opposed to any such 
principle of taxation, and we shall see 
to it that the automobile dealers of 
Florida are warned against support of 
any such proposal as you are sub- 
mittineg.” 

Continuing Mr. Vane states: “You 
are trying to establish a principle in 
taxation which, if carried to its logical 
conclusion, would ultimately result in 
the wrecking of this business, or any 
other business which for the moment 
happened to appeal to the choice of the 
law makers as being a fit subject for 
such special taxation.” Gasoline taxes, 
Mr. Vane said, should be used for build- 
ing highways and maintaining them. 


How to Prevent Punctures 


CARSON CITY, Nev., Oct. 14.—The 
state of Nevada is operating a high- 
way scavenger truck on constant patrol 
between Wadsworth, Lovelock and Car- 
son City. The truck carries two 22- 
inch magnets suspended ahead of the 
rear wheels, and actiated by current 
from a five-kilowatt generator driven 
by a four-cylinder gas engine. The 
magnets are suspended five inches from 
the pavement. 

In three and one-half days’ operation 
the truck picked up 4,850 pounds of 
metal, ranging from tacks and small 
nails to large spikes, hinges, and frag- 
ments of barbed wire. 
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TRADE ASSOCIATION ACTIVITIES 


USED CAR BRANCH ELECTS 





Success Marks Progress of Year-Old 
Organization in Denver 


DENVER, Colo., Oct. 16.—The Denver 
Used Car Dealers’ Association, a branch 
of the Denver Automobile Association, 
has just completed its first year of 
existence. The event was celebrated 
by electing officers for the comins 
year, as follows: 

President, Roy Cosmer, used car 
manager for Fishel-Walker Co.; vice- 
president, Harry Sayre, used car 
manager for Platt-Fawcett Co.; secre- 
_tary, Tom Braden. Mr. Braden also 
is secretary of the Denver Automobile 
Dealers’ Association, and it is largely 
due to his efforts that the subsidiary 
association was organized, and success- 
ful from the start. It is limited to 30 
members, of which 28 are now enrolled, 
and two more applications for mem- 
bership are in the hands of the secre- 
tary. 

A marked improvement in the used 
car situation in this city is noticeable 
as a direct result of the cooperation the 
association has fostered among dealers 
in general. 


See Steel Mills 


GARY, Ind., Oct. 15,—Some 30 mem- 
bers and guests of the Chicago Section 
of the Society of Automotive Engineers 
had an interesting inspection trip 
through the [Illinois Steel Mills here 
this week. 

They were met by a special train 
using a locomotive and two cars con- 
structed like freight cars but with 
glass sides. Benches were provided 
and in these cars the inspection of the 
enormous plant was greatly facilitated. 

Those members of the society who 
were fortunate enough to attend felt 
that the information gained in regard 
to this basic automotive material had 
been well worth while. 


Postpone Sales Congress 


CHICAGO, Oct. 16.—Illness of H. M. 
Fancher, who was to be the principal 
speaker, was responsible for postpone- 
ment of the sales congress planned 
jeintly by the Chicago Automobile 
Trade Association and the National 
Automobile Dealers Association for 
Oct. 18 at Congress Hotel. This meet- 
ing and banquet will be held at a date 
to be announced later, a C. A. T. A. 
bulletin advises. Checks will be re- 
turned to those who ordered reserva- 
tions. 


300 At A. E. A. Rally 


CINCINNATI, Oct. 16.—More than 
300 men interested in the automotive 
selling attended an A. E. A. merchandis- 


ing meeting held here recently. Otto 


Berger of the J. J. Bantlin company was 
chairman. M. D. Graham was the 
principal speaker of the evening, stres- 
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sing the necessity of every dealer 
having a thorough knowledge of his 
products and setting forth the follow- 
ing rules for successful business de- 
velopment: 

1—Have it, for without a stock noth- 
ing can be sold. 

2—Show it, don’t hide your equip- 
ment and your stock. 

3—Tell E’m, by creating conversation 
of interest to the motor man and tell- 
ing and leading the conversation into 
the matter of service and merchandis- 
ing. 

4—-Show ’Em, when you have laid the 
foundation of the above requirements, 
then sell him. 


Special Railroad Rates 


CHICAGO, Oct. 16.—A fare-and-a-half 
round trip rate from any point in the 
United States will be granted delegates 
to the annual convention of the Na- 
tional Association of Finance Com- 
panies Nov. 15-16, according to C. C. 
Hanch, general manager of the asso- 
ciation. Mr. Hanch also announced that 
in response to a letter to members the 
association has received a big supply 
of suggestions of subject-matter for 
discussions during the meeting. These 
suggestions now are being gone over in 
the process of program building. 


ee ee 


Elect Six Trustees 

TOLEDO, Oct. 16.—Six new trustees 
of the Toledo Automotive Trades Asso- 
ciation have been elected to service for 
the ensuing year. 

John Lownsbury, local Chevrolet dis- 
tributor, was chosen to represent the 
passenger car division; P. H. Jones, dis- 
tributor of Federal trucks and Hupmo- 
bile cars, will represent the truck divi- 
sion; Frank Schreiber, of the Pennsyl- 
vania Rubber & Supply Company, will 
represent wholesale accessories and 
electrical supply division; John Gilles- 
pie, president of the Gillespie, Curtin 
& Alter Company, was named from 
the retail tire and accessories division; 
LeRoy Geller, of the Leonhardt-Geller 
Company, garage division, and Thomas 
Cooper, secretary of the association, 
trustee-at-larzge. 

The association recently had a fall 


outing up the Maumee River at Gal- 
braith Island. 
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Another Show at Fair 
ALEXANDRIA, La., Oct. 16.—The 
annual automobile show of the Alex- 
andria Automobile dealers will be held 
October 19 to 24 in connection with the 
Central Louisiana Fair. A. F. Lainer, 
Buick dealer, is chairman of the show 
committee and says he expects 75,000 
visitors at the show. Practically every 
standard make and model of car will 

be displayed during the show. 


PLAN SHOW AT BALTIMORE 





Proposed Display of Operating Equip- 
ment Arouses Much Interest 

BALTIMORE, Md., Oct. 16.—An- 
nouncement that the Baltimore show 
will include the display and actual 
operation of automotive shop equip- 
ment in a manner demonstrating what 
the ideal modern shop should be, has 
created considerable interest here in 
trade circles. Baltimore’s show, which 
is held under the auspices of the Bal- 
timore Automobile Trade Association 
will be held January 23-29. It will be 
managed by John E. Raine, association 
secretary, who managed five preceding 
shows. 

Accessories are to have an important 
place in the 1927 show and there will 
be a feature of motor boats. 

Arrangements are in the hands of a 
new show committee which is hard at 
work on plans. Several schemes for 
decoration are under consideration and 
it is desired finally to settle upon one 
that will make this show the most 
striking from that standpoint of any 
such events ever seen here. 

The committee is composed of A. H. 
Bishop, president of the Autocar Sales 
and Service Co., and president of the 
association; E. T. Backus, president of 
the Backus Motor Company; Louis Fox, 
vice-president and general manager of 
Von Schlegell-Fox Motors, Inc.; Walter 
F. Knoip, president and general mana- 
ger of the Franklin Motor Car Co.; 
E. R. Myers, president of the Motor Car 
Co.; Thomas W. Wilson, Jr., president 
of the Wilson-Nash Motors Co.; A. Stan- 
ley Zell, president of the Zell Motor 
Car Co.; Thomas G. Young, president 
of the Auto Supply Co.; R. B. Livie, 
general manager of the Baltimore Peer- 
less Co., and Harold W. Drew, president 
and general manager of Drew Motors, 
Inc. 


———— 


Fetta Swings Gavel 


SEATTLE, Oct. 16.—Election of 
officers and appointment of a new 
executive committee for the coming 
six months were th2 two xost im- 
portant features of the recent: meeting 
of the Seattle Used Car Managers Asso- 
ciation held at the New Washington. 
The election resulted as follows: 


President, D. A. Fetta, used car 
manager of the Green-Porter Nash 
Corp.; vice-president, Jack Thornton, 
used car manager of the Oldsmobile 
Motor Company; secretary, Frank Hart, 
used car manager of the Ford Central 
Agency; assistant secretary, Frauk 
Carpenter, in charge of used cars at 
the Hugh Baird Ford Agency. 


The new executive committee in- 
cludes L. R. Pittman of the Westlike 
branch of R. Knox Roberts Motors; 
L. G. Harris of Nute Motor Compaxy; 
C. W. Clark of Rowland & Clark 2nd 
Carl Arnold of Nagelvoort-Stearns 
Cadillac Company. 


Motor Age 
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Coming Motor Events 











Automobile Shows 

















1927 NATIONAL SHOWS 
New York Jan. 8-15 
Chicago Jan. 29-Feb. 5 
Akron, O. Feb. 5-12 


Goodrich Bldg. 


Albany, N. Y. Feb. 
State Armory 


Baltimore, Md Jan, 22-29 

5th Regiment Armory 

Mass March 5-12 
Mechanics Bldg. 


26-March 5 








Boston, 





Brooklyn Jan. 22-29 
Twenty-third Regiment Armory 


Camden, N. J. Feb. 7-13 
Convention Hall 


Chicago Jan. 29-Feb. 5 
Annual Salon, Hotel Drake. 


Chicago Nov. 8-13 
Show and Convention of Auto- 
motive Accessories Association, 
Armory. 

















Chicago Nov. 8-13 
Show and convention, Automo- 
motive Equipment Ass’n, Coli- 





seum, 

Chicago Nov. 15-19 
Show and convention of the Na- 
tional Standard Parts Ass’n, 
Hotel Serman. 

Charlotte, N. C Oct. 25-30 





Closed Car Display Week 
Cincinnati 15-22 


Jan. 22-29 


Jan. 





Cleveland 





Public Auditorium 


Cumberland, Md. Jan. 31-Feb. 5 





Armory 


Dallas, Tex Oct. 9-24 





Automobile Bldg. 











pe Feb. 21-26 
Auditorium 
ET Pa TE See Jan. 22-29 
Convention Hall 
ie I ised natin adits Feb. 14-19 
Coliseum 
Elizabeth, N. J Oct. 22-30 





Second Regiment Armory 














Grand Rapids, Mich. Jan. 17-22 
Armory 
Hartford, Conn Feb. 19-26 
State Armory 

Huntingdon, W. Va Feb. 21-26 
Vanity Fair Bldg. 

Indianapolis Feb. 14-19 
Auto Show Bldg. 

Kansas City, Mo Feb. 12-19 





Kansas City Automobile Show 


Los Angeles Feb. 12-19 
Annual Salon, Hotel Biltmore. 


Los Angeles Oct. 19-22 
Closed car salon, Los Angeles 


Motor Car Dealers’ Assn., Bilt- 
more Hotel. 


Louisville, Ky Feb. 14-19 
Jefferson County Armory 

















Milwaukee Jan. 15-22 
Auditorium 
Minneapolis Feb. 5-12 
Overland Bldg. 
Montreal, Can Jan. 22-29 





National Motor Show of Eastern 
Canada, Morgan Bldg. 


Newark, N. J 
Twentieth Annual 
tomobile Show. 


Jan. 15-22 
Newark <Au- 











New York Nov. 28-Dec. 4 
Annual Salon, Hotel Commodore 
Peoria, IIl. Feb. 15-19 
Armory 
Philadelphia Jan. 15-22 





Commercial Museum 


Providence, R. I Feb. 5-12 
Cranston Street Armory 





Quebec, Can 





Drill Hall 
Rochester.. | 





Edgerton Park 
Saginaw, Mich March 9-12 


Jan, 24-29 





Scranton, Pa 





Armory 


Sheboygan, Wis Feb. 14-20 
New Eagles Auditorium 























Sioux Falls, S. D March 2-8 
Springfield, Il] Feb. 9-12 
State Arsenal ' 

St. Louis, Mo Feb. 14-19 
Syracuse Feb. 7-12 
State Armory 
Races 
Dallas, Texas Nov. 11 
Laurel, Md Oct. 23 
Los Angeles, Cal Nov. 25 





Conventions 


Automotive Bquipment Association, 
Coliseum, Chicago Nov. 8-13 











Automotive Lighting Association 
Annual Meeting, Drake Hotel, 10 
A. M Nov. 4 
California Automobile Trade Asso- 
ciation, Hotel Richelieu, San 
Francisco Dec. 17-18 
Chicago Feb. 1-3 





National Automobile Dealers’ Assn., 
Hotel LaSalle 


Iowa Automotive Merchants Asso- 
ciation, Des Moines............. Oct. 28-29 


National Association of Finance 
Companies, Palmer House, Chi- 
cago Nov. 15-16 


National Standard Parts Association, 
Hotel Sherman, Chicago....Nov. 15-19 

National Tire Dealers Association, 
Inc., Memphis, Tenn Nov. 16-18 


Society of Automotive Engineers, 
Transportation and Service 
Meeting, Boston, Mass........ Nov. 16-18 








COMING FEATURE ISSUES OF CHILTON CLASS JOURNAL PUBLICATIONS 


November 4—Motor World Wholesale—Annual Marketing Issue 
December 10—Operation and Maintenance—Service Station Equipment Issue 
December 15—Commercial Car Journal—Good Roads Issue 
January 1—Automobile Trade Journal—Annual Show Issue 
January 6—Motor Age—Annual Show Issue 
Jan. 15.—Commercial Car Journal—New York Show Issue 
January 27—Motor Age—Chicago Show Issue 











To Put Up New Garage 
KHUGENE, Ore., Oct. 14.—H. J. Bringle 
Motor Co., Paige and Jewett dealers 
here, have let the contract for a new 
sarage building at Tenth and Olive 
Streets. The building will be a two- 
story 80x100 feet and equipped with 
modern facilities. G. R. Linn is now 
4ssociated with H. J. Bringle in the 
usiness. 
Plan Fine Show Room 
NEW YORK, Oct. 14.—The Uppercu 
Cadillae Corp. has leased the new two- 
“ory building that is being erected at 
i0 Hast 57th Street by the Schulte Real 
Estate Co. for a period of ten years at 


/clober 21, 1926 


an aggregate rental of approximately 
$400,000. The building is being erected 
in accordance with plans prepared by 
George E. Birge, architect. Uppercu 
Cadillac will continue to occupy its 
showrooms at 1881 Broadway also. The 
new quarters will be used as a salon 
for custom built cars. 





Anthony in New Home 

SAN FRANCISCO, Cal., Oct. 14.— 
Earle G. Anthony, Inc., distributors of 
the Packard throughout California, has 
moved into its new building, on Van 
Ness Avenue. Mr. Anthony, who owns 
KFI, Los Angeles, was recently elected 
president of the National Association 
of Broadcasters. 


Reo Building New Unit 

LANSING, Oct. 14—The Reo Motor 
Car Co. has broken ground for a new 
unit for the bus and truck division. 
It will be 100x500 feet, two stories high 
and comprising 150,000 square feet of 
floor space. The building will cost ap- 
proximately $200,000 and is being built 
south of the present bus plant. 


To Increase Plant’s Capacity 


CLEVELAND, Oct. 14.—Three addi- 
tional factory units and an extension 
of the main building will be built by 
the Fisher Ohio Body Company at its 
plant at East 140th and Coit Road. All 
work is to be completed about the first 
of next year. | 
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Prices and Weights of Current Passenger Car Models 








SHIP 
WT. PASS. BODY STYLE. PRICE 


AUBURN “4-44” 


ssnendinns 5-p Touring $1,145 
nites 5- Roadster 1,145 
sails 2-p Coupe 1,175 
ialplibeie 5-p Sedan 1,195 
‘*6-66"" 
2850 4-p Sp. Roadster $1,395 
2860 6-p Touring 1,395 
annie 3-p Coupe 1,445 
3020 5-p Brougham 1,495 
3070 5-p Sedan 1,695 
3070 5-p Wanderer 1,745 
**8-38”" 
(129 in. W. B.) 
3180 4-p Sp. Roadster $1,695 
3200 6-p Touring 1,69 
itiiialait 3-p Coupe 1,745 
3380 5-p Brougham 1,795 
3450 5-p Sedan 1,995 
3450 5-p Wanderer 2,045 
(146 in. W. B.) 
ideas 7-p Sedan $2,495 
BUICK 
**115" 
424 2-4-p Roadster $1,195 
5-p Touring 1,225 
3020 2-4-p Coupe 1,195 
3150 5-p 2 ~— am 1,195 
3110 4-p Cou 1,275 
3230 5-p 4 ef ‘eden 1,295 
**120” 
(120 in. W. B.) 
3800 4-p Coupe $1,465 
3670 5-p 2-d. Sedan 1,395 
3765 5-p 4-d. Sedan 1,495 
6198" 
(128 in. W. B.) 
3570 4-p Sp. Roadster $1,495 
3635 5-p Sp. Touring 1,525 
3805 4-p Country Club 1,765 
aE 5-p Coupe 1,850 
3940 5-p Dreurh. Sedan 1,925 
40256 7-p Sedan 1,995 
CADILLAC 
~~ * Standard : ow 
(132 in. W. B.) 
4170 5-p Brougham $2,995 
4105 2-p Coupe 3,100 
4190 5-p Victoria 3,195 
4270 5-p Sedan 3,250 
4370 7-p Sedan 3,350 
4460 2-p Sport Coupe 3,500 
4590 5-p Sport Sedan 3,650 
(138 in. W. B.) 
4480 7-p Imperial $3,535 
Custom Built 
(132 in.) 

4220 2-p Roadster $3,350 
4300 2-p Conv’t Coupe 3,450 
(138 in. W. B.) 

4285 7-p Touring $3,450 
4275 5-p Phaeton 3,450 
4465 5-p Sp. Phaeton 3,975 
4465 5-p Coupe 3,855 
4465 5-p Sedan ,99 
4580 7-p Suburban 4,125 
4615 7-p Imperial 4,350 

CASE 
J. I. S. 
3260 3-p Roadster $1,840 
3290 5-p Touring ,88 
3470 5-p Sp. Touring 2,160 
3640 5-p Sedan 2,590 
3650 5-p Brougham 2,590 
“oy” 

3950 7-p Touring $2,225 
4320 7-p Sedan .97 
CHANDLER BIG SIX 
3090 2-4-p Roadster $1,695 
3085 5-p Sport Touring 1, eee 
3223 7-p Touring 1,64 
3460 5-p 20th C’y Sedan 1, 198 
3525 5-p Met. Sedan 1,595 
sledititin 4-p Coupe 1,675 
3694 7-p Sedan ‘ 
3629 7-p Berline é 

Standard Six 

(109 in. W. B.) 

2325  5-p Touring 945 
25656 6-p De Luxe Tour. 1,005 
cetacean 2-4-p Sport R’dster 1,135 
2580 5-p Sedan 995 
2520 2-p Coupe 1,035 
enneniee 5-p De Luxe Sedan 1,095 
wabinaiiad 2-p De Luxe Coupe 1,125 

Pet Six 

(116 in. W. BL.) 

2800 56-p Touring $1,145 
2975 5-p Sport Touring 1,295 
2950 2-p Coupe 1,195 
RATERS 2-p De Luxe Coupe : 285 
3145 5-p Sedan 295 
44 








SHIP 
WT. PASS. BODY STYLE. PRICE 
CHEVROLET “xX” 
1780 2-p Roadster $510 
1875 5-p Touring 510 
2030 2-p Utility Coupe 645 
2130 5-p Coach 645 
2215 5-p Sedan 735 
2215 5-p Landau Sedan 765 
CHRYSLER 
“50” 
2025 5-p Touring $750 
20625 2-p Roadster 750 
2230 2-p Coupe 750 
2335 5-p Coach 780 
410 5-p Sedan 830 
60” 
2575 5-p Touring $1,075 
2545 2-p Roadster 1,145 
seideniias 2-p Coupe 1,125 
2780 5-p Coach{ 1,145 
2840 5-p Sedan 1,245 
s6"0”? 
2805 2-4-p Roadster $1,495 
2785 7-p Phaeton ,995 
adaiaiall 5-p Sp. Phaeton 1,495 
neil  didoiul Cabriolet innate 
Seer 4-p Coupe peeieueis 
2935 2-4-p Royal Coupe 1,545 
2995 5-p Brougham »525 
3085 5-p Royal Sedan 1,595 
3090 5-p Crown Sedan _ 1,795 
<“g0" 
(185% in.*) 
3775 5-p Phaeton $2,645 
373 2-4-p Roadster 2, 
410 5-p Sedan 3,095 
(192% in.*) 
4015 4-p Coupe $2,895 
(198% in 
4225 -p Sedan $3 195 
41260 7-p Sedan Lim. 3, 59 
tCloth Upholstery. Leather at 
extra cost. 
CUNNINGHAM 
“VW.6” 
4500 4-p Sp. Touring $6,150 
4600 7-p Touring 6,650 
4700 4-p Coupe 7,600 
5000 6-p Eiausanine 8,100 
DAGMAR 
#6-70" 
3750 4-p Roadster $3,500 
3800 4-p Sp. Tourer 3,500 
3700 4-p Phaeton 3,500 
4200 4-p Petite Coupe 4,500 
4200 4-p Petite Sedan 4,500 
4500 4-p De Luxe Coupe 4,750 
4700 5-p Sedan 4,70 
4800 7-p Sedan 4,750 
“6.60” 
3150 5-p Touring $1,785 
3100 2-p Roadster 1,985 
3200 4-p Sp. Touring 1,985 
3500 5-p Sedan 44 
DAVIS 
699.27" 
2915 5-p Legion. Tour. $1,495 
3000 &-p Sedan 1,59 
3060 5-p Imperial Sedan 1,795 
93-27" 
2325 $-p Touring $1,285 
2500 5-p Sedan 1,285 
2450 3-p Coupe 1,285 


DIANA “St. 8” 





2995 5-p Roadster $1,795 
2995 5-p Palm Bch. Rds. 1,995 
3170 5-p DeL. Bro’m 1,995 
3275 5-p De Luxe Sedan 2,195 
3160 5-p Cabriolet 2,095 
3640 T-p notes ay in. 
3640 7-p Berline Sedan 2 898 
3640 5-p Town Car 5, "000 
DODGE BROTHERS 
2448 2-p Roadster $ 
2538  2-p Special Roadster $45 
2567 5-p Touring 795 
2642 5-p Spec. Touring 845 
2497 2-4-p Sport Roadster 945 
2617 4-p Sport Touring 880 
2589 2-p Coupe 845 
2632 2-p Spec. Coupe 895 
2811 5-p Sedan 895 
2883 5-p Spec. Sedan 945 
2920 5-p DeL. Sedan 1,075 
DUESENBERG , 
Straight “8” 
3920 2-p Roadster t 
3970 4-p Roadster + 
3700 5-p Phaeton { 
3980 4-p Sp. Phaeton 
4115 5-p Sedan 7 
4500 7-p Sedan tT 
¢#Manufacturers do not quote 


list prices. 





SHIP 
WT. PASS. BODY STYLE. PRICE 
DU PONT “x” 
8400 4-p Roadster $2,800 
3450 5-p Touring 2,800 
3550 4-p Coupe 3,200 
3750 5-p Sedan 3,400 
ELCAR 
‘64.55 
2560 5-p Touring $1,095 
leedias 4-p Roadster 1,295 
2900 5-p Coach 1,195 
en 3-p Coupe 1,295 
2779 5-p Sedan 1,395 
$6.65" 
witeiin 5-p Touring $1,295 
vanes 4-p Roadster 
inal 3-5-p Landau R’dster 1, 1675 
2779 5-p Coach 
viene 3-p Coupe 1 498 
2900 5-p Sedan 1,595 
“8.81 
oe 7-p Touring $2,265 
3000 3-p Coupe R’dster 2,195 
iin 3-5-p Landau R’dster 2,295 
seisaiiede 4-p Coupe 2,095 
enn 5-p Sedan 2,265 
4050 7-p Sedan 2,765 
ESSEX 
2260 5-p Touring $765 
2500 5-p Coach 795 
FLINT 
$67 18"? 

2525 5-p Coach $ 960 
2580 5-p DeL. Coach 1,075 
‘“B-60” 

2745 4-p Roadster $1,360 
2750 5-p Touring 1,260 
2885 4-p Sp. Roadster 1,495 
2890 4-p Coupe Roadster 1,495 
3030 5-p Sedan 4d. 1,495 
3010 5-p Brougham 1,450 
‘*-80” 

(120 in. W. B.) 

3335 4-p Roadster $1,645 
3245 5-p Touring 1,450 
3395 4-p Sp. ‘Touring 1,645 
3500 4-p Coupe 1,850 
3625 5-p Sedan 1,925 
(130 in. W. B.) 

3780 7-p Sedan $2,125 

FORD 


With Starter, Dem. Rims and 
Ball 


oon Tires 


1655 2-p Runabout = 
1728 5-p Touring 380 
1860 2-p Coupe tt 
1972 5-p Tudor Sedan 495 
2004 5-p Fordor Sedan 545 
FRANKLIN 

ee D hdd 
2800 3-p Sport Road. $2,690 
2845 5-p Touring 2,635 
2965 3-p Coupe 2,645 
sated 3-5-p Coupe 2,760 
8175 5-p Sedan 2,790 
aneeiten 4-p Victoria 2,790 
ee 5-7-p Sedan 2,840 
seit 5-p Oxford Sedan 2,865 
3080 5-p Sport Sedan ,910 
3275 7-p Limousine 2,990 
3135 7-p Cabriolet 4,400 
GARDNER 

6B 
3070 4-p Phaeton $1,395 
3030 4-p Roadster 1,395 
3280 5-p Custom Bro’m 1,645 
3210 4-p Landau R’dster l, oe 
3280 5-p Imp. Sedan 1,6 
3280 5-p Victoria Bro’m 1, 896 
8B 

3350 4-p Phaeton $1,795 
3350 4-p Sp. Roadster 1,795 
3260 5-p Custom Bro’m 1,995 
3620 5-p Victoria Bro’m 2.045 
3480 4-p Landau R’dster 2,095 
3620 5-p Imp. Sedan 2,095 
HERTZ 

“P-1” 
ili 5-p Touring wanes 
3800 5-p —— =—3)—<‘<C<‘<OCS”*CS fff 
HUDSON 


“Super Six” 


Phaeton $1,250 
Coach 1,195 
Brougham 4d. 1,495 
Sedan 1,595 





SHIP 
WT. PASS. BODY STYLE. PRICH 


HUPMOBILE 
6a” 
2620 5-p Touring $1,325 
iduchoieen 2-4-p Roadster 1,385 
2800 5-p Sedan 1,385 
2800 2-4-p Coupe 1,385 
‘sR’ 
3300 5-p Touring $1,945 
3360 7-p Touring 2,045 
3355 2-4-p Roadster 2,045 
3465 2-4-p Coupe 2,345 
anne 5-p Brougham 2,245 
3545 5-p Sedan 2.345 
sania 5-p Victoria 2,345 
3580 5-p Berline 2,445 
saniedias 7-p Sedan 2,495 
inant 7-p Sedan Lim. 2,595 
JEWETT 
‘66-45 
a 5-p Touring $1,150 
wanes 5-p Brougham 1,165 
claetntii 5-p Brougham 1,195 
otitis 5-p 4d. Sedan 1,295 
JORDAN 
so”? 
2915 4-p Playboy Road. $1,845 
3200 5-p Sedan 1,945 
3200 4-p Victoria 1,945 
3200 5-p Cus. Victoria 2,195 
3200 5-p Cus. Sedan 2,195 
Series “AA” 
3470 5-p Sedan $2,495 
3470 4-p Victoria 2,495 
KISSEL 
é6é 99 
(124 in. W. B.) 
3020 5-p Phaeton $1,585 
3660 7-p Touring 1,685 
3065 2-p Speedster 1,795 
3225 4-p Tourster 1,795 
3160 4-p Speedster 1,895 
3190 2-p Speedster 
(Enc.) 2,085 
3275 4-p Speedster 
(Enc. ,185 
seals 2-p Coupe R’dster 1,795 
—_—— 4-p Coupe R’dster 1,895 
3300 5-p Brougham 1,695 
aciutaiaels 5-p Spec. Bro’m 1,795 
3440 5-p Bro’m Sedan 1,895 
saat 5-p Spec. Bro’m 
Sed. 2,095 
(132 in. W. B.) 
3590 5-p Bro’m Sed 
De Luxe $2,585 
4010 T-p Sedan DeLuxe 3,085 
3640 7-p Berline Sed 
De Luxe 3,185 
605°” 
(131 in. W. B 
3220 5-p Phaeton $1,985 
3630 7-p Touring 2,085 
3275 2-p Speedster 2,195 
3335 4-p Tourster 2,195 
3360 4-p Speedster 2,295 
3425 2-p Speedster 
ne. 2,485 
3500 4-p Speedster 
(Enc. ,585 
sisi 2-p Coupe R’dster 2,195 
anenines 4-p Coupe R’dster 2,295 
3565 5-p Brougham ,095 
iii 5-p Spec. Bro’m 2,195 
3760 5-p Bro’m Sedan 2,295 
witeaioees 5-p Spec. Bro’m 
Sedan 2,495 
(139 in. W. B.) 
3910 5-p Bro’m Sedan 
DeLuxe $2,985 
4080 7-p Sedan De Luxe 3,485 
4125 7-p Berline Sed. 
De Luxe 3,585 
LINCOLN 
4460 2-p Roadster $4,000 
4580 7-p Touring 4,000 
4565 4-p Phaeton ,000 
4780 4-p Sport Phaeton 4,900 
4750 4-p Coupe ,600 
4885 4-p Sedan 4,800 
4760 5-p Sedan 4,900 
4890 7-p Sedan 5,100 
4945 7-p Limousine 5,300 
LOCOMOBILE 
“Jr.-8" 
3035 4-p Roadster $2,15 
3055 5-p Touring 1, 78: 
3335 5-p Sedan 2,28 
3330 5-p Brougham 2,28 
**90"" 
4475 4-p Sportif $5,50 
4370 4-p Roadster 5,90 
4680 4-p Victoria Coupe 6,95 
4842 5-p § Victoria Sedan 7,3% 
4615 7-p Cabriolet 7,50 9 
4930 7-p Suburban 7,50 
4615 7-p Brougham 7,68 0 
**4R° 
5030 4-p Sportif $7,450 
5330 7-p Touring 7,450 
5640 7-p Touring Lim. 9,5°° 
5600 5-p Victoria Sedan 10,0 0 
5464 6-p Brougham 10,0: 
5868 7-p Enc. Dr. Lim. 10,0: 
5624 7-p Cabriolet 10,: 30 


Motor Age 
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Prices and Weights of Current Passenger Car Models 





SHIP 
WT. PASS. BODY STYLE. PRICH 


McFARLAN “6” 
“sy” 
3700 2-p Roadster $2,65 
aasen 2-p Spec. Roadster 2,900 
3600 5-p Touring 2,65 
onemenns 7-p Touring 2,750 
sania 5-p Brougham 4d. 3,180 
3850 4-p Coupe 3,180 
3850 5-p Sedan ,1890 
omnes 5-p Spec. Sedan 3,180 
3850 7-p Sedan ,280 
csiaiaiinies 5-p Sub. Sedan 3,380 
vena 7-p Sub. Sedan 3,480 
sorry? 
4000 -p Roadster $5,400 
4600 4- Sp. Touring 5,600 
4900 -p Coupe ,720 
5200 4-p Tour. Sedan 6,720 
5200 -p Tour. Sedan 6,810 
saab 6-p Sedan 6,720 
une 7-p Sedan 6,810 
anne 7-p Spec. Sedan 6,810 
nina 7-p Enc. Sedan 7,110 
onan 7- Sub. Sedan 7,110 
5200 7-p Town Car 9,000 
“Straicht 8”? 
3400 2-p Roadster $2,650 
3400 4-p Roadster 2,900 
3400 5-p Touring 2,650 
3450 7-p Touring 2,750 
3650 5-p Sedan 3,180 
3650 5-p Sub. Sedan 3,380 
3700 T-p Sedan 3,280 
3700 7-p Sub. Sedan 3,480 
3650 4-p Coupe 3,180 
3656 5-p Coach Broug. 3,180 
3750 5-p Town Car 4,600 
MARMON 
6695” 
4251 2-p Speedster $3,485 
4256 4-p Speedster 3,485 
initials 5-p Phaeton 3,485 
comtune 7-p Tour. Speedster 3,565 
etna 2-p Coupe R’dster 3,565 
meen 5-p Town Coupe 3,195 
soeeni 2-p Coupe 3,485 
4346 4-p Victoria 3,485 
eniieieaie 5-p Brougham 3,565 
4498 5-p Sedan ,565 
4620 7-p Sedan 3,640 
mene 5-p Custom Sedan 3, 
oneadio 7-p Custom Sedan 4,075 
ouneiiaen 7-p Custom Lim. 4,175 
MOON **6-60” 
2295 3-5-p Roadster $ 995 
ht DeL. Roadster 1,095 
2340 6-p Phaeton 995 
2420 5-p Coach 995 
2520  —cecoce DeL. Broug. 1,095 
2605 —cccoce 4-d Sedan 1,195 
Series ‘‘A” 
2600 5-p Roadster $1,395 
2560 56-p Touring 1,195 
2720 5-p Cab. Roadster 1,595 
2710 56-p DeL. Bro’m. 1,395 
2860 65-p DeL. Sedan4d. 1,545 
NASH “Light Six’ 
2275 5-p Touring voce 
2310 2-p Coupe 925 
2475 5-p Sedan 995 
“Special”’ 
2900 2-p Roadster $1,115 
2980 6-p Touring 1,135 
2980 4-p Roadster 1,225 
3030 2-p Business Coupe 1,165 
3150 6-p Sedan 2d. 1,21 
3170 5-p Sedan 1,315 
“Advanced” 
(121 in. W. B.) 
3390 4-p Roadster $1,475 
3400 5-p Touring 1,340 
3650 5-p Sedan 1,525 
“Advanced”’ 
(127 in. W. B.) 
3480 Tp Touring $1,490 
3640 4-p Victoria »790 
3750 6-p Coupe 1,990 
$830 T-p Sedan 2,090 
OAKLAND “6” 
2590 4-p Sp. Roadster $1,175 
1620 5-p Phaeton 1,09 
2745 8§-p 2d. Sedan 1,095 
2705 3-p Landau Coupe 1,125 
2855 6-p 4-d. Sedan 1,195 
2885 5-p Landau Sedan 1,295 
OLDSMOBILE 
“30K” 
2220 -p Touring $875 
<540 4-p  DeL. Roadster 975 
~-*"5 65-p DeL. Touring 980 
< 90 2-p Coupe 925 
“400 65-p Coach 950 
~i 0 2-p De Luxe Coupe 990 
“<9 68-p De Lame Coach 1,050 
“9 5-p Seda 1,025 
eo 5-p De Luxe Sedan 1,126 
“i 5-p Landau ,190 
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SHIP 
WT. PASS. BODY STYLE. PRICH 


OVERLAND . 
Whippet 
Gr Touring $645 
2130 2-p Coupe 685 
2075 5-p Sedan 695 
6693"? 

2395 5-p Touring $825 
2397 2-p Coupe oa 
2443 4-p Std. Sedan 


5-p De Luxe Sedan 976 


PACKARD — 


4-p Roadster $2,685 
5-p Phaeton 2,585 
4-p Coupe 2,685 
5-p Sedan 2,585 
(133 in. W. B.) 
7-p Touring $2,785 
7-p Sedan 2,785 
5-p Club Sedan 2,725 


7-p Sedan Lim. 2,885 


(136 in. W. B.) 


wee 4-p Runabout $3,850 
sidan 5-p Phaeton 3,750 
omnes 4-p Coupe 4,750 
nian 5-p Sedan 4,750 
(143 in. W. B.) 

nanne 7-p Touring $3,950 
sitesi 5-p Club Sedan 4,890 
es 7-p Sedan 5,000 
caneiaia 7-p Sedan Lim. 5,100 
PAIGE 6-72" 


(125 in. W. B.) 
7-p Touring $1,655 
4-p one Roadster 1.998 


5-p edan ,695 

4-p Coupe 1,995 

7-p Sedan 1,995 

7-p Limousine 2,245 
(115 in. W. B.) 

4-p Roadster $1,540 

5-p Brougham 1,395 


5-p Landau Bro’m 1,395 
5-p Sedan 


PEERLESS 6-72” 
(126% in. W. B.) 
3175 &-p Touring $1,895 
3425 5-p Coupe 2,295 
3500 5-p Sedan 2,395 
(133% in. W. B.) 
3275 2-p. Sp Roadster $2, ase 
3300 7T-p Phaeton 1,99 
3700 7-p Sedan 2, 598 
3825 7-p Limousine 695 
3575 5-p De Luxe Sedan 2 795 
3650 7-p De Luxe Sedan 2,995 
$6§-80” 
2800 5-p Phaeton $1,395 
2895 5-p Roadster 1,495 
sseitiaili 2-4-p Coupe Roadster 1, 565 
2950 5-p Sedan 1,495 
3140 5-p Std. Sedan 1,595 
wane onpine Sport Sedan 1,795 
3140 5-p De Luxe Sedan 1,795 
**6-90” 
a 2-4p Sport Roadster .......... 
mannan Coupe Roadster ......... 
ieee Sedan ,895 
heel Sedan 1,895 
‘ae po oy 1,995 
(133% i OW. B.) 
eG «aan Roadster $2,995 
VE 7-p Sedan 3, 
3950 5-p Sedan 3,495 
4025 7-p Sedan 3,595 
4100 7-p Ber. Limousine 3,795 


(126 in. W. B.) 


5-p Coupe $2,795 
5-p Sedan 2,995 
PIERCE-ARROW 
**g0” 
2-p Runabout $2,895 
4-p Phaeton ,095 
7-p Phaeton 2,895 
5-p Coach 2d. 2,995 
2-p Coupe 3.190 
5-p Coach 4d. 3,250 
7-p Coach 3,250 
4-p Coupe 3,695 
5-p Sedan 3,895 
7-p Sedan 3.99 
7-p Enc. Dr. Lim. 4,045 
7-p Lim. Coach 3,450 
36"? 
2-p Runabout $5,875 
4-p Touring 6,875 
7-p Touring 5,875 
3-p Coupe ,37 
4-p Sedan 6.375 
7-p Sedan 5,875 
4-p Coupe Sedan 6,375 





SHIP 
WT. PASS. BODY STYLE. PRICE 
PIERCE-ARROW (Continued) 


4840 7-p Bnclosed Lim. 5,875 
4840 7-p French Lim, 7,500 
4840 7-p Encl. Dr. Land 6,000 
4760 7-p Sedan Landau $6,000 
4880 4-p Lim. Encl. 6,375 
4800 4-p Sedan Landau _ 6,600 
4880 4-p Encl. Landau _ 6,600 
4740 7-p French Landau 8,000 
PONTIAC 
2395 2-p Coupe $825 
2450 65-p 2d. Sedan 825 
2455 5-p Landau Sedan 895 
REO soT.g”? 
3375 2-p Roadster $1,665 
3182 5-p Sp. Touring 1,395 
3365 2-p Coupe 1,495 
3365 2-p Spec. Coupe 1,565 
3515 5-p Sedan 4d. 1,565 
3565 5-p Spec. Sedan 1,745 
REVERE 

660599 
3900 2-p Sp. Roadster $2,750 
3975 4-p Speedster 2,750 
4050 5-p Touring 2,750 
4300 5-p Sedan 3,800 

sor? 4 
3700 2-p Roadster $3,200 
3800 4-p Sportster 3,200 
3970 5-p Touring 3,200 
4400 5-p Sedan 4,000 
RICKENBACKER 

‘se 
3038 5-p Touring $1,750 
3068 7-p Touring 1,795 
2953 4-p Roadster 1,795 
3116 5-p Coupe-Sedan 1,495 
3202 5-p Brougham 1,695 
3092 4-p Geuse Roadster - 920 
3317 5-p Seda 1, 
3353 T-p Sedan 2,195 

‘“B-8” 
3227 4-p Roadster $2,195 
3315 5-p Touring »15 
3355 7-p Touring 2,195 
onnunaiae 4-p Sup. Sp. Road- 

ster 3,250 
3445 5-p Coupe Sedan 2,095 
3486 5-p Brougham 2,195 
3345 4-p Coupe Roadster 2,320 
3603 5-p Sedan 2,495 
3640 7-p Sedan 2,595 
ements 4-p Sup. Sp. Sedan 5, 000 
ROAMER 


**§6-50-55” 


Spec. Tourer $1,295 
Spec. Sp.Tourer 1,395 


Bus. Coupe 1,395 
a - Coupe 5 
seeainiane - Sedan De Luxe 1, 695 

“§-54-E”’ 
Shannen 4-p Roadster $2,385 
si isaiaits 4-p Tourer 1,985 
Aeciaiaen 4-p Sport 2,285 
onenianiin 7-p Tourer 2,285 
eaaneaes 3-p Cabriolet 2,750 
ae 5-p Sedan 2,950 

*4.75-E” 

“Custom Built” 
a 2-p Speedster $3,485 
lataadiniie 3-p Sport 3,285 
pe 4-p Tourer 2,985 
“8-80” (126 in. W. B.) 

2950 2-p Roadster $1,895 
3150 2-p Coupe 1,985 
3580 5-p Sedan 1,985 


ROLLS-ROYCE 
Manufacturers do not quote list 


prices. 
STANLEY 
“962” 
3600 65-p Phaeton $2,650 
4000 5-p Sedan 3,400 
STAR 
66499 
1850 2-p Conv’t R’dster $550 
1905 5-p Touring 55" 
1965 2-p Coupe 675 
2120 5-p Coach 695 
2190 5-p Sedan 4d 795 
Standard “6” 

2075 5-p Touring $725 
2160 2-4-p Sp. Roadster 910 
2100 2-p Coupe 820 
2245 5-p Coach 880 
2355 5-p Sedan 975 
2365 5=p Landau Sedan 995 
2150 2-4-p Sp. Coupe 995 





SHIP 
WT. PASS. BODY STYLE. PRICB 





STEARNS-KNIGHT 
“¢g. 85°? 
a 2-p Roadster $3,250 
nciiniein 4-p Touring 3, 
eunee 2-p Cab-Roadster 3,550 
ane 4-p Coupe 3,350 
Ronee ‘i 5-p Std. Sedan 3,350 
Siiatiiiien 5-p Custom Sedan 3,350 
enaden 7-p Sedan 3,550 
a 56-p Std.Sedan Lim. 3,550 
penn 5-p Cus.Sedan Lim. 3,550 
anectiun 7-p Sedan Lim. 3,750 
STUDEBAKER 
Standard Six 
2700 3-p Du. Roadster $1,125 
2765 3-p Sport Roadster 1,295 
2830 5-p Du. Phaeton 1,145 
2875 3-p Country Club. 1,295 
2945 5-p Coach 1, 
3115 5-p Sedan 1,295 
3235 56-p Custom Sedan 1,385 
lL Cus. Victoria 1,335 
Special Six 
3500 4-p Sp. Roadster 1,595 
3495 5-p Du. Phaeton 1,445 
3470 5-p Coach 1,445 
3620 6-p Brougham 1,795 
Big Six 
(120 in. W. B.) 
3270 3-p Du. Roadster $1,495 
3400 4-p Sport Roadster 1,645 
3405 5-p Sport Phaeton 1,575 
3510 5-p Club Coupe . ,650 
3680 5-p Sedan 1,89 
3835 5-p Custom-Bro’m 1. 985 
(127 in. W. B.) 
3630 7-p Du. Phaeton $1,775 
3910 5-p Brougham 4d. 2,095 
3945 7-p Sedan 2,145 
4050 7-p The President 2,245 
STUTZ “A-A” 
(131 in. W. B.) 
4164 2-p Speedster $2, 995 
4175 4-p Speedster 2,995 
4390 5-p Brougham 2,995 
4416 5-p Sedan 2,995 
4273 4-p Vic. Coupe 2,995 
4286 2-p Coupe 2,995 
(145 in. W. B.) 
4656 7-p Sedan $3,685 
4731 7-p Sedan Lim. 3,785 
VELIE **g60”" 
3025 5-p Club Phaeton $1,450 
2908 3-p Coupe 1,450 
3175 5-p Sedan 1,450 
3340 5-p Royal Sedan 1,785 
3350 5-p De Luxe Sedan 2,050 
WILLS SAINTE CLAIRE 
“B-68” 
3500 7-p Phaeton $2,900 
3520 5-p Sedan 3,100 
3635 7-p Sedan 3,300 
“C-68” 
3350 4-p Roadster $2,900 
3400 4-p Gray G. Trav. 2,900 
3600 5-p Sedan 3,200 
“1-68” 
— 4-p Gray G. Trav. $3,000 
poe 4-p Roadster 3,000 
nents 4-p Cab. Roadster 3,650 
penne 5-p Std. Sedan 3,450 
sane 7-p Sedan 3,550 
esaunien 5-p Brougham 4,050 
cea 7-p Enc. Limousine 3,650 
“WW-6” 
3650 7-p Phaeton $2 600 
3410 4-p Roadster 2,6 00 
3550 4-p Gray G. Trav. 2.600 
3680 5-p Sedan 0 
3765 5-p Vogue Sedan 2,900 
3775 7-p Sedan 3,0 
3835 7-p Enc. Limousine 3,035 
“T.6” (127 in. W. B.) 
3675 5-p $2,700 
3580 4-p ,700 
3750 4-p 3,350 
3900 5-p 3,150 
3970 7-p 3,250 
4080 7-p 3,350 
3920 5-p 3,750 
3810 5-p 3,150 
WILLYS-KNIGHT 
ct) 
3323 2-p Roadster $1.860 
3395 5-p Touring 1,750 
3566 7-p Touring 1,950 
aeitinees 2-4-p Coupster 2.296 
3604 4-p Coupe 2.195 
3686 5-p Sedan 2,296 
3822 7-p Sedan 2,495 
P “70” 
2846 5-p Touring $1,295 
siiadiee 2-p Coupe 1,395 
2853 5-p Sedan 1,395 
3050 5-p Sedan 1,495 











(gp 260d uo panutzuo7) | 


a? 


prey T—L djzAY]Ja 19zIeNY—O ayeld asuig—d gdnod esvairy—ary edno ssveiZ pus [Q—n) diy--¥ 

pivpu 8IG—BI¢ dung—ng pee} 401M RIM Sdnd [ID9—aGO apis pue peayy—y {SYS peeqieay ‘uley)—OD) Buryjxvog sapenb-s914 | —% 

UISUOOST\ —St AA ayeul peoedg—edg aunsseid qyim yseidS—Sd BdnD este put O—DNO  —_d4diyJo Jezaenb-seiy , —f dunyvog [M4—4 MO2T 4SEQ—1 Bulyeoy-iwleg— 2 

0120 W1-S4]].\—W- MA (@AtIp ssulveq sdnd 1Q—2Q —-sooyad awod eUIEzU]—Y-] 194 [\—d ureq—49 4ysuey [[eseaQ—t 

@SNOYBUI}SE AA —SO AA qyeysuivo) 1veZ8 indg—dg qJeysuIeD pu spol ZuljoeU (s8auds 1801) ad} jerwedg—qQ seedy INO} [eus9}U[—,-] OUge{—J SYS PeIyIOAG IVa‘) jPAsq@—Og 1800 B13X9 4B SUOOT/eg—} 

JOUIE A —JB AA sX—J (UOIVeoIIGQn]) yYstUEdg—dg “000 “ZyeYsSHUvID 0} VINSse1g—Yd (seyeiq) jeuo4dQ—oO DOSSIUISUBI, [VUIIIXY—]-qC gj90qM INO} ‘[BUsa}x9 "}800 B1}X9 4B SUOOTTeG ; 

Ivar) JauIe\—5)-M GAA 9A99|S—YX '  "  @qeaedeg—deg SBuLIvaq |e 0} sansseid [IN y—Ad (s#uyids vei) U110}}8]|g—N S[ooqA Ive [eUlezxq—y-F pue [euiezUl 4JOG—J-g —sjepoul uado piepue}g—S 

BON polg [esidAUl)—d-f} SOLE A—JBA OAIIgG—9S sZuLIeeq Pol ZurjoaUN00 ou0N—N 193 [BOPP —eH =—_-8]90YM NOY [wUIIAXY—4-J ]90}8-1uleg —q 3800 €1}X9 JV¥—, 
ourqoey [esau] —W-f) JOAgT13UG)— A ondije-Tm1ag—g pus yeYsHUCIO []v 07 oNss-1g—Jdq [voraeqo9 WI — 1A (seq8q) oneupAH—H andy? [.4—J 4407-09019] ¥——Z-V 

udyuy—uny | coydsés-oulseyy—YyL 19913007 —Y un3 sinsselgJ—jig [e309 —a (S@ATVA) [e}UOZOFYFR—H ysip ady4iny~—g wumnuldin,|y¥—|V SIOGIWAS OL AW 


wos}or[. EL 


mere 
w394.—24.L | °9Z-4d] * 09-8] "Ul AT} S°h) “9 34] °° “tdgea) aM} * -aMO'q] “oreq] “ 148 YGx9/ £-9106 GL°9xE) 81 opqouesey 
prouey L—a4L | °9Z-4d] ° “09-S) wy a oo oh: aed aan --aneyaal tent sie ‘ etoxese-olgp-° pa oiqou0207 


819qQ01013G—ANG | 9Z-1q]}° 

Burji939— orm: 
cong arg 97-4 by 774 “epy | “Wey” ze) * “tds‘d}““ofeq) ** PXEZ-8/8 “AL LL°Sx0€] = ZT 
Jropyydg—ids | 'W-4d] add : jag-ar "GAO "C) 09/9 |" 

. . . * oo one -U e- Aw 

doordgs—1dg |"8C~4d] AA]68 "F/M, a] dS) “DM * aR d| AIO | 
OFF [ewadg—eds |"ed-id ‘A-A]60" F/M 4} “tS -M) * PPE) Aw | 
een pice. Wd ad . * M . hen ee e* | d q | . 
19/q249S—4Pg |“ 1V-4d]) ‘A-G| 69 $) aM aa. 
paoyyo0y —20y |" ‘ad “d--ay 
Ppysvy—fey |° u-a it tg-ay 
819}9d —1?d . TTI *e 2 ee . 
ABAY}ION—AON] |’ al 7 3tg-ay: 
eq YHON—d-N 2 oe. 


Motora: 





oc oO 
OD 





‘— —{ pa 


. . 


2 
>! 
‘ 








<<=<0 00 


=. s 








Sul 
~ 
\ 








\ owt ott X ott 
os 


De OD <i <t De <a> 2 03 03 US HD CO <r De 09 De <at> De <t <a> <a 09 1 09 AD ae 








Wot 








a) 


GZ SXTE 
GZ" SXTE 
OF bX62 
gx’ “MOO! 02°9xZE 


PxKe-9/Nb1 LL SXx0E 
Vepx%e7Z-9/16° GZ Sx0E 
YPxH2-919 CL PX0E 
02 9XZE 
APxKe-ginp 00 9XZE 
o px? bes GZ Sx0E 

— GZ Sx0E 


aOO00=zO00000 


OMDOD BOD OO 





4 = = . = 
pe ne oe 
eye 











a10un Wy —unyy 
ouUIqov] Solueqos | — 220] 
JeAre py —szey] ** *1do-u 

sUvAT PULYIIIW—JIPW 
Burwi00 AT] —IA] 
OUIAGT—aey | 
O[[1A9 N-0090T—N-'T | 
971178N f—np 
uosuqof—yor 

x00v (—oer 

491800] —0oH |’ 
JQUIUIOL)—wer) 
qotpooty—4PD | 
TN A— Pd | 

ay I— 4 

00387 —1e8q 
oyouAg—utg 
u04ysng]—ang | 
10(]—-9q | 

HO1}0q —19q] | 
uoreq—ofeq 
uosMeq—eqg 
Teqduey—jdy 
BIqUIN}o)—Jo-) 

ye} U98UT;T0—ue) 
xvuNL—19 
puypear)—fQ | “TV~d] ° 
soNpPolT SYO—SYVo jFesod |" 
19418) —1¥7) |W9MOG] © 

sdnd o1ssegq—eg |UaMog 
ead 2 ea—a | &S-d}/ 
YT-UMolg—T-q | °S-4d] | 
yoog PY Biog—gqypg | TV~d 
poysuy—suy | 9Z-Ad// 
[eeulTy—ayy 
opus] V¥—{V 
suEepy—*py 

ary -OY—TV | 

{Ue Y~19748M VY —¥y-y 


*- “1dg-u . 
. ‘W-)-w . 
eee 1dg-u se 


+ |? pont — ped ped peed pret peed reed peed feed 


oe 
Se & 
SSRSRSRSSSISS 


e 





- “g9yy-ua] °° 
+ “99 p-un| * 
* *99JA-U] * 
uapy-ua ° 
Tal 
**UM(-Ull ° 
“ga yy-un| * 
eng qeua * 
+ +sagg-url 
ee ‘1d9-u : 
ee “1dg-u ee 
eee “1dg-J . 
A* gqeq-uil: 


NAN 
— 


“bee ah 
ye 


* 


eee eet 


= 


ae 


Z19queseng 
$104}01g @3po 
=“ 


cnlamlan ania tiie le Mi tele el ee 





ee 


aS 
oe 
— 





GEE 
aoe 


ZLALZLZALZLZA AZZ ZAZOZAZMASNAANSANRHAA AZ 


5. A Ev 30 9 60 


+ 
rh 
ooza fo 
[INARA ZA ZZ 


* 


S20 DSS2mmeaz ee zw eww SSSzSsawe SK 
. — 


RD SH AD DH aS eH es ee ee en qe qe qe ee 





' 
— 
oS 
N = 
= ah 
FDHIWD CD MAHGM MAM SIW eFereg —egaNegeqacg wt MAoVoKoOoSwe SS 


OD 8 19 09 8 00 00 HOM Sines P< 00 3 ~nN af) OF UD S209 CO 2 COCONINO 
NPN MN MANDAN AN A OD eet ON Ais oni as tes 


Yepxs 6-9 


Mpxe-9 GZ SXF 
84 9X8<8- ©) hXGZ 
gx%{t-9 0Z '9xZE 
OF $X6Z| 
Pxei g-pl ‘dng: “uMol§2 7 exog/ 
Yepx{F-9/9 odg" us 
YPx€-9]9 PP3g Uao 
Gx24E-9/G8 °° UMC 
4 px84E-9lUs  UOD , 
es} iD ee ‘u09 ° z 
S4SxXS4E-B1bIS  -UMO! C2: SEI-ZEl | pre eT! 
Wepxe4{E-9] sep UMG “¢ 8ZI-Ozl gz @ OZ ying 
YHpxE-9] pig “uno ' CARI a yping 


| ' OFT 
“pxKe-8 


EE §6&p,, 
moo wy 

=~ 
ZZ ZZ: 
DZ MHZ 
t. cor 








° 





adit 


aaees 
Ss 


EE 
< 


Ae pc ae 


Achohatch~S . 
Se ySSesses NRor 


ae ‘ot ta — [ss 
MD AD ADT HH HHO He ee 








2 Memon 
NAS ANS 


WHP ‘9A 
WSP 947 
IO’ *-* ‘OAT 


Tas SAAN AAAZ 
ZZZ ZLZHALZALZAZ ° 
Ps a gy iy i yy By ey Ay yy ay gD Oy yy yy By Gy yyy AAA PYAAR AYA AA AYO AVA, ALA, AYA, 
ZZZ APL ZZ 
< dad Pd pa ba dd 
ZOO _ OOOOOODDOO 


Ew EE 
eof cot es| 
aa 

mn 
== 
= ao 


o 











oy ®W 
10}21Nqse-) 


= 
a 
2 


32207] 
L—04 


O18y Ivar) 
O4eW 


we}sh¢ uotjwUs] 


‘] pue 
tr ad | hee 


yisuey ox 
pue edi L—s8uudg say | 5 
2 
uot 
J@atu 
js40ynYS 
40) CIPEY 
souedwieg 
UA Heys ques 
juawea sed 
“Sig U0}sI 


pue edi 


LUPIN AZZ HHLZLLHRHZ WZ RAZZ ZZ ZZ ZZ ZZ ZZ eZ 





SOUL 222 SHH MA Meee ssss wa AZZ AAZ ZZ pp Zp 
OUD LO | zzz mmmMAA Kameez Me BALZAZLZZEZHAZLZZH ZZ AZ HAZ AZAR, fy 


“dH peiey 


peuondg — 

L P4M-b 
}®30 
1—puey 


SLUVd WOOLS 40 
‘SUdW JO SANWVYN 
—SNOILVIATNEAV 


i 


TAQOW GNV JAVA 


masks upg |OOD OCOWMOORE EY BOK BROUDUYEYOOOS a0 0 COUUERGUMMEEEEOm BO 


SHV] 10}18) 
pure 10)e10Ue 


“J8Oqg UR] “ON MOA <M OD et et et OD 03 3 
~eSueliy aaje, ee el 


Oye] pue odf 
—Uonje11qN'] sissey 
Oye pus odiy 
we}si¢ Surjo0) 
[etsajyepy uojsiy 
eanig yeysure) 
2901) pus e10 
*s}47) Jo sequin 


edi 
uoi 
edi 



































eye —i?S iter) 





























pue edi | —syjes 


WaLSAS 
WOMLOITA ANIDNG 


O48] —1¥er) Bu1100)¢ 


ATXV avad 









































e4e|A pus edé j —yoinjp 








S1SDQ 1DU01ZDU D UO PazNgr4}sip SALVO SasiLdwUoI 481) S1Y J 


S[Spoy] 1B AJosuOSssBg JUOIIN’) JO SUOIJBOIFIOOdS [BOIUBYDI 











October 21, 1926 MOTOR AGE 47 


C] IS now a firmly set con- 


viction on the part of thou- 
sands of motor car dealers that 


-LOCKHEED HYDRAULIC 
Four BRAKE S Wheel 


are not only the most efficient 
ever designed, but that their 
superiority is so convincingly 
demonstrable as to constitute 
one of the chief factors in sales. 
As a result, these dealers not 
only sell more cars, but find 
that the cost of brake service 
on the new cars they sell is so 
much lower as to mean a 
substantially higher net profit. 








THE HYDRAULIC BRAKE COMPANY 
DETROIT, MICHIGAN, U.S. A. 
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'Zen—Zen ith 


Y—Yes 


Sp—Spur gear (camshaft drive) 


- ing rods and camshaft bearings Sp—Spanish (lubrication) 


PS—Splasb with pressure 


ll tl i 


et tle il 


OG—Oil and Grease Cups 


J—Three-quarter elliptic Oc—Oil cups 


K—Cone 


H—Horizontal (valves) 


D—Miultiple disk 
E—Full elliptic 


A-—AIY 
Al— Aluminum 
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C five hundred color 


and u pholstery combinations 


r+ fifty body styles and ty pes 


America has greeted Cadillac’s individualization 
of motor car choice with an enthusiasm fully 
equal to that which accompanied its first realiza- 
tion that in this great new line of Cadillac cars 
had been achieved a new and sensational advance 
in motor car performance. 


To such chassis features as unexampled smoothness 
of power, and speed that makes this new Cadillac, 
by the test of actual comparison, one of America’s 
fastest stock cars, is now joined the unique advan- 
tage of 50 Body Styles and Types and 500 Color 
and Upholstery Combinations. 


It is precisely because of Cadillac’s supremely 
great performance and dependability that this 
unprecedented variety in body ofterings is regarded 
as characteristic of Cadillac’s consideration for its 
public, and as important and significant as any of 
Cadillac’s great engineering triumphs. 
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The even greater success that (adillac 1s achieving - 


The man who buys a new go-de- 
gree eight-cylinder Cadillac is not 
especially interested in having his 
attention called to one orthe other 
examples of Cadillac manufactur- 
ing excellence. , + - 8 


Heknows thatevery earnest, hon- 
est effort to build a good motor 
car has for its inspiration and ex- 
ample the desire to approach 
Cadillac fineness of fabrication; 
that he will never long for deeper 


N E W 9 O 






motoring satisfaction until and un- 
less a greater Cadillac appears. 
That is why new hosts of buyers 
are flocking to the go-degree Cad- 
illac and surpassing all Cadillac 
sales records for24 years. + + 


AC 


CORPORATION 


Priced trom $2995 upward, f. o. b. “Detroit 


CAD] 


DIVISION OF GENERAL MOTORS 


DECRE E 
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The new type Perfection Heater 
at unheard-of low prices—means 
easier sales—quicker, bigger profits 


EVER before have dealers 
and service men had 
such an opportunity for big- 
volume, profitable business 
during the winter months! 


Think of the thousands and 
thousands of motorists who 
have been driving in cold cars 
each winter because the kind 
of heater they wanted was 
not available! 


They’re going to jump at the 
chance when they learn they 
can have genuine Perfection 
Heaters in their cars for only 


$5, $8 or $10. 


New type heaters that pour 
luxurious warmth into the 
car the minute the motor 
is started— 


Heaters that don't rattle or 
magnify motor noises +: - 
approved by the Under- 
writer’s Laboratories— 


Heaters that can be installed 
almost while they wait— 


sturdy heaters, compact and 
as well made as any part 
of the car. 


That’s the news that is being 
told to the nation through the 
big Perfection advertising 
campaign in the Saturday 
Evening Post, this fall and 


winter. 


And to say that you can sell 
ten heaters this winter where 
you used to sell one in the 
winters past, is no exagger- 
ation—if you take advantage 
of this new Perfection pro- 
position at once. 


Don’t wait. Send in the coupon today. 





PERFECTION HEATER & MFG. CO. 
6543 Carnegie Avenue - Cleveland, Ohio 


Please send me a full description of the new type 
Perfection Heater for motor cars—also complete 
information about your attractive franchise. 


Name 





# Street _ 





City State 
' CO Jobber 


[) I am a dealer for - Car, 











[) I am interested in the complete line. 





That sensational development in carburetion, the Swan System, is 
made by this company’s subsidiary The Swan Carburetor Company. 


PERFECTION 


October 21, 192+ 
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Also the standard exhaust 
type Perfection Heaters, as 
used by leading car manu- 
facturers, $12.50 to $20.00 
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Accuracy Guaranteed Within .00O1 
"THE perlected chucking system in the Sioux Valve 


Face Grinding Machine assures a job as accurate 
as it is possible for human skill and engineering knowledge to 
make it. 


The valve stem is gripped at the best part — just above the worn surface 
—the only proper place to chuck a valve so that its face can be ground in 
proper relation to the valve stem guide hole in the motor. The chuck is hardened and 
has six points of contact—two points on each of three jaws. The jaws are relieved in 
center and, for accuracy, are internally ground after assembly. 





The floating aligner, with its cone-shaped center, aligns the valve and. also serves as 
a stop, holding the valve stem rigidly centered in the chuck. It is adjustable for valve 
stems of different lengths. 


Before you buy any valve face grinding machine get a demonstration of the “Sioux”. 


ALBERTSON & CO., SIOUX CITY, IA. 
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_ The Up-to-date Motor Car 
Clean Oil—Clean Air—No Dilution 


dad years 
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Never in the history of the automobile has development been so 
marked and progress so swift as now. 


Especially in those new devices which mean added economy and 


convenience to the owner, and longer life to the car, the industry | 
is making tremendous strides. 

Naturally dealers are interested to know about these new devices. 

We are therefore offering free to interested dealers full informa- 

tion on any of the following timely subjects: 
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If you want to be fully informed on the new devices that are insur- 
ing the automobile new life, simply check the number in the cou- 
pon below which corresponds to the number of the subject on 
which you want information, anda bulletin will be sent you free. 


AC Spark Plug Company, FLINT, ACichigan 


AC-SPHINX . AC-TITAN 


Birmingham Levallois-Perret 
ENGLAND FRANCE 
AC SPARK PLUG COMPANY, Information Division, FLINT, MICHIGAN 
Gentlemen: I want to know more about the modern motor car and its improvements, (1) 2) 3) 
and am especially interested in the subject I have checked here: 









My Name 1s 







Address . ne > ee be oS LY Re 








City... 
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SPARK PLUGS  SPEEDOMETERS AIR CLEANERS _ OIL FILTERS 
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Capturing the 










Read What a Few 
Motorists Say 


“TI drive my Chevrolet | 
from fourteen to sixteen =~) 
hundred miles _ per | 
month, a good part of it 
on country roads of all 
kinds. I find that the — | 
pimples and dimples in oe 
the roads are no ob- 
stacles to me asI glide ; 
over them as smoothly 
as if they were not 
there.” 


“I gave my set a very 
good try-out on my 
Dodge sedan and all I teu eames 


can say is—they do all Prices Slightly Higher, Denver and West 





you say they will do and 
MORE.” 

“Hexdees have pro- 
duced a marked im- 
provement in the riding 
qualities of my Buick.” 

“On my sedan your 
Hexdees have effectively 
stopped the pounding of 
front axle against the 
frame bumper which 
very frequently hap- 
pened when using the 
devices which came with 
the car.” 


ae “They certainly make 

-~ a world of difference in. 
the riding of my Ford 
coupe.” 
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OR two outstanding reasons permanently adjusted they never 

Hexdees are capturing today’s need servicing. 
tremendous market for “‘riding com- 
fort” —(1) They do a double job— 
yee oye control both the downthrust and the 
: ee see rebound of springs without impair- 
ae ing normal spring action. (2) And 
they dothis double job at startlingly 
low prices. 


Dealers are “Cashing In” 

Distributors and dealers every- 
where are making decidedly worth 
while profits by taking advantage 
of the quick-turnover, low-stock 
features of the Hexdees proposition. 
Users are selling their friends — 

There are other reasons, too— continually boosting the Hexdees 
Hexdees can be installed in thirty demand. 
minutes, no holes to drill, no special A few distribution centers are still 
fittings required —and when once open. Write for complete details. 


DETROIT STEEL PRODUCTS CO., 2286 East Grand Blvd., Detroit, Michigan 
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Universal | [/4\; 
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Outselling all others because it is the 
only 100% Universal Heater! 





Type R-14 


Can be installed in any model American built car—wherever the car owner 
wants it for his own comfort and convenience—at positively no extra incon- 


venience to the man installing it. 


Chanson R-14 and R-25 
Heaters 
Are 100% Universal 
because 
They Can be Used as 
Toe-Board, Heel-Board 
or Rail Heaters 
In Front or Rear 


Second 
Because One Size Valve ~ 


Fits all Cars 


Type R-14 
Fits all cars. Shipped complete with Valve, 
Dash Control, Control Dash Clamp, Flexible 
Intake and Tail Pipe. Length over all 14 in. 
List $8.50. 


ORDER FROM ANY JOBBER! 
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Models 1-F and 2-F 


Two of the popular register type Chanson 
Heaters. Provided with satin finish aluminum 
hinged cover and pressed steel pan with clean- 
out door. Furnished complete. Model 1-F 
18x84 in.—List $20.00. Model 2-F—11x8% 
in.—List $13.50. 


ILLINOIS IRON & BOLT CO. 
Est. 1864 


Chanson Devices Division 


Dept. 2118 Carpentersville, Ill. 
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Other Exclusive Features— 
Double-Chamber Pressed 
Steel Heating Element 
insures Instant Heat. 


Cast-Iron Muffler Intake 
: (patented) eliminates 
8 all Exhaust Noises 


No Odors—No Gases. 


Both Intake and Outlet 


are at One End—Only 
_ Necessary. to Cut One Hole 
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Type R-25 


Has specially designed cast-iron heating ele 
ment with Chanson Baffle Plate construction. 
For large sedans. 
Shipped complete. 


Length over all 25 in. 
List $15.00. 


Mail This Coupon 


ma ae 2. BH tee cn - — 


Illinois Iron & Bolt Co. (Chanson Devices Div. ) 
Dept. 2118, Carpentersville, Ill. 


Please rush prices and discounts on your con 
plete line of Chanson Heaters. 


Name... ee. 


Jobber’s Name. 
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Builders of Business 


HE ever-increasing sales of 

Gilmer Fan Belts are the 
natural result of an unbeatable 
combination —a display cabinet 
that creates consumer demand 
plus a moulded rubber and cord 
construction that keeps the prod- 
uct sold. 


With this Gilmer display cabinet 
on your counter you'll sell more 
fan belts than ever before. It keeps 
your stock always neat, easy to 
handle and within easy reach. 
And with the fan belts it holds, 
you can serve 98% of all makes 
of cars. Ask your jobber about it. 


L. H. GILMER CO., Tacony, Philadelphia, Pa. 
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National 
Automobile Show Issues of 
AUTOMOBILE TRADE JOURNAL 
and MOTOR AGE 


Coverage of the greatest automotive trade audience ever reached by 4 
business paper or a general magazine. 

Editorially these two super issues will render a tremendous service to 
trade and industry. Each will bean automobile show in itself. 

Every dealer, service station owner and garageman in the United States 


will welcome his copy. He will read it and keep it as a reference guide during 
the months that follow. 


A relatively small percentage of the automotive tradesmen throughout the 
country will attend the New York and Chicago Automobile Shows. 


But whether they attend or not, the two great Automobile Show issucs 
of Automobile Trade Journal and Motor Age will be of high value in giving 





Chilton Class Journal 
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to all dealers, their sales and service executives, a true picture, not only of the 
National Shows themselves, but of the entire automotive industry, and the 
trends within the industry, which will guide them during the year that is just 
around the corner. 


Present paid circulations of AUTOMOBILE TRADE JOURNAL and 
MOTOR AGE, combined, total 69,630 copies to the trade and industry. The 
30,370 copies difference between 69,630 regular circulation and the 


Guaranteed 100,000 Copies Trade Coverage 


of the forthcoming two National Show issues will include practically all the 
firms not now appearing as subscribers, who will receive their copies under 
stamps postage. 30.37% increase in circulation. 


No increase in rates to contract advertisers 


We desire to particularly stress the importance of this 100% trade audi- 
ence as compared to a mixed consumer and trade audience. In our case the 
advertiser is assured that his message will reach and cover practically THE 
ENTIRE TRADE—not a major portion of circulation going to consumers, 
and a relatively small percentage to the trade. We guarantee coverage of 


—the TRADE 
—the whole TRADE 
—and nothing but the TRADE 


Automobile Trade Journal, National Shows issue Jan. 1, 1927. Last forms 
close Dec. 20, 1926. 


Motor Age, National Shows issue, Jan. 6, 1927. Last forms close Dec. 31, 
1920. | 


Advertising rates will be sent on request. 


Early receipt of advertising copy will advance mutual interests. 


AUTOMOBILE TRADE JOURNAL MOTOR AGE 
Chestnut and 56th Streets - 5 South Wabash Avenue 
Philadelphia Chicago 





Company Publications 
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CHEVROLET, Cast Iron..$6.00 


STAR, Cast Iron 








ESSEX, Cast Iron............. $9.50 
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FORD No. 3, Cast Iron, 


for hot-spot equipped 
cars $5.00 





OVERLAND, Sheet Iron..$3.00 





























O, Boy! How winter profits perk up when 
Red Cat is on hand to draw in the heater buyers. 


The Red Cat Heater line—9 great models—is 
the most profitable you can tie to. Turns fast 
and nets real profits. 


Cast-iron manifold type! more heat! quicker 
heating! easily installed! equipped with handy 
regulator!—that’s why the Red Cat Heater sells 
fast ALL. WINTER. 


Put in a stock and feature it big—then, watch 
the dollars roll in. 


WRIT for Complete 
Information 
Get all the Red Cat facts. Just ask your jobber sales- 


man. He'll tell you all about the Red Cat line and 
profits. Or, write direct to us. 


G. A. ROTH MFG. CO., Hastings, Neb. 


$25 Ht weet = eSeomenereety a oe 


Fans ge 


October 21, 1926 
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‘HERE are service stations, repair shops and equipment stores 
that seem to deliberately turn their backs on good profits by 
failing to take advantage of their customers’ need of brake linings. 


Whenever the repair man starts in to pay special attention to the 
brakes on cars brought to him, a noticeable increase in profit follows. x | anti 
Brake Inspection Weeks all over the country are calling attention ee 
to the big percentage of cars whose brakes need relining. The con- 
dition exists everywhere—even right in your locality. We can help 


you secure these jobs for your shop. | 
Write for our very definitely organized Plan for Building up a a Le | 
Profitable Brake Relining Business. MULTIBESTOS 


BRAKE LINING 
MULTIBESTOS COMPANY, WALPOLE, MASS., U.S.A. 


NR 


MULTIBESTOS 


Pree Wore tw Baket mapeowad ) 


H 








REG, U.S, PAT. OFF. 


BRAKE LINING 


Multibestos Taxitrux Brake Lining Multibestos Clutch Linings 
Multibestos 229 Transmission Lining for Ford Cars Multibestos No-Wire Transmission Lining for Ford Cars 
Multibestos Special Transmission Lining for FordCars Multibestos Fit-< Transmission Lining for Ford Trucks 














MULTIBESTOS COMPANY _ 
Dept. MA-10, Walpole, Mass. 


Please send me details of the Multibestos 
Plan to increase my profits. 
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LAPS represents dollars invested in the Parts Department instead of the bank. This 
investment yields high interest in the form of Better Service and Increased Profits ° 


*s@.- it balances your stock, 

ve" gives it good display, 

and puts system into your Parts Depart- 

ment service. A LAPS System reduces 

your capital investment in slow-selling 

items and keeps fast-selling numbers 
at demand level. 


More than just a compact arrangement 
of steel bins, a LAPS System is a mag- 
nified parts book. It shows, at a glance, 
the quantities of parts you have, and 
the parts you ought to order. Each part 
lies in its own assembly where your 


parts man can easily and quickly find it. 


There is a LAPS System built for the 
needs of your dealership and it is rec- 
ommended by your factory service 
division. You should profit by the col- 
lective experience of almost 10,000 dealers 
who have shown that LAPS System 
makes the parts business pay. 


You want full value from your franchise. 
Let us know how many cars you service 
and we'll recommend — no obligation 
implied—-the particular System that 
will fit your needs. 


DAVID LUPTON’S SONS CO. + Puttapetpuia AND Detroit 
SALES OFFICE: 2631 WOODWARD AVENUE, DETROIT, MICHIGAN 
Sole Manufacturers of Lupton Auto Parts Storage Systems 
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THE KINGSTON UNIVERSAL 


Complete, with eight feet of flex- 50 
ible metal tubing, ready to install $ . 


on any car 





THE KINGSTON UNIVERSAL HEATER is the pioneer 
in universal types, and those now on the market offered 
in lieu of the KINGSTON are of necessity a year behind 
Kingston development. The new Kingston is better than 
ever—the heater that solves all problems. It fits against 
the vertical dash board, entirely out of the way, is simply 
and easily installed, and it HEATS. Thousands in use. 
Insist upon the KINGSTON, the first and best. 


The New Kingston Valve 


Constructed after a new idea, and absolutely gas 
proof. No fumes can escape, and its operation 
is simple, constant and positive at all times— 
the guaranteed valve. 


The Saturday Evening Post 


The famous Kingston line of heaters will be advertised vigorously throughout 
the fall and winter months in The Saturday Evening Post, and dealers 
should be ready to cash in on the big consumer demand thus created. Be 
sure to send for your supply of window and counter cards, follow-up litera- 
ture and other merchandising aids. Remember, this will be a big KINGSTON 
year. 











/ Kokomo, Electric Company { 
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THE MANIFOLD TYPE 


Standard model for 1926 and ear- 

lier Fords. New 1927 model fits $ 43 
new Fords with hot spot manifolds =— 
without cutting exhaust pipe. 


The Kingston Manifold Heater for FORDS has led 
the market for years. It is well made, durable, 
adds to the appearance of the car and the installa- 
tion is very simple. Has thousands of friends. 
Dealers should make certain that they are well 


stocked in preparation for the big rush on the first 
cold day. 


For the Chevrolet 


An exceptionally fine model for $ 0 0 
this popular car—handsome, effi- 5: 
cient, and priced right. 


The Kingston Chevrolet Model has been steadily 
gaining in popularity every year establishing a new 
record. We can recommend this heater strongly, 
and know that it will be a big seller this winter. 
Stock now. 


and Overland, of the same fine 


Models also available for Dodge $ 5 00 
Kingston quality, listed at 
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that hasn’t even been scratched 


7 ILLIONS of cars—old and new. 
it Millions of motorists at the wheel 


—listening these snappy morn- 
ings to coughing, sputtering mo- 
tors—wondering why the smooth- 
ness of summer operation has left 
these motors over night. 


Millions of “chokes” come to 
the rescue — flooding glass-like 
surfaces with raw gasoline — 
washing away the vital film of 
oil protection — bringing exces- 
sive dilution, fouled spark plugs, 
high gas consumption, extreme 
carbonization, corrosion and rapid 
cylinder wear. 


Punishment! No motor built 
today, however perfect, can with- 
stand months of such treatment. 


Skilled automotive engineers 
agree —and you, yourself, know 
—that the greatest damage that 
can come to a motor, comes as a 
result of cold. 


“60% to 75% of all damage to 
motors,” says one leading service 
expert, “is the result of operating 
motors in cold weather withoyt 
adequate radiator protection — 
where protection counts!” 


“Eliminate excessive use of the 
choke,” says another, “and you 
eliminate the underlying cause of 
most motor damage.” 


Pines Automatic Winterfront 


has been adopted as standard equip- 


ment on Packard “8” Peerless 





a 99 
? 


Peerless De Luxe “6,” Pierce Arrow, Millions will notice this smart-look- 
Willys-Knight Big “6” and Wills Ste. ing  money-and-trouble-saving device 
on these fine cars. Millions will 

see and read the big Pines Auto- 

matic Winterfront national cam- 

. ' . paign presenting proof to car 
Here’s how Pines Automatic owners everywhere that auto- 


Wiinterfront saves its own matic radiator protection is a vital 


‘ necessity. 
cost many times over. 
1 It breaks car owners of the costly This is your market of miilions 
“choke” habit. —that hasn’t even been scratched. 
A profit opportunity that you will 
2 It cuts the “‘warming-up” period to look far to equal in the field of 
seconds. automotive necessities. 
3 It prevents excessive crankcase dilu- 
tion. Just tell a man a three-minute 
story of the advantages of Auto- 
4 It prevents premature cylinder wear. matic Winterfront protection. If 


he believes in economy —if he 


It increases gasoline economy. wants smooth, summer-time effi- 


6 It keeps the motor always at the cor- ay 6 his motor the year 
rect temperature for highest oper- round — he'll pay the price of 
ating efficiency. Winterfront to get it—and he’ll 

stay sold! 


7 It prevents corrosion and condensa- 
tion. | ‘ 
Pines Automatic Winterfront 

8 It reduces carbonization. starts its work of saving motors 
and money at 60° Fahrenheit. 


9 It keeps the car warm inside. And that’s when Winterfront 


—and does it all automatically. Put on starts making money for the deal- 
in ten minutes without special tools or ers who go after the business. 
machinery. Drop up a line today for the bat- 


tery of Winterfront selling helps. 
It's an 8 months’ proposition. 


— That means 8 months of business 
Claire, because makers of these fine cars and 8 months of profits — ready when 
refuse to take chances with cold. you say the word! 


PINES WINTERFRONT 


It’s Automatic 


PINES WINTERFONT CO., 408 N. Sacramento Blvd., Chicago. Ill. 


Wholesale distributing connections everywhere. 
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The Marmon quality line, with a complete range 
of body styles and prices on the Little Marmon and on 
the Series 75 Large Marmon, will penetrate five basic 
fine car markets, offering dealers 


: ~ 
a coverage of the entire fine car oy hh) 


field under one name and one MARMON 


stundard of quality manufacture. 


¥ see next page P 








The lille MARMON 


—a quick, wristy little jewel of a car 
that can be readily parked in the smal- 


ler curb spaces 


—not merely a small car as it is 
known today, but very smart, very fast, 
very economical in fuel consumption 
—and comparable in luxury, distinc- 
tion, materials and workmanship with 
the finest and most expensive cars 


produced anywhere in the world. 


In many families it will serve as a 
small ultra-quality second car, as a 
worthy stable-mate of larger cars in 
the private, two-car garages throughout 
the country. 

But it will be more than a town car 
or country club type of car. It has the 


stamina to meet any motoring situa- 





tion. As such, at its price, it will un- 
questionably also be the choice of those 


who maintain only one automobile. 


The ratio of power delivered per 
cubic inch of piston displacement is 
amazing. In fact it delivers more horse 
power per cubic inch than any motor 
yet designed. (This of course does 


not include racing motors.) 


The decorative treatment of interi- 


ors is new and distinctive. 


It is not to be confused with the 
very worthy low priced and medium 
priced cars of the present day. Both in 
performance and distinction it is just 
as expressive of a person’s tastes as 
the biggest and most luxurious car— 


really a fine car several sizes smaller. 


The Little Marmon is now being shown, by appointment, to all interested 


distributors and dealers, at the factory. Please write or send the attached 


card in advance so as to meet with your convenience and ours. 


MARMON MOTOR COMPANY 


Indianapolis, Indiana 


We are interested in seeing the Little Marmon in a private, prior showing at the factory. 


It is understood that this request is to be held confidential. 


Firm Name 








By 





City 
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McQUAY-NORRIS 
SNAP RINGS 


Se McQuay-Norris has de- 
ES Ss ae A veloped the only Electric 
Furnace for melting and 
fa. x f oy in oan a Gal refining piston ring iron 
| eee? =P a SR —the finest piston ring 
“ae & ,' cee Sage material. 
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Why McQuay: Steves Rings Are More 
Accurate, Uniform, Dependable 


Fluid gauged for side accuracy. 


Face plate gauged for perfect flatness— 
“free from snakiness.” 


Ring gauged and feeler gauged for end 
clearance. 


Light gauged for cylinder wall contact. 
Scleroscope tested for hardness. 

Dial gauged for correct thickness. 
There is an inspection test after each 
manufacturing operation. 


Insist on McQuay-Norris Snap Rings for Perfect Satisfaction 


The Complete MCQUAY-NORRIS parts line 
PISTON RINGS- PISTONS-PINS -BEARINGS 


McQUAY-NORRIS MANUFACTURING COMPANY. General Offices: ST. LOUIS, U. S. A. 


Factories: St. Louis, Indianapolis, Connersville, Ind.; (Two) Toronto, Canada 
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Why Winter Profits Come Easier with The Cooper Heater 


Neat, simple installation—requires only one- 
half hour at the mgst. 


One model fits all Ford cars. 


Does not interfere with exhaust manifold, nor 
clutter up the motor block. 


Permits removal of floor boards without inter= 
fering with heater. 


Clean heat—no carbon monoxide gases. 

Volume of heat greater than actually needed. 
Instant heat—the Cooper begins to function 
immediately. 

Patented deflector insures proper amount of 
clean, fresh air being driven through the heater. 
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Heater ror Fords 


Now makes possible ‘‘Summer 
Comfort for Winter Driving.’’ Millions of 
Ford cars are still heaterless because no 
other manufacturer has produced a 
heater tocompletely satisfy the demands 
of Ford owners. 


The new Cooper Heater for Fords is 
easy to install, positive in operation, 
compact, odorless and.so designed that 
one style fits all models. 





0 


Attractive in appearance—the Cooper is Duco 
finished in olive green. 


Light in weight—the Cooper weighs only 2 
pounds complete. 

Low in price—the Cooper sells for $2.§0, in- 
cluding floor register and nickeled mat binder. 


Guaranteed by Cooper to give complete satis- 
faction to every Ford owner. 


Assure now, your share of winter Ford Heater 
Profits. See your jobber, or write us direct. An 
attractive display stand FREE to every dealer 
ordering ten or more heaters. 


COOPER MANUFACTURING COMPANY 


495 South First Avenue 


MARSHALLTOWN, IOWA 


Sales Representatives: THE FULTON COMPANY, Milwaukee, Wisconsin 





FITS ALL MODELS_ 











Sr. 
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The Columbus McKinnon Chain Co. 
Columbus, Ohio. 


Tell me how I can get a Dreadnaught Cabinet and how I 
can use it to get more profits from tire chain business. 

























Address FL eS 








Ou usisaciuiiiecinsiinchnseiiieanicianiadbsliephinnmbintaerntaiaeeetiinianiacidinibaniastisncniel ; 





Jobber’s Address 





Want more money? 
Clip, sign and mail! 


LL the coupons which represent money are not attached 
to bonds. One of them is at the top-of this advertise- 
ment. | ' 


This coupon opens the way for you to sell tire chains in 
the modern, profitable way. In fact many dealers now 
making substantial profits from Dreadnaught Tire Chains 
would not be selling chains at all if they had not discovered 
the Dreadnaught plan. 


First—Dreadnaught Tire Chains are sturdy, dependable 
chains with the patented Blue Boy Fastener which makes 
Dreadnaughts easy to put on, easy to take off. 

Every set of Dreadnaught Tire Chains comes in a neat 
carton, (not a bag), with the size plainly marked. id 
The Dreadnaught “Ask "Em to Buy Cabinet” is a constant Sa 
reminder of the need for chains. The stock is so well dis- 
played that the customer waits on himself! 

That’s the Dreadnaught plan and it keeps the profit in 
chain sales for every dealer. 


Now use your shears, pen and stamp on that coupon and see 
how profitable it is to be a Dreadnaught dealer. 


The Columbus McKinnon Chain Co. 


GENERAL SALES OFFICE: COLUMBUS, OHIO 


PLANTS: Lebanon, Pa., Columbus, Ohio, 
Tonawanda, N. Y. 





The Dreadnaught ‘“Ask- 
IN CANADA: McKinnon Columbus Chain Co., Ltd. ‘em - to - Buy” Cabinet 


which brings greater sales 
and profits to the mer- 
chant who installs it. 


St. Catherines, Ontario 


Manufacturers of Inswell Electric Welded Chain for 
Industrial Purposes 


~DREADNAUGHT 


TIRE CHAINS 


FOR BALLOONS, CORDS AND TRUCK TIRES 
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Automotive Products 


Air Brakes 
All in One Dressing 
Battery Paint 
Bearing Blue 
Blowout Patches of Balloon Tires and 
High Pressure Tires 
Clutch and Brake Compound 
Cowl Ventilator Gaskets 
Enamel (Air Brakes) 
Enamel (Rub On) 
Fan Belts 
Friction Tape 
Gasket Cement 
Gasket Shellac Compound 
Graphite (Flake and Powdered) 
Leather Dressing 
Lucky Star Casing Patch 
Metal and Nickel Polish 
Patches (Repair Kits) 
Pedal Pants 
Polish (Auto Body) 
Radiator Cement 
Red Tip Blowout Patch 
Radiator Hose 
Rubber Cement (Cold Patching) 
Rim Paint 
Rubber Filler and Cement 
Rubber Splicing Compound 
Spring Lubricant 
Tire Mica 
Tire Paint 
Tire Valc 
Valve Grinding Compound 
Varnish (Clear Auto) 
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TEAC. PANTS 


For Fords, Oaklands, Overland “4”, Chev- 


rolets, Pontiacs, Overland “6’’, Dodges, Stars, 
Overland Whippet. 


IDE AWAKE DEALERS are snapping up 

\¢ Rie Nie Pedal Pants in preparation for rapid 

selling with the first chill wind. When a 

motorist sees Pedal Pants displayed on your counter 

or in your window he sees at a glance that here is the 
accessory he has been looking for. 


There is a real need for Pedal Pants in your 
territory and every auto driver wants them. Many 
of your customers are stuffing newspapers and cotton 
waste in floor openings around brake and _ pedals. 


Sell them Rie Nie Pedal Pants and 


Make Money for Yourself! 


Considering the tremendous comfort a motorist 
receives from having his car equipped with Rie Nie 
Pedal Pants, the price is very low—with a large 
margin of profit to you. 


Ask Your Jobber about Pedal Pants Today! 


Manufacturers of Quality Automotive Products That Sell Since 7910 
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CROSS SECTION ‘ 
MOULDED‘ V” BELT - 
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Does Quality Pay? 
We think here is the answer: 


Three of our customers have just 
reported September sales of Gates 
Vulco Belts, 52%, 71%, and 86% 
larger than for the same month last 
year. Quality does build business. 


” The Standardized Fan Belt” 
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‘‘Made by the World’s Largest Manfacturers of Fan Belts’’ 
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SOON 


V? Q wheelbase 6 Sedan...... 


60 m. p. h. capacity 


1? 5 —- Straight § Sedan 8149 ) 


75 m. p. h. capacity 





An old ine company of great financial strength will soon 
make public a most sensational announcement. 
Dealers and distributors are invited to 
write at once for complete infor- 
mation. P. O. Box 426 
Detroit, Mich. 
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A Revolutionary Advance 


in Motor Car Heating 
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OT-ACS takes about one-twentieth of the HOT 
WATER that circulates round the Motor Block THERE IS 
and sends it (by simple hose connections) speeding JUST ONE 
through the Heater and thence back intocirculationagain. PRACTICAL, 
No Gas, No Odors, No ‘Burning a ~- 
The hot water, moving through the MOT-ACS system AND 
at 5-feet-per-second, is constantly held at an even tem- ODORLESS 
perature, producing the healthiest, pleasantest character 
Bae: of heat imaginable. | — 
Liberal Heat Uniform Heat even at Low Speeds. Absolutely NO trouble. HEATING 
: Heats up rapidly, and retains heat while car is parked THE 
and motor not running. Easily turned on or off. INTERIOR 
There is no possibility of gas, odors, burning heat, or OF A 
stifling closeness. MOTOR 
Only Two Models to Carry CAR— 
Quick, easy installation—45 to 75 minutes! Only two AND 
models for the Dealer to carry. THAT Is 
- BY 
And NO after service! Simple construction. Positive oper- RAPIDLY 
ation. Nothing to adjust. No sticking valves, no carbon CIRCU 
trouble, no springs or moving parts. Positively nothing ; 
to get out of order. mn 
Installation— WATER 
: s Far easier and less expensive than for other __IN 
' (an. J heaters. No cutting out of floor boards. No 
: Ey ee cutting of exhaust pipe or pipe connections. Ores 
ery! haters 
A a \ Hi i | 2 Department A 
| i. = \\ td) | | )~=MOT-ACS, Inc., 42 Broadway, NewYork City | WITH A 
i Yi —_E rT = » ; MOT-ACS 
with a Liberal ‘Profit 
for the “Dealer bod | 
CHOVUVOVENRUNUADUDOEUEANORSUOUEOEONOOOOOOOEOODOEOONGOD | 





QUAELUUNGOUUNAAVNDNURARNDRORSOOSUNEDOOTADOOOGETONOOOOUD) 


TRADE MARK REG. U.S. PAT. OFF, 


‘The Only 
HOT WATER HEATER 
flor AUTOMOBILES 
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The (-Speed Transmission 
4} Increases Truck Earnings 





E Sure that your next heavy 

duty truck is equipped with 
this Seven - Speed transmission. 
You then can haul heavier loads, 
go where another truck cannot, 
and make more trips a day---all 
with less strain and wear on the 
truck and its parts. 


The lowest of the seven for- 
ward speeds lets you use full 
engine power safely when starting 
where traction is poor and en- 
ables you to go up previously 
“unmakable” grades. The high- 
est speed carries you at touring 
rate over ‘smooth stretches, and 


the five intermediate speeds afford 
proper gear selections for all vari- 
ations in road or traffic conditions. 


Also, there are two speeds in 
reverse --- one materially lower 
than normal, which allows you to 
back through otherwise impass- 
able places. 


Most leading truck builders 
have adopted our Seven-Speed 
transmission as standard for heavy 
duty models. It is equally avail- 
able to all other builders. You 
need only to specify “with Seven- 
Speed transmission” when order- 
ing your truck. 


OWN-L 
Berar cat 
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Progressive 
Automobile Merchandisers! 








| What line offers more? 


~— 





| How many offer as much? 





Three chassis sizes—six and eight cylinder 


|  types—all body types—both standard and 
custom. | 


~~ 


a 








Price range covering the profitable market | 
| from $2,000 to $12,000—a reputation for 


quality that is over a quarter century old. 


eee 
~——- 








Junior Eight Model 90 Model 48, Series 10 | 
$1785 to $2285 $5500 to $7500 $7400 to $12,000 | 
Five Body Types With Custom Built Bodies With Custom Built Bodies | 


f. o. b. Bridgeport 


LOCOMOBILE COMPANY OF AMERICA, Inc. 
BRIDGEPORT, CONN. 


! The Best Built Car in America 

: 8 | 
| OCOMmODIte 
4 
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‘“‘Functions When 


The Engine Breathes’’ Cut-Away View of 


Model for Fords 














Put One of These On Your Counter 
and Watch 
The “BAT” Suction Super-Charger 
SELL! 


With the coming of Fall and Winter there is more interest 
than ever in “BAT” Suction Super-Chargers.. Sales are 
increasing faster each week, in preparation for better 
engine operation under adverse cold weather conditions. 


With “BAT” Suction Super-Charger installed there is 
easier starting, a minimum of oil dilution, no backfire, and 
less fuel consumption. Engines operate efficiently, as in 
summer. Mechanical inconveniences due to cold are elim- 
inated—and “BAT” Sales continue to grow. 





Take advantage of this all season seller. Ask about the 
cut-away display. Write for your copy of the booklet: 
‘‘Supercharging’. Here are winter profits that pay. 


Some territory still available for distributors. 
Get in touch with us. 


P. H. WEBBER COMPANY 
R ACINE, Racine Industrial Plant Building No. 12 WISCONSIN 


MANUFACTURED AND SOLD UNDER THE LICENSE OF P. J. F. BATENBURG, RACINE, WIS. 
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ig Demand~ Quick Supply 


“Uesta cAuto-‘Radio “Products 


Vesta Auto and Radio Batteries—and the new Vesta Radio 
Units — Trickle Charger, Radio ‘‘A’’ Power Unit — and Tubes — 
are among the Big Sellers. The nation-wide newspaper and 
magazine advertising campaign is moving Vesta products in 
a lively manner. Vesta distribution—dealer supply—is highly 
perfected. These 45 live-wire Centrals are so located that deal- 
ers are never more than a few hours distant and orders are filled 
$10 quickly. The big season is now on! 


There’s a “Uesta Central Near You 













Vesta 
Trickle 
Charger 





Pacific 
Coast $10.50 

















Vesta 
Quality 
Radio 
Tubes 











rT URGH, Pa. 
ILADELPHIA, Pa. 
ASHINGTON, D. C. 








Pa tg Ga. 
CKSO Miss. 
KNOXVIL LLE, Tenn, 








RLEANS, 
OKLAHOMA ciry, "Okla. 
HMOND, 
SAN ANTONIO. Texas 


CHICAGO, Il 


G 


25 Amp. $25.00 





MINNEAPOLIS, Minn. 
50 Amp. $27.50 oT TOUIS. Mo. 
Pacific Coast TERRE HAUTE, Ind. 
dd $1.50 TOLEDO, Ohio 
e 66 99 e 
Vesta Radio ‘‘A’’ Unit— DENVER. 


Col 
LOS ASE Calif. 
PORTLAND, Ore 
SALT LAKE CITY, Utah 
SAN FRANCISCO, Calif. 
SPOKANE, Wash. 


3-in-one, ‘‘A’’ Battery, Trickle Charger and 
Built-in Hydrometer 





Vesta 
Isolator 


Battery 


The Highest Quality 
Automobile Battery 





AGE 


Eastern 


Albany Motor Specialty aaa 
J. H. McCullough & So 
Guaranty Distributing Co. 
Battery & Electric Service Co. 
Automotive Electric Shop 
J. Roy Stains, Inc. 
J. H. Berkman, % The Benzer Corp. 
J. H. McCullough & Son 
Essex Storage Battery & Supply Co., Inc. 
P. J. Durham Company, Inc. 
Samet paetgenont oO. 
- H. McCullough & Son 
Lah Brothers 


Southern 


Southern Motor Equipment Co.’ 
Orgill Brothers Co. 
**75"’ Tire Co. 
oO. D. Tucker IV & Co. 
Louisville Auto Supply Co. 
ge seothers Co. 
f. Blair Co. 
Walther Battery & Equip. Co. 
. B. Burwell Supply Co. 
ae Bailey Co. 
Southern Equipment Co. 


Middle West 


actory 
Co. 











Co. 


Co. 
Me wat, 
Products 









Auto 
ot 
Co. 










Electric 
Auto Electric 
The Faeth Company 

Uptown Store 

Reinhard castes Co., Inc. 

W. J. Powers Co. 

Fred Campbell Auto Supply Co. 
Fred Campbell Auto —— Co. 
The Fort Meigs Electric 


Rocky Mountain and Pacific Coast 


The Equipment Service Co. 
McClelland-Felthouse Corp. 
James F. Morrell & Co. Inc. 
I 

{ 





rhe Salt Lake Hardware Co. 
McClelland-Felthouse Corp 
Spokane Battery & Leateien Co. 
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421 Orange St. 
1042 Hamilton St. 
682 Beacon St. 
1412 Park Ave. 


' 23 W. Mt. Reval Ave. 


1210 Main S 
Myrtle & Cooper Ave. 
19 N. Camero 
40-44 William "St. 
244 W. 49th St. 

2 Second Ave. 

257 N. Broad St. 
1307 L St., N. W. 


216 Spring St. 


Depot & Witttoae St. 
209 W. Thir 

754 S. First so 

32 West Calhoun St. 


aoe Howard Ave. 
3 N. Broadway 


2100 Indiana Ave. 
217 E. Second St. 





1617-19 Grand Ave. 
11-17 S. 9th St. 

2212 Harney St. 

2806 Locust Bivd. 

656-8 Walnut St. 
Detroit and Norwood Sts. 


13th at Lincoln 
1358 S. Figueroa St. 
88-90 N. Eighth St. 


4+ 517 Eddy St. 
201 W. Sprague Ave. 


VESTA BATTERY CORPORATION, 2100 Indiana Ave., Chicago 


VESTA 








NewVesta Broadcasting 
Station WFKB 


Tune in Vesta Broad- 
casting Station — 
W F K B—on 217.3 
meters — Chicago — 
6:30 to 8 and 9 to 
10:30 every week day 
evening — EXCEPT 
MONDAY. Sundays 
2:30 to 4:00 P. M. 
[Central Standard 
Timei. 





i Mail coupon to nearest Vesta Central or 
i VESTA BATTERY CORP., 2100 Indiana Ave., 


oe 

3 

' 

4 

i Please have your Central Distributor near me present the Vesta - 

: O Radio Line 0 Auto Battery Line 5 

i i 

4 4 

: Name. ... ccc cccccccccccccccccccccccccecessescsssccecsssccces i 

4 - ' 

2 ..: C ' 

i ' 

aaa ane State..... - 
ol 


enaninenmmenenanenenenanenanenenenenenenanenenenenenanmanes th A. 10-21- Seauan 


AUTO-RADIO PRODUCTS 


’ =< Vesta for Vitality —— 


Makers of Vesta Automobile Batteries — Quality Products For Over 29 Years 


p------=---= WRITE HERE ----------- 


Chicago, Il. 
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Suspended high over rivers and canyons, highways of 
steel and stone successfully overcome great natural 
obstacles—gaps that hinder progress from one center 
to another. They are built when the demand for rapid, 
positive communication becomes imperative. 


This paper is a bridge on the highway of business, 
created by insistant demand for news and ideas. It 
establishes a direct route—a positive means for the 
intercommunication of ideas between the scattered 
branches of your trade. 


Being direct, it assures rapid distribution of ideas, a 
means for keeping abreast of developments. Being a 
member of the A. B. P., it guarantees you the best, 
most reliable information both editorially and in the 
advertisements which it carries. 


Take the shortest and best route to up-to-the-minute 
news. This A. B. P. paper leaves no gap in supplying 
information which is helpful to you in the conduct of 
your business. 


THE ASSOCIATED BUSINESS PAPERS, Inc. 
Executive Offices: 220 West 42nd St., New York, N. Y. 
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An association of none but qualified publications reaching the principal 
fields of trade and industry. 





























MOTOR AGE is a member of The A. B. F. 
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CURTIS COMPRESSORS, HOISTS, CRANES, CAR WASH SYSTEMS, PORTABLE COMPRESSOR UNITS 





























How many square feet of 
your floor space do you use 
for car washing? In the same 
or less space, one man witha 


Curtis AIR-MIST System 


can wash many times the 
number of cars per day that 


he could by hand. 


The Curtis AIR-MIST System turns 
out a better job! A penetrating 
mist softens the caked mud, flushes 
out inaccessible crevices, and flows 
the dirt off almost as easily as you 
would hose off the floor. 


That is because the air and water 
are correctly mixed! The water 
amplifier assures the correct volume 
and pressure of water, regardless of 
existing water conditions. 


CURT 










A 


~_1V 


Profits from Valuable 
Floor Space! 





The Curtis AIR-MIST System is a 
complete cleaning service. It pro- 
vides air for tire inflation; dries out 
inaccessible places where rust would 
gather; cleans motors with engine 
cleaning liquid; applies soap solution 
vapor, polish, or 
penetrating oil; 
sprays paint; blows 
dirt from interior of 
car; vacuum cleans }' 
upholstery; etc., etc. 












Why not offer your 
trade a complete 
cleaning service 
for the inside and 1 
the outside of the 1 
car, at a greater | 
fi ye 3 
profit to yourself , 
than by any ! 
other method? |! 
’ 
i 
' 
i 


SYSTEM 





The World 


Rides on 
Curtis Air! 


The AIR-MIST System 
is built and guaranteed by 
the makers of the famous 
Curtis Compressor, which 
is more widely used for 
tire inflation throughout 
the world than any other 
compressor. Most of the 
nearly 25 million car own- 
ers in Europe, Asia, Afri- 
ca, Australia and the 
Americas ' * ride on Curtis 
air.’ 

Likewise, compressed air 
for rock drilling, pavement 
yreakin . materials hand- 
ling, paint spraying and 
scores of other uses in fac- 
tory and field is supplied 
by Curtis Compressors, 


The Curtis Pneumatic 
Machinery Company is 73 
years old, and for 30 years 
has specialized on pneu- 
matic engineeringand high 
grade compressor manu- 
facturing. Wherever 
compressed air will do the 
job better, Curtis can 
help you, 
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¢ stb ee ¥O WATER MAIN —> 
f iy OpgRarons 

; VALVE 
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with Westco 
water amplitier 





CURTIS PNEUMATIC MACHINERY COMPANY, ST. LOUIS, U.S.A. 
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BILL FIXITT—2®readcasting 


(From Station A. H. P.—) 


Trouble Shooting Kinks Which Have 
Made Motor Age an Electrical Authority 


“Electrical Trouble Shooting on the Motor Car” 


By A. H. Packer, Associate Editor of Motor Age 





What Motor Age Readers Say 


| found your book all you claimed it to be. I am an 


experienced mechanic and have several books on Auto- 


mobile Electrical Systems but yours is the best one | 


have. 


Estyl Colville, Square Deal Garage, Union Star, Mo. 


And from the other side of the world 


Send me a copy through Brentanos, New York. |! 


want this copy for myself so see if you can have my 


name stamped in gold letters on the cover. 


George Duffy, Sidney, Australia. 
Wants another for one of his employees 
(The first copy must have satisfied) 


1 am enclosing a check for another one of your books, 
‘Electrical Trouble Shooting on the Motor Car.” 
Welch Electric Co., Chicago, III. 


Sold on a 5 day trial money back basis 


Four Trouble Shooting Charts Cover Starter, Generator and Ignition Work 


TABLE OF CONTENTS 


Chapter 

i. What the wiring does and how. 

. Conductors, insulators and series circuits. 
. Voltage distribution in series circuits, 

. Parallel circuits and series parallel circuits. 


. Simple circuit testing. The correct use of meters. Testing 
a simple switch. 


nN 


wn & Ww 


6. Two-cycle and four-cycle engines and their ignition require- 
ments, 

7. Magnetism, the foundation stone in building an ignition sys- 
tem. 

8. Practical electro-magnetic devices used on the car or in the 
shop. 


9. High voltage needed for the spark and how magnetism can 
produce it. 


10. Make and break ignition, jump spark ignition and the coils 
they require. 


11. The way ignition principles are built into the construction 
of, coils and interrupters. 


12. Coil testing. 


13. The electric vibrator principle and its use in the Ford igni- 
tion system. 


14. Shooting battery ignition trouble on the car. Simple igni- 
tion testing equipment. 


15. Low tension magneto principles. 

16. High tension magnetos. 

17. Typical high tension magnetos. 

18. Magnetos with devices for easy starting 








A. H. Packer, 8117 Harper Ave., Chicago 
Dear Sir: 


I want to place my order for one of those books, ‘‘Electrical 
Trouble Shooting on the Motor Car,’ with the understanding 
that I am to pay the postman four dollars plus the postage 
when itt arrives. I also understand that I can return it within 
five days if for any reason I do not wish to keep it, and that 
you will return to me the money I spent, including the postage. 


Name ........... 
Address 
City and State 











Chapter 

19. Special high tension, magnetos and combination systems. 
20. Spark plugs and the testing of high tension insulation. 
21. Dry cells. 

22. Storage batteries. 

23. The care and testing of storage batteries. 

24. Meters, their construction and internal circuits. 

25. Starting motors and the principles on which they work. 


26. Starting motors and their driving connection with the en- 
gine. 


27. Testing and repairing starting motors. 
28. Generator principles. 


29. The generator cutout switch or relay, with methods of test- 
ing. 


30. Fundamental principle of motor generators. 

31. Generator regulation by means of reverse series field. 
32. The third brush method of generator regulation. 

33. Testing to locate internal circuits of a generator. 

34. Shooting generator trouble on the car. 

35. Principles of Delco motor-generator. 

36. Voltage and current regulators. 

37. Armature and field testing. 

38. Rewinding armatures and field coils. 

39. Focusing headlamps. 


40. Business management, flat rates and the right electrical test 
ing equipment. 


41. The electrical test bench. 


Over 300 illustrations. Nearly 500 pages, 600 ques 
tions and answers. Size 5!14 by 8 in. Thoroughl; 
indexed. Flexible binding to stand hard usage in the 
shop. 


A book needed by the shop foreman, the electrician 
the mechanic, the service salesman, the carbureto: 
man and all men connected with automotive servic” 


work. 
Price $4.00 


Mailed to you postpaid when remittance 
is sent with order 








October 21, 1926 
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c/lre You Neglecting 
Your Biggest Opportunity 








Why the Hardie Is 
Trouble-Free 


Self lubrication. 

Silent chain drive. 

No enclosed parts. 

New pistol grip gun. 
Improved plungers. 

Die-cast removable bearings. 
Larger gears. 

Adjustable motor base. 





AR washing is today’s big item in the service field. 

No longer is the car owner willing to wait half a 

day to have his car washed. The old-style, out-of-date 

“hose and sponge’ method won't do any more. Service 

station and garage owners who stick to the old way are 
neglecting their biggest opportunity. 


With a dependable Hardie High Pressure Car Washer 
you can give the public exactly what it wants—a 
quicker job of washing, a better job of washing. And it 
will be a more profitable job of washing to you. Users 
everywhere will tell you that they have more business 


and make more profit per car than they ever before 
dreamed of. 





Amplifies city water pressure eight Dependable Hardie car washers are sturdily and 
— omen ygy hye ee ig ruggedly built in 4 sizes — one-car to 6-car—to meet 
jiffy. Slight pressure on gun control your exact needs. There are no enclosed parts. [he self 
ately ey a Fig J Lag diy ~ ben oiling system does not permit the cleaning solution or 
Easy to operate. Simple, compact, water to mingle with the oil. Write for a descriptive 
=o pain ay — catalog and detailed specifications ;it may be the means 
cleaning liquids can be used. Pays for of starting you on the road to real additional profits. 
itself in 4 to 6 weeks. 


Write now, before you forget. 






For Sale By Leading Jobbers Everywhere 


DEPENDABLE 


THE HARDIE MFG. COMPANY 
AR D I | > Main Office and Factory, HUDSON, MICH. 


Branches: 


222 N. Los Angeles St., 
CA Re WA S 4 E R Western Factory Los Angeles, Calif. Canadian Factory 


PORTLAND, OREGON 1780 Broadway, New York PETROLIA, ONTARIO 








$2 MOTOR AGE October 21, 1926 


\\ _ 
>Jsh your jobber 


You will frequently find 
that following the sugges- 
tion of manufacturers to 
“Ask Your Jobber” will re- 
sult in profit-paying addi- 
tions to your stock. 


A closer inspection of ad- 
vertised goods and the 
opinion of your jobber on 
their salability, will often 
strengthen your judgment 
and bring more patronage 
and money into your place 
of business. 





Ask your jobber. He knows. 


/\OTOR AGE 


5 S. WABASH AVE. 
CHICAGO - - - ILLINOIS 
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Here’s Your 


Market for 
BASLINE 
AUTOWLINE 


If all the motor cars in the United States were seven-passen- 
ger cars, and each driver would crowd an extra passenger into 
, his car; every man, woman, and child would be riding in motor 
EQUUS fr cars at the same time. There’s your market for BASLINE 
=i fry AUTOWLINE—some market, eh? 

Basline Autowline is a motoring necessity—it’s absolute in- 
surance against delay—it’s a real emergency tool. Basline Au- 
towline is—the original wire rope towline—the only nationally 
advertised towline—the only towline with patented Snap 
Hooks that cannot loosen. Above all, it is the towline of ex- 
ceptional strength. 


Basline Autowline pays Jobbers and Dealers a good profit, 
too. Write for Price List and descriptive literature. 


BRODERICK & BASCOM ROPE CO., St. Louis 


Eastern Office and Warehouse: 76 Warren St., New York City 
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The Hunting Season Is On 


REPEAT - REPEAT 











No. M7, Oblong 

134x244 in. Packed 

12 in can, one dozen 
cans in carton. 


, A Selling Suggestion 


No. M6, Round 154 In. 
dia. Packed 12 in can, 
one dozen cans in carton. 


A pair of good boots cost more than You know the hunters in your town. 
a set of Ford tubes. A punctured boot Put them wise to this tip. It will help 
spoils the day. The 5-Minute Vulcan- you sell vulcanizers and create the 
izer is as good for boots as it is for tube . repeat business in Patch-&-Heat Units 
punctures. as well. 





C. A. SHALER Company, Main Office and Factory, WAUPUN, Wis., U.S. A. 
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Poca | ee oa | aes 
oe Allsteel File S$ ft. 
pss RAWERS thatoperate atatouch, [R= 
Se with velvet smoothness—greater 
filing capacity per unit—unusual fire 
eetie protection—and no wearing out. All 
sl ©6these are Allsteel File advantages. 
Sani Welded construction throughout, 
scsi beautifully and richly finished in 
scae§ baked-on enamel, Allsteel Files— 
ssl like the entire Allsteel Office Equip- 
Se ment line—guarantee you permanent 
Satisfaction, at a reasonable cost. [R= 
Write for the new GF Allsteel Furniture Catalog. R223 
THE GENERAL FIREPROOFING CO. fR4 
Youngstown, Ohio i $£=/[RFEee=: 
Dealers Everywhere + Canadian Plant: Toronto, Ontario 
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Attuch thes coupun to your firm letterhead “— 


{ 
The General Fireproofing Co., Youngstown, Ohio i 
Please send me without obligation a copy of your Allsteel Furniture Catalog. i 


Name 





Firm 
Street No 

















84 MOTOR AGE October 21, 1926 


Are your customers 
your friends ? 


Make your customers your 
friends. It’s the easiest way 
to make a living. 


A smile, a polite ‘‘Good 
morning,’ a small service 

that costs you nothing but 
a moment’s time — dozens 
of things in the course of a 
day will make your cus- 
tomers like you. 


That is your best fortifica- 
tion against competition. It 
is often better than price. 
It is frequently better than 

anything except quality, or 
a ‘more sincere brand of 
courtesy. 


Make your customers your 
friends—and they will keex 
themselves your customers. 





/\OTOR AGE 


5 South Wabash Avenue 
CHICAGO - - - ILL. 
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SY The body of 
: / the “Yankee” 
Vise, with the 
= work in it, is 
= carried to the 
Sit Grill press. 


Vidor re 
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EVERYWHERE 





Hardened steel 
block, with V- 
shaped grooves, 
holds round or 
irregular shapes. 


‘This means accuracy 
and faster work 


A New Proposition for 
Automotive Dealers You buy and use “Yankee” Tools because they are differ- 
ent—and will work in ways and places in which no other 


A knowledge of the automotive jobber’s needs in tools will work. 
selling replacement parts, particularly ball bear- 
ings, has enabled us to devise a sales plan on ball 
bearings which is unique in that it is based upon Sides, end, top and bottom, and the sliding jaw, are accu- 


information and common sense. oo ite to hold work square—with vise flat, on sides, 





Sty 





eee 


The “Yankee” Vise is detachable from its base. 


It contains: For many operations the “Yankee” Vise can be used as a 
, jig. From machine to machine it goes—the work kept in 
A bigger profit per sale. original alignment. You can set the size most convenient for 
xs ; . your work. 
A positive insurance against loss. No. 1994—Jaws open 4 in. 
The profitable outlets for ball bearings. No. 1993—Jaws open 3% in. 


No. 1992—Jaws open 1 15/16 in. 
No. 1991—Jaws open 1% in. 


The “Yankee” Vise has swivel base. Cam-throw lever locks 
A product of exquisite quality. vise in any position, 


1 

2 

3 

4. Lists of the best buyers. 

5. Sound and workable sales suggestions. 
6 


Some Other “Yankee” Tools 


This proposition has been characterized by the Brake Lining Caer, . Automatic Feed Chain 
biggest automotive jobber in America as “The a oe oe oane ae 
most intelligent cooperation yet offered.” Automatic Feed Bench SReRet Serew-arsvers 


Drills Ratchet Tap Wrenches 


FREE New “YANKEE” Tool Book 


This interesting little book is for all lovers of fine 
tools. It tells just what you want to know about all 
~ famous “Yankee” Tools. Write for your copy 
today. 


Dealers Everywhere Sell ‘“‘Yankee” Tools 


**Yankee’”’ on the tool you buy means the utmost 
in quality, efficiency and durability 


Fisk Building NortuH Bros. Mrc. Co., Philadelphia, U.S. A. 
57th Street at Broadway 


ren _| YANKEE’ TOOLS 
Branches: Boston, Detroit, Montreal and San Francisco 


Good jobbers can have the details if they ask for them 
N 
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Portable 
Electric Drills 


Make Shop Work Hum 


Speed in your shop 
follows the installa- 
tion of THOR 
Portable Electric 
Drills. They pay 
for themselves from 
the start, in in- 
creased production 
and higher grade 
work. 


Investigate this modern shop 
necessity. ‘Thousands are in 
daily use. And as a special 
feature THOR Drills are 
equipped with a ground wire. 
Shocks are impossible! 


‘Write for our FREE TRIAL plan 





AGE October 21, 1926 











INDEPENDENT PNEUMATIC TOOL COMPANY 





CLEVELAND. O10 PMN ADELPIA PA TORONTO. Ont MONTREAL 
mee OS Bm Rs Oe 62 °RONT SY west o 67 prt 7 aes 
PITTSBURGH Pa, ‘GAN FRANCISCO. CAL, OETROT ence ST LOUIE MO 8 © 6SBOSTON mass 
Ceseruce os ©) CaEmony eT _TOARPELD BOD PRAMTERS HOS wTTLs MOS 


Grsnanan. ala. CASTER™ OF VICE +262 GMOsOwe? 81 4s~D ET EW roe ‘ 
eet weeae moe LONDON OFFICE: 40 BROADWAY. LONDON S.W 1. ENGLAND ba -y  —} 
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Do Finer Repaint Jobs 
With Handigrip 

Turn out two-color jobs. It’s so easy that it’s 
fun to doit. And you are well paid for doing 


it. A Handigrip, easily purchased at small ex- 
pense, is a continual source of extra income. 








V arnishes— 

New auto lacquers— 
Smoothly and easily 
applied. 

Spray control does 
away with runs and 
sags. Wheels neatly 
striped. An _ hour’s 
work in five minutes. 


The Plummer-Huff Refund 
Check with invoice guaran- 
tees satisfactory results or 
money back. You take no 
risk. Terms if desired. 
Write today. 


Plummer-Huff Company 
Napoleon, Ohio 























Valve Seat 
Reamers! 


Make a quick, easy job of removing all carbon pits and irregu- 
larities. Face valve seats perfectly at 45 degree angle. Will . 
furnish valve seat reamers for 15, 30, 60 and 75 degree angles 
upon request, 








Alvord-Polk Tools have been favorably known by repairmen 


for more than 20 years. Designed especially for repair shop 
jobs. 





The Alvord-Polk Size Chart shows at 
a glance the exact reamer to use for 
piston pin bushings, connecting rod 
bushings, tie rod bushings, steering 
1/™ knuckle bushings, valve seats and 
patc|//e/ valve stem guides—by MAKE, MODEL 
siui//™ and YEAR of car. You can forget 

<8 fractional sizes. Cut out guessing. Our 
64-page catalog, along with name of 
nearest Alvord-Polk jobber, free to all. 
ALVORD-POLK TOOL ¢0., Millers- 
burg, Pa. 


ALVORD - POLK 
Cc Tools for Kepatr Shops “9 






































here’s always - 
something new just 


at hand for the - 


regular reader of 


/AOTOR AGE 
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No More 
Overheating 
of Fords 


with the 
G. B. Impeller 


This scientifically de- 
signed 24 blade fan gives 
your car that fine smooth 
running during the day 
which you have hereto- 
fore experienced  per- 
haps only at night. 

The G. B. IMPELLER 
increases efficiency, pro- 
longs life of your motor, 
saves gas and _ repair 
bills. 


A Ford equipped with a 
G. B. IMPELLER simply 
cannot overheat, no mat- 
ter how much or how 
hard you run it. 


Surpasses by far in perform- 
ance the water pump com- 
bined with the regular fan 
and eliminates the need of os a ‘ 
one. 24 blades! Producing 3 foot Lift in 2 minutes 
tremendous airflow with 

static pressure. The G. B. 


IMPELLER consumes no additional power, puts f 'h ( | bs ° 
no extra stress on the fan belt. Nothing to get ft 
out of order. Installed in 5 minutes. . . eC a 1S O1S 


For winter use and milder cooling, reverse the 


: 
8 
: 
. 












a ic, turn the other side towards the This is the most efficient hoist ever manufactured. 
” Regular discounts to trade. . No installing expense. No pits to dig and concrete. 
10 days trial, money refunded if performance No expensive runways to build. No center braces 
found unsatisfactory. or supports to hinder the operator. Absolutely safe. 
Agents wanted A child can operate it. 
DE BOTHEZAT IMPELLER CO. INC., 
1922 Park Avenue, N. Y. C. Note: Let us give you complete information on 


this hoist. There is no obligation on your part. 











The American Hoist Corp. 
Chattanooga, Tenn. 


08 ohn (Crane 


) 
No. 28—Inter- - 


cae aeoaee “The Pump Packing the 


— wae: 
plete in handy Motor Builders Use” 


ae . Standard equipment on 
over 40% of all cars. 
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‘John Crane 


~ snap NUT SET Flexible Metallic 
FOR SERVICING AUTOMOBILE 


WATER PUMP. 
PACKING _. 
t Pasrates} 


112 


Recommended fer 5 

AUTOMOBILES, T RUCK’ 
. AEROPLANES, TRACT? 
MOTOR BUSSES 





ALL CARS 


THIS compact little outfit instantly provides the 

right socket for any nut on any make of car. 
Has all the popular handles and special attachments 
for getting into cramped quarters. 

Set consists of twenty-one parts, including ten 
Hex sockets from 7/16 to 7/8. Sockets are of 
CHROME NICKEL Steel, electrically heat treated 
and hardened to withstand everyday service without 


breaking down. All at a price so reasonable that Only one size repacks all automotive pumps. Metallic face keeps rods 
no fleet owner can afford to be without them. from scoring, pumps from leaking. Saves non-freezing mixtures. Makes 
aS : a packing job worth more, 


i" a) Write today for Catalog No. 50 describing 
Nd Crane Packing Company 








4 complete line of Socket Wrenches 


Stevens-Walden-Worcester, Inc. 


4p: , . 1805 Cuyler Avenue, 109 Broad Street, 
A: ==  Manufacturersof Stevens “‘Speed-Up” tools Chi N York 
“Tor OL S and Walden-Worcester Wrenches. icago ew 
Fume WORCESTER, MASS. Gentlemen: 
” me oN _spools, Style 112, garage size (40 ft., % in.) 





C. O. D. $2.50 Net. ‘ 


[NOW INEN) (0) Ay 0 oa 


ah OnOn- a -Rok- i - ts a - } Address 











é —————— 
| STEVENS- 
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To Save fia (‘ | Quieted with aT 
Your Life =——— < 
You Can’t Ga 
iedeane DUNN VALVE SILENCERS 
Protection For all Chevrolet Engines. Consist of 8 fibre discs 
America’s for valve stems and 8 fibre sockets for push rods. 
Most Allow perfect valve adjustment. Stop noise. In- 
B : stalled in a few minutes. Sold by most dealers. Set 
Ae eautiful packed in carton $2.50. Liberal trade discounts. 
i - Bumper Box 101 
THE BIFLEX CORPORATION, Waukegan. Illinoés | Dunn Manufacturing Co., Clarinda, Iowa, U.S.A. 






































B.C. A. Preference Kawneer 


SOLID COPPER 


B. C. A. Angular Contact STORE FRONTS 
Radial Bearings are pre- Write for Special Book—Garage Front _ 
ferred by outstanding auto- a Sor 
mobile makers because they 
are the most satisfactory solu- More 
tion to differential and clutch : Power 
bearing problems. L 
; ess 

Bearings Company of America Fuel 

Lancaster, Penna. . 012 Ford Bldg. Zenith - Detroit Coipenstion, Detroit, ‘Mich | 


The GASOLINE 47% 
‘Toot Sweet KS telegageS 


A gasoline gauge on the 5 &E our half 
TRADE MARK 


page advertisement in this week’s issue Satur- 
day Evening Post. Write for description 
Satisfies the Demand for a New Sound in 
Warning Signals 


and proposition to the trade. 
KiING-SEELEY CORPORATION 
298 Second Street Ann Arbor, Mich. 
Chicago Branch, 2450 Michigan Boulevard 

Car owners want new sounding warning signals. Thousands of 
them are adding an extra one besides the regular standard equip- 
ment. 
TOOT SWEET is a leader among beautiful sounding signals. Its 
4 tones make it musical, but it is clear and commanding as well. 
Operates from the exhaust, without cost to owners . 
Liberal profits are available on sale and installation of TOOT 
SWEET. Ask us for complete details. 


ILLINOIS BRASS MFG. CO. 


Chicago, Illinois 





















































































































FOLLETT’S wove. TIME STAMP 


accounts for every labor minute 





for Dealers 


Results in quick stock turn-over, with small invest- 
ment and liberal profits. Without water L&. — 
grease, stains, etc., from hands, cloths 
paint or one. Indispensable in RY nn 
stations and car List 

Write 1° discount detalls. 


States Chemical Come 
703 W. Fulton St. 


NOV 19 1920 4 31 PM a = 





Prints the year, month, day, hour, 
minute, A.M. or P.M. at the exact 
moment the plunger is pressed—like 
this, for example: 


SPEE-DEE CLEANS UP | 
a 

































Tells when a job is started—and when it is me Ty 

mn, finished. ve can be no dispute over the Let us 
tees “ate, time chores —- ow 

gir de- Absolutely ‘qutomatic ~~ encept for winding. ae profit- 
scriptive data. Every machine guaranteéd. ———_—-_—- eee SE 5 2 boostin 2 

f : er LARKIN AU AUTOMOTIVE PARIS CO Se plan. 

e nd RU ooo Giy2 
Follett Time Recording Co., 217 High Street, Newark, N. J. ae DAYTON TRS jor It’s Fre. 
“Established Since 1904” ee 
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_ Our 


SAMPLE CASE | 























In my Sample Case I carry only representa- 
tive products and call upon a big majority 
of the really worth-while retailers who are 
logical outlets for your merchandise. 


I cover the whole territory once a week. 
Not only do I get favorable attention from 
the owner of each establishment, but the 
salesmen and the service men—even to the 
lads at the gasoline pumps—get my story. 





If you are a manufacturer with desire for 
good representation to dealers just ask 
MOTOR AGE to write you about the small cost of the service 
[ am prepared to render you. 

Sam P. Case 


Care of MOTOR AGE, 5 S. Wabash Ave., Chicago 




















REWOUND ARMATURES EXCHANGED 


All armatures strictly hand-wound, guaranteed equal 
to new. Shipped same day order is received. 








Ford Generator and Large Double Unit Gen- 
Starter $1.50 erator 4.00 
Double Unit Starter 2 00 





Small Double Unit Genera- Motor Generator 00 
tor 3.25 (Delco, Northeast, — 


Carty Armature Service 
1608 Fourteenth St., N. W. 
WASHINGTON, D. C. 
Largest- Exchange Rewound Stock South of New York 














RainboW 
No Glare Mirror 


Eliminates All Glare 


The RAINBOW Mirror sells fast because 
it provides relief from the one outstand- 
ing weakness of ordinary mirrors. Fur- 
nished in 
Amber, Blue and Black 

—it esanigaens all glare for day or night 
service. 254’’x7’ beveled edge, fully ad- 
justable bracket, nickel plated. Packed in 
attractive display carton with mirror 
samples attached. 


Liberal discownts to dealers. Write 


Monarch Tool & Machinery Co. 


524 S. Clinton St. Chicago, Ill. 








“ONE” OF OUR MANY WINNERS 





THE “EAGLE” 
We Want Specialty Jobbers to Handle 
Our Line. You Will Be Surprised at 


the EERO PS. 


— GOLDEN GATE BRASS Closed car Wings 


New York Manufacturing Company, Inc. i. Radiator 
on tie 251-259 Second St. Loch-Goee 
° San Franciseo, Cal. Extensions 














Mr. Manufacturer 


OU are invited to have this 

Sample Case Salesman pre- 
sent your proposition to the lead- 
ing Automotive Merchants. This 
Salesman has effective contact 
with nearly 25,000 prospects. 


Drop us a line and we will tell 
you all about this economical 
plan. 


SAMPLE CASE SALESMAN 


Motor AGE 
9S. Wabash Ave., Chicago, III. 








rs TOOL KIT HELPS TO MOVE 
THOSE USED CARS 


1 Screw Driver, 4” Blade. 

1 Ball Pein Hammer. 

1 6” Pliers. 

1 No. 25 double end wrench. 

1 Punch. 

Complete in draw-string bag. No. 
156. 


Price 75c *3-*° 
If your jobber can’t supply 
you, write direct. 


CHICAGO TOOL & KIT MFG. CO. 


156 Whiting St., Chicago 

















A quality product 
which saves the re- 
pairman time and 


trouble. 








REPLACEMENT GASKET MATERIAL 
M’f’d by The Vellumoid Co., Boston, Mass. 
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Here Is Something to Sell! 














Mot 
Safety Signal g 
A piston ring, on the principle of a i ring, that gives Audible —> /#. | 
remarkable results in service, is used in thousands by auto- For All Cars (Glue 2 
mobile factory branches for replacement—and pays a profit Junior Model \> See, 
worth while. WRITE FOR DETAILS. Senigr’ $2.50 
THE CORK-SEALED PISTON RING CORP. ‘ Junier Models $3.50 
2332 Michigan Avenue, Chicago Senior Models 4.50 
Factory: Denver, Co 





Ask Your Jobber 


FAITH MFG. CO., INC. 
2533-39 N. Ashland Ave. ‘Chicago, il. 


CK 








lo 
Canadian Distributors: Purser, Bull “& Co., Ltd. 
Toronto, Canada 






































Chime cane. | | Cisse 





ma FOR CHEVROLETS AND P [ 
Accurately cut, they keep timing accurate One turn of ignition — locks pa ody A 
DIAMOND STATE FIBRE CO. and transmission 
Bridgeport, Pa. Chicago, Ill THE BLOSSOM LOCK Co., Cleveland, Ohio 












































Here’s the Way 
to Sell Tire Chains 


Let the package they come in display them. 
By making them easy to buy, you automat- 
ically make them easy to sell. Dealers 
like the WESCO carton. Write. 


pegs ony rans y 


Has two primary windings instead of one. Gives a 
hotter spark, makes easier starting, gives more power, 
quicker pickup and more mileage. Try it on a slug- 
gish moter. Write for full particulars. 


The Mallory Electric Corporation 
Toledo, Ohio 





Western Chain Company 
Chicago, U. S. A. 





















































Tests Compressioo 
Locates all knocks, 
leaky valves and rings 
Locates Piston Slaps 
Eliminates guesswork 


SELLS MORE JOBS 


—mp Ss. PAT. OFF. 
If your Jobber cannot supply you, write us. REBORER AND CRINDER 
HAMMETT MEFG. CO., Kansas City, Mo. 


A big money- -maker in any automobile repair shop or garage. Ask for free 
demonstration in your own shop. 


SIMPLICITY MANUFACTURING COMPANY 
Port Washington 





























Wisconsin 


























-TASCO 









Selis Quick at $1.25 Retail. 
Lay OO ae i wor 1926 | 
hevrolets a 
“the Chief” 4g Profit Pumpers for Fall Gas Gouge Sor Stars ‘Sell at $1.50 
é > The Blackhawk ‘Chief’? and ‘‘Scout’’ water pumps CHEVROLET 
for Fords are real profit producers. Ask your job- OVERLAND & chee 
ber about them. They sell at $7.50 and $5.00 com- and STAR 4 Ci hee 
plete with belt and horn bracket. vi oo 


Blackhawk Mfg. Co., Dept. S,, Milwaukee, Wis. 


BLACKHAWK WATER PUMPS 


ger NS Be” THE AKRON-SELLE 
. pila mae Akron, Ohio 


Johns-Manville 


ASBESTOS BRAKE LINING 








co. 
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Always Insist Upon 
Genuine 


Apex Innerings BRUNNER 


Most good OMP 
Jobbers stonk them AIR Cc RESSORS 







iWrite for the Book 


AIR PROFITS’ 


describing many new uses for com- 









pressed air. Shows how to make an 

Write for If it isn’t an Apex—It isn’t an EREE 3 RUNN —y MEG. CO 

Attractive Di nnering UNNE : ' 

aha, THOMSON MFG. CO. UTICA oe. 
Dept. C Peorla, {ll. 
































SCHEE 


Finest CARBURETORS 


THE WHEELER- SCHEBLER CARBURETOR CO., INDIANAPOLIS. USA, 


| 
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FREDERICKS 
Rewinds 


New Rewind Profits—See an- 
nouncement every 4th week. 
_s now for price list. The 


M. Fredericks Co., Lock 
Haven, Pa. 




















A PARTS MANUFACTURER CAN MAKE MONEY 
IN THIS NEW YORK PLANT 
Offers unusual advantages. Hudson River frontage — Private 
Steamship Pier—Free Lighterage—Railroad Sidings. Floor Space in 
Units of 25,000 to 200,000 sq. ft. Vacant Land for Storage or_Ex- 
pansion. Immediate occupancy. For Sale or Lease; All or Part; 
Land or Buildings. Complete Information on Request. 


HARRISON S. COLBURN CO. 


30 Church Street, New York Cort. 3909 




















Stops Pump Shaft Leaks 


and Saves the Winter Solution 


Conneaut Plastic Metallic Packing molds in 
the fingers to fit stuffing-boxes of any size 
or shape. It is a repair for the worn shaft 
and loose bushing. At your jobbers; if not 


1 Ib. can $1.75 per pound 
5 lb. can $1.60 per pound 


prevent THE CONNEAUT PACKING CO. 
This! Conneaut, Ohlo 


























GENERAL MOTORS 


BUILD 


Lvadway to 8th tve~~ NEW YO 3 a, — 60 JE th Street~ 
Renting & CUSHMAN & 50 East 42d Street 
Managing Agent WAKEFIELD.INC New York City 




















So-Lo Jack Co., 





She MASTER Inc. 
a 7 r Attleboro Mass. 
SO>LO-Jack 
Sales Office 
108 Massachusetts Ave. 
Boston Mass. 














AGE 9] 








ELIMINATES SLOW LEAKS 
clincher rims. 





Write for discounts. 
LAENG MEG. "C., 8 as a Ave., Cleveland, 0. 
Beaver St. » New York City 


aCT eng Ry; lia FI lap 




















WIRE OR WRITE US FOR NEW OR USED 
TIRES — PARTS — ACCESSORIES 
IF IT’S FOR AN AUTOMOBILE WE HAVE IT! 

SEE OUR NEXT DISPLAY IN MOTOR AGE, NOV. 4 


STATE AUTO PARTS CORPORATION 
2011-13-15 S. State St., Chicago, Ill. 























UNITED STATES 
Portable Electric = | ott makers of 


DRILLS |i!*= 


Ack for THE UNITED STATES ELECTRICAL TOOL CO. 
105 Cincinnati, Ohio, U. S. A. 
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The Burgan Cotter Pin Extractor 
Works Like Magic 


It goes in anywhere, grips the cotter pin—snaps it out in a jiffy—holds it 
until released. You don’t have to pull or twist. Just squeeze the handles. 
It’s a great tool! 

Write for prices and details 


THE BURGAN CORPORATION 


9 So. Clinton St. Chicago, IIl. 























Levelizers 


A WEED Product 


WEED Levelizers interest dealers because they are 
easily attached and require no service. 


Made by the makers of WEED CHAINS & WEED BUMPERS 
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RACO Cast Aluminum 
Step Plates 


screws 4 

each plat Many styles and sizes. 
Write your goates today for price lists 
and discoun 


pceynolds Aluminum Ce. 
New Washington, 0 

















Cranchise details for selling ORIGINAL Oh 

Automotive Fquipment will be sent to any Dis 

tributor, Bete cr Service Station on request 
ROBERT BOSCH MAGNETO CO., Inc. 

h'O9 West 64th Street New Y ork. . Se 2 




















FROM THICK 
TO THIN 


| DOWN TO THE 
Hydraulic Compressed .aee eas 


> , , 
brake Lining IT HOLDS 



































CLASSIFIED ADVERTISING ° 





PATENTS & PAT. ATTORNEYS 





C. L. PARKER 
Ex-Examiner U. S. Patent Office 
Attorney-at-Law and Solicitor of Patents 
McGill Building, Washington, D. C. 
Patent, Trade Mark and Copyright Law 


- 
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HELP WANTED 
cosenonocnecee anneng SALESMEN WANTED—Calling on auto ac- 


i + 
cessory, garage, sporting goods and department ALE , , 
store trade, to sell our new headlight visor as FOR SALE—Fast Frontenac racing car. Fine 


side line on strictly commission basis. We have 

something entirely new to fit all makes of cars outa in trade, . 2. Ronees. St. Cyasten Ee. 
which is not only very practical but adds a 
snappy appearance never before attained. A 
real seller. Also a short line of chamois skins 
and a better grade of polishing cloth in rolls. 
Three big winners. 


fae, Box 


Send references. 


RACING EQUIPMENT 





condition, ready to race. Would consider an 








To locate business opportunities 
To sell, rent, exchange or buy 
To find men or employment 


THE CLASSIFIED DEPARTMENT 
WILL HELP YOU 





R. 
GLOVERSVILLE, 


92 MOTOR AGE October 21, 1926 
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The Advertisers’ Index is published as a convenience and not as 
a part of the advertising contract. Every care will be taken to 
index correctly. No allowance will be made for errors or failure 
to insert. 
Illin« 
 Tiline 
| | Inde; 
A. C. Spark Plug Co................... 53 Crane Packing Company......... 8% Co. 
Akron-Selle Co., The.................... 90 Curtis Pneumatic Mach. Co..... 19 
a 52 Cushman & Wakefield, Inc..... 91 
Alvord Polk Tool Co................... 86 . 
American Chain Co..................... 91 | comm 
American Hoist Corp................... 87 
Associated Business Papers...... "8 De Bothezat Impeller Co., Inc. 8i § 
Detroit Steel Products Co.....54&55 
Kaw) 
Diamond State Fibre Co........... 90 
King 
I 
Koko 
Durkee-Atwood Co. 70 
Bearings Co. of America............ 88 
Biflex Corporation, The.............. 88 
Blackhawk Mfg. Co. 90 Laen, 
Ecli Machine Co...................:. 2& , 
Blossom Lock Co., The 90 —— _ : Larki 
Bonney Forge & Tool Works.... Locon 
nstead of soft Second. Cover - 
‘ Bosch, Robert, Magneto Co..... 91 Luptc 
C U S h ton fm Broderick & Bascom Rope Co. 83 ‘ 
Faith Mfg. Co. ) 90 
Brown-Li Gear Co. 74 
- Follett Time Recording Co....... 88 
YOU WOULD REALIZE BET- Brunner Mfg. Co. 90 Fredericks. H. M., Co 91 — Mallo 
edericks, H. M., Co............-.-.- 
TER WHAT ROAD SHOCKS Budd Wheel Co. 91 ' sais 
AND VIBRATIONS DO TO metate theten Oo. 1 | 
E FRONT END OF THE Burgan Corporation The 91 weal 
u 9 aad elas 
CAR —THE FRAME — MOTOR Mona 
—RADIATOR. Mot-/ 
G. H. Tension Ring Co............... 4 Motor 
‘THE. new Westinghouse Air Gates Rubber Co... 7 Multi 
Spring units are designed par- General Fireproofing Co............ 4 
ticularly for tront end installation Gi C ny, L. H 57 
on every type and size of car Cadillac Motor Car Co. EEE 
(except Fords). : a Golden Gate Brass Mfg. Co..... 89 
The use of air as a medium of Cay Lanne Sesee ” Nash 
shock absorption and flexibility of Chevrolet Motor Co........3rd Cover New 
running gear action practically Chicago Tool & Kit Mfg. Co..... 89 ; 
eliminates road unevenness. North 
The development of these new Caton Gis deumet Co....c8800 
balloon type Air Springs and the Chrysler Sales Corp. 8 
decided lowering of the list and : _ ,; 
: Classified Advertising Section... 91 ~_ Wi) 
wholesale prices has been a tremen- . He Hall Mfg. Co., The...--~ ™ 
dous factor in filling the demand Colburn, Harrison S., Co.............  geeeests Bie. Ca... 9 Baie 
for a shock-absorbing device which Columbus-McKinnon Chain Co. 69 | gl & Perfe 
relieves the car from strain, and the Hardie Mfg. Company... 
dri f : Conneaut Packing Co................. 91 hel see The 
river from anxiety. Hudson Motor Car ©o....... r 
" ” . ye re 
Prices and illustrated folder on Cooper Mfg. Co. ee  :paiameeteaiiiedeitaa dasabdinne Front (01 Pines 
request. ; Cork Sealed Piston Ring Corp. 90 Hydraulic Brake Cv. ‘4° 8 Plum 
The Westingh Air Spri 
e Westinghouse Air Spring Co. 
Factory and General Offices: New Haven, Conn. 
SALES AND SERVICE BRANCHES 
New York Boston Chicago Atlanta 
Philadelphia Cleveland 
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Illinois Iron & Bolt Co............. 56 Reynolds Aluminum Co............. 91 
Independent Pneumatic Tool Roth Mfg. Company, G. A....... 60 Cars Qdo- 
wu BF FCO. wn -nneeeneees ” 
Co..... 79 
= 91 . . 66 
| ae ae a We built this “transformer 
| dohns-Manville Co., Enc............. as Shaler, C. A. Co., The 83 type ignition coil’ ' all the 
Simplicity Mfg. Co. 90 ° 
al i een Me metal parts of polished brass, 
ial 55 ' 
oe gg ‘State Auto Parts Corp 91 and a plate glass front. 
s asatadl 90 : . 
r a a | 88 States Chemical Co 88 
BD Kokomo Blectrie CO... ins ~-qattinemndiibemnncd™ Twenty-one years of making 
| Studebaker Corp. 5 ignition transformers evolved 
eatin ' Primax — still the finest in 
Mfg. Co. 91 e 
pine Me oO outward appearance to match 
sept “f Larkin Automotive Parts Co... 88 P . ‘ 
PRR gpg Rita cnt its internal workmanship. 
tine. "5 Thermoid Rubber Co. 91 
, Thomson Mfg. Company............ 90 9 
_ Lapton’s Sons, David, Co......... 62 
Thordarson Electric Mfg. Co... 93 Don t forget 
ee 90 Timken Roller Bearing Co., . 
Conn 8 The 90 Experience counts. 
mae 91 — Mallory Electric Corp., The.... 90 
| Marmon Motor Car Co......... 65466 
McQuay-Norris Mfg. Co............. 67 
U. S. Electrical Tool Co............. 91 
Monarch Tool & Machinery Co. 89 
MoteAes, EMC. ........cosccoscceccessesseeeeee 73 ; 
#4 
~ "I Motor Wheel Corp......Back Cover 
~ 1D valtinest : 
_ $f stos Co. ....... 61 . 0 Te a 4 
ost Vesta Battery Corp..................... 77 | 
Co..... 89 
Nash Motors Co....0.00000..0.ccccccc cos... 6 1 GNI ¥ ION, 
New Departure Bite. Odd........<.. 7 Webber, P. H., Co......... oe we "6 
North Bros, Mfg. C0... 85 Western Chain Co. 90 C (ACTURING CO. 
Westinghouse Air Spring Co..... 92 ‘WORLDS OLDEST AND LARGEST EXCL TRANSFORMER MAKERS 
99 W heeler-Schebler Carburetor Chicago, 
* . . copmenenisiiien: 
peaneweee® = Packard Electric Co ea eT ae 88 Wright Mfg. Co Ore eweewsnasnnce Stet tercweece 3 M Al | Bg Hi | s C O U PO N N OW 4 
_ si | Perfection Heater & Mfg. Co. , 
a TI sehtinesinincanateaecn ..50&51 THORDARSON ELECTRIC MFG. CO. 
‘ont ov Pin 7 
on ae &6 Wintertrent Company...... 64 500 W. Huron St., Chicago, [Il. 
. ammer-Huff Co., The.............. 86 Zenith-Detroit Corp, _..... 88 


Send complete sales information and net trade prices 
on Primax Ignition Transformers. 


Name 








Ten ierientisinlininaensieniiaie eR ee baal dileata: A-9 
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REPLACEMENT PARTS 


Clutch 













Valve Lifter! 
Assemblies & 
Parts 


Piston Pin 
——s 
oprings 











EVERY SERVICE STATION NEEDS 


G-H products include Replacement Parts used daily 
wherever repair service is sold. They have an estab- 


lished reputation for highest quality materials and 
workmanship. 


Repairshops and Service Stations have found that the 
installation of G-H parts means a better job, complete 
customer satisfaction—and a bigger profit. 


For your convenience we have prepared special assort- 
ments to take care of all popular makes of cars. Write 
for particulars, a postal card is all that 1s necessary. 


Watch for our announcement of new products. 


G-H MANUFACTURING COMPANY 
6-8 East Mount Royal Avenue Baltimore, Maryland 


for — 
| | 
CH EVRO LET) 


HEVROLET this Fall is cooperating, with 
its dealers in a tremendous, nationwide 
direct mail campaign. Over 4,750,000 
people will be circularized directly from 
Chevrolet headquarters—the greatest 
mailing list ever handled by a motor car 
manufacturer in the interests of dealers! 


This is but a typical instance of the way 
in which Chevrolet works with Chevrolet 
dealers. 






















































CHEVROLET MOTOR CO., DETROIT, MICHIGAN 


Division of General Motors Corporation 


QUALITY AT LOW COST] 
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Disteel and Tuarc were the first wheels the public 
knew by name. Those names are such a positive 
selling influence, not because wheels alone swing 
car sales, but because wheels that Jook and run 
like Disteel and Tuarc wheels are exactly what 
the public wants! Motor WHEEL CORPORATION, WOOD 
WHEELS, STEEL WHEELS, STAMPINGS, LANSING, MICH. 


PRODUCTS 
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